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TOURIST FLOATER 
COMPANIES REACH 
NEW AGREEMENT 


Conference and Non-Conference Com- 
panies Decide to Do Away With 
Demoralizing Practices 














ACTION SAVES BUSINESS 





Harmony Conference Attended By 26 
Out of 30 Companies Writing 
This Coverage 





Tourist floater losses are still pouring 








into the company offices by reason of re- 
cent big hotel fires, which fires are indi- 
cating the need for the greatest care and 
co-operation tn operation and underwrit- 
ing of this cover. On August 19 the 
Wana Hotel, in the Muskoka lake district 
of Ontario burned. This was a 153-room 
hostelry. Eight persons were killed and 
all baggage and personal effects lost. Pre- 
vious recent fires included the Profile 
House in the White Mountains, a $1,000,- 
000 loss; and the Grant House in the 
Catskills, which burned August 18. Only 
the persons on the first floor got their 
personal effects out. 

Moved by a desire to steer clear of 
some of the pitfalls which have been 
dug in automobile insurance by lack of 
co-operation, the companies’ writing 
tourist floater business have gotten to- 
gether on Form B, the broad cover per- 
sonal effects floater and made certain 
agreements which will solidify the busi- 
hess by putting its operation on a com- 
mon-sense nautical 
simile, the ships entered in the tourist 
floater trade will sail in harmony along 
carefully regulated ocean traffic lanes 
instead of each skipper charting his own 
course with resultant collisions, wrecks 
and sometimes loss of cargo. The final 
agreements were made at a conference 
attended by twenty-six of the thirty 
companies writing tourist floater. Pos- 
sibly the fact that the business during 
the first six months of 1923 has not 
shown anything like the profit of pre- 
vious periods had something to do with 
it. Three recent fires are discussed in 
the opening paragraph of this story. 

The Situation 

The situation has been about as fol- 
OWS: 

There are two tourist floater forms, 
known as A and B. The old, or limited 
cover policy, form A, has no regulation 
whatever. The companies have no or- 
ganization for it with the result that 
there have been no agreements on rates 
or commissions. Some companies have 
written form A as low as $.75, others 
at 1%, still others at 2%. Naturally 
this lack of uniformity has resulted in 
an unsatisfactory situation. Brokers 
have even shopped for rates and com- 
Missions from office to office chasing 
bargains. 


basis. To use a 


As for the broad cover policy, or form 
B which covers against fire, transporta 
lion hazards, burglary, theft and pilfer 
age, some companies have been in a 
Tourist Floater Conference, which was 
formed to control that form. However, 

(Continued on page 19) 
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N THE discharge of its daily duties the “Phoenix” takes 
each problem as it comes and disposes of it conscien- 
tiously, sincerely and liberally. 
The “Phoenix” of today is a live, virile, vigorous Com- 
pany, modern in every respect, keeping abreast with the 
times, ready to meet changing conditions as they occur. 


PHCENIX 


Assurance Company, Ltd., 


Yesterday 


of London 
100 William St., New York 


PHCENIX 


Indemnity Company 


75 Maiden Lane, New York 
TODAY 


Tomorrow 

















SERVICE and BROKERAGE 


DEPARTMENT 


CHAS. F. ENDERLY, Manager 
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Safety and Liberality 
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Assets 
$12,431,725.00 
$44,995,738.00 


For information regarding agencies 
Home Office—Des Moines 


Address: 


A Company of Stability and Progress, 


Insurance in 


Force 


$ 67,326,327.00 
$313,132,592.80 


The net return paid on funds left with the Company is 4.8 
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WILLIAM D. WYMAN, 
PRESIDENT BERKSHIRE, 
DIES SUDDENLY 


Third Executive of Company to Pass 
Away Since First of This 
Year 














NEW OFFICIAL ALIGNMENT 





Vice-President Tucker is President of 
Pittsfield National Bank; Frederic 
H. Rhodes New Vice-Pres. 





William D. Wyman, president of the 
Berkshire Life, died suddenly at Hills- 
boro, N. H., his birthplace, a few days 
ago. 

His passing is the third loss by death 
among executives of the Berkshire Life 
this year. 

In June Winfield S. Weld, superin- 
tendent of agencies, died suddenly of 
heart failure. He came to the home of- 
fice from Chicago in 1910, the year be- 
fore President Wyman was called from 
Chicago to be vice-president. Earlier in 
the year Walter F. Hawkins, vice-presi- 
dent of the company, died very sudden- 
ly Mr. Hawkins was succeeded as vice- 
president by George H. Tucker, who 
was a director but not an officer pre- 
viously. Mr. Tucker is president of the 
Pittsfield National Bank, a man of 
wealth and prominence in Pittsfield and 
not likely to assume a more active part 
in the direction of the company’s affairs 
than he has done heretofore. Joseph 
F. Titus, treasurer of the company, was 
formerly a railroad man of Chicago and 
has been with the Berkshire about ten 
years. 

F. H. Rhodes New Vice-President 

Only a few weeks ago the company 
announced the election of Frederic H. 
Rhodes, for many years general agent 
of the company in New York City, as 
vice-president with general management 
of the agency department and succeed- 
ing to the duties of the late Superin- 
tendent of Agencies Weld. 

It was planned that Vice-President 
Rhodes should assume his new position 
October 1, but the sudden loss of Presi- 
dent Wyman may hasten Mr. Rhodes 
departure for the home office. Mr. 
Rhodes is already familiar with the 
agency work of the company as he has 
done considerable traveling in connec- 
tion with agency work for several 
months past and is well known to the 
agency force. In announcing Mr. 
Rhodes’ appointment, President Wyman 

: 2 P = - 
paid a fine tribute to his thirty years 
record with the company. 

President Wyman was at Hillsboro, 
N. H., his birthplace, when he died. 
A close friend of many years’ standing 
said to The Eastern Underwriter this 
week: “I am tremendously shocked by 
the news. Over work and grief over 
the loss of his only son contributed to 
his death.” Samuel D. Wyman, his son 
and only child, was a brilliant young 
man, only thirty at the time otf his 
death. who was general agent for the 
Berkshire Life at Waban, Mass He 
was graduated from Williams College 
in 1914, and entered the Chicago gen- 








\ 
) 


THE EASTERN UNDERWRITER 





August 24, 19» 





eral agency of the Berkshire under his 
uncle, brother of President Wyman and 
member of the firm of Wyman & Pal- 
mer, general agents. Close friends of 
President Wyman knew that the loss of 
his son was a heavy blow to him. His 
widow survives him. 
Mr. Wyman’s Career 

Mr. Wyman was greatly beloved by 
those who knew him and he had more 
warm and close friends than most men 
achieve. He had that bigness of heart 
that so often goes with physical bigness 
such as his, and all through his career 
from the time he started to carry a 
rate book until he reached the presi- 
dency of the Berkshire Life, he made 





WILLIAM D. WYMAN 
friendships that continued to his death. 


Mr. Wyman was born at Hillsboro, 
N. H., in 1859. He went to Colby Acad- 
emy, New London, N. H. His first occu 
pation was as a school teacher, but 
when he was twenty-four he entered the 
business that he was never to leave, as 
an agent for the Massachusetts Mutual 
Life at Chicago. His success was so 
pronounced that within two years he 
was general agent for the Massachu- 
setts Mutual at Chicago. In 1889 Mr. 
Wyman went with the Berkshire Life 
as general agent at Chicago. It was 
in 1908 that he was elected an officer 
of the company going to Pittsfield as 
vice-president and treasurer. On Jan- 
uary 20, 1911, he was elected president. 





TRIBUTE FROM L. B. BISHOP 

L. Brackett Bishop, of the Massachu- 
setts Mutual Life, Chicago, who knew 
Mr. Wyman as a general agent in 
Chicago, said to The Eastern Under- 
writer this week: 

“The death of few men in the life 
insurance business will cause such re- 
gret and sorrow as the passing of 
President William D. Wyman, of the 
Berkshire Life Insurance Company, at 
the comparatively early age of sixty- 
four. His wag a life crowded with 
achievement as agent, manager, presi- 
dent of his company, president of the 
National Association of Life Under- 
writers and president of the Association 
of Life Insurance Presidents, and in 
private and civic life his name was the 
synonym of honor and fidelity. He was 
especially noted for his uniform cour- 
tesy and kindness of heart and his bal- 
ance, He was a man, every inch of 
him, and his friends and the world are 
the better for his noble and useful life.” 





TO RUN SALES CONVENTION 

Following this year’s most successful 
Sales Congress which had the largest 
of any held to date, The Philadelphia 
Association of Life Underwriters has 
naturally turned over the management 
of the 1924 Sales Congress to the chair- 
man of this year’s committee, Franklin 
L. Bettger (Fidelity Mutual) who has 
just been reappointed by President 
Frederick G. Woodworth. Associated 
with Chairman Bettger are: Louis Hoff- 
man, Northwestern Mutual; Laura B. 


Patrick, New York Life; A. P. Shalet, 
Mutual Life of N. Y.; O, H. Weidemann, 
Provident Mutual. 




















PROSPECTS 
We are giving them to our salesmen at the rate of 
40,000 PER YEAR 
3 We Help Our Salesmen 
| BANKERS LIFE COMPANY 
Des Moines 
Established Geo. Kuhns 
1879 President | 

















Fraternal Writes 
Group Life Risks 


ON MOTOR AGENCY EMPLOYEES 





A. O. U. W. of Arkansas Goes After 
New Class Without Formality of 
Permissive Legislation 
A group risk covering the employees 
of the Chevrolet motor car agency at 
Little Rock, Ark., has been written by 


the Ancient Order of United Workmen 
through the Arkansas society. The 
Fraternal Monitor states that the Ar 
kansas A. O. U. W. did not wait for 
permissive legislation. Grand Master 


Workman John R. Frazer and the other 
executives believe they possessed all 
the factors necessary to give depend 
able) group insurance, and they pro 
coeded on that idea. 

This paper 
field 33 not 


that the 
advantage 


LOeCS 


agreed 


on to Siay 
on the 


group insurance would be to the socie 


there is a 
society 


ties, but 
individual 


fecling that if an 
wanted to promote 


it there should be no obstacle placed in 
its way. The idea would follow the re- 
sults of the introduction of fraternal 
child insurance; no society objected to 
the enactment of permissive legisla- 
tion, yet a number of the organizations 
have no desire to revise their plans to 
admit children to membership. Group 
insurance will be a problem for each 
society to solve for itself, and the meth- 
ods will depend on the individual so- 
ciety’s other plans and _ traditions. 
Therefore the move of the A. O. U. W. 
of Arkansas to write groups of em- 
ployees in its own way is an example 
of a society taking advantage of the 
means at hand. 

Says Grand Master Frazer: “Indi- 
vidual certificates were issued to the 
employees, and this is group. insur- 
ance which can be carried out success- 
fully by any fraternal benefit order. 
The monthly payments will be made by 
ihe Green-Chevrolet Company.” 


J. G. Mays, secretary of the Royal In- 
demnity, is spending three weeks in 
Massachusetts and will not return to 
New York until September 10. 





address: 


T. LOUIS HANSEN, 
Vice-President 





| Home Office: - - - 





Helping The Man 
With The Rate Book 


LEADS—real, live, business-getting leads on the right 
kind of prospects—are supplied to Guardian Agents 
and help them save time and increase their production. 


This is only a part of The Guardian’s broad program 
of Agency cooperation. If you want to know the whole 
story of what this Company is doing for its field men, | 


or 


The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of the State of New York 


GEO. L. HUNT, 
Supt. of Agencies 


50 Union Square, New York 

















ed a monument to his genius. 


Frederick M. Hubbell’s : 
Distinguished Caree; 


FIFTY-SEVEN YEARS’ SERVICE 





Founder of Equitable of Iowa is Oldey 
Living Policyholder of His 
Company 





Last month Frederick Marion Hyp. 
bell, founder of the Equitable Life of 
Jowa and now chairman of the boarg 
of trustees, became the oldest living 
policyholder of the company. Mr. Hub. 
bell is now serving his fifty-seventh 
year in an official capacity with the 
company, which is probably a record 
that is unique in the life 
business. 


insurance 


Tt was in January. 1867, when he wag 
twenty-seven, that Mr. Hubbell founded 
the Equitable of Towa. Policy No. 1 
was issued to him. Having established 
the company he secured the passage of 
the Towa Denosit Law for the protee. 
tion of policyholders. 

With the founding of the compnny he 
became its first secreterv. in which ca. 








pacity he served until 1868. when he be 
came a member of the board of trustees 
and continued to take an active nart 
in the affairs of the comnany. 
1888 to 1907 he held the office of pregi- | 
dent, from which he retired to become 
chairman of the board of trustees, the 
office which he still actively holds. Mr, 
Hiubbell now serving his fifty-seventh 
year of official capacity with the com- 
pany, is in regular attendance at the | 


From | 


meetings of the finance committee act: | 


ing upon company investments. This 
is another achievement which probably | 
has not been eanalled by any other life 
insurance official. 

Although Mr. Hubbell’s busy life hag 
been filled with 


many interests, none | 


have overshadowed that which he hag | 


tuken in the Eguitable 
From its struggling beginning to its 
present day prosperity, Mr. Hubbell has 
kept a watchful vigil, and he has erect: 


NOVEL USE OF INSURANCE 





Kansas City Symphony Association 
Plans $3,000,000 Fund From En- 
dowment Insurance 





A novel method of financing a sym- 


Life of Towa. | 


phony organization has been success: | 
fully put through by persons interested | 


in the Kansas City Symphony Associa- 
tion. The plan was to raise $3,000,000 
in endowment insurance policies to be 
contributed by individuals. Very satis: 
factory progress is renorted. The Kan- 
sas Federation of Musie Clubs has con- 
tributed several $5,000 endowment polt- 
cies. All the policies are written on the 
twenty-year basis, so that at the end 
of that period the association will re- 
ceive $3,000,000. Meanwhile the an- 
rual dividends will be paid to the asso- 
ciation and it is estimated that these 
will approximate $18,000 annually. 


MANAGER LANE GOES UP-TOWN 
Louis Lane, agency manager of the 
Kquitable Life Assurance Society 
agency in the home office building, has 
moved to new offices at 212 Fifth ave 
nue, corner of Twenty-sixth street. 











HONOR MANAGER TOWNSEND 

The Beehive agency of the Equitable 
Society in Boston held a three months 
drive in honor of Agency Manager C. 
EH. Townsend and wrote more than 
$2,000,000 paid-for business on 235 lives. 





FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 
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Edmund Burke Agency 
Now One of Biggest 


$20,000,000 





EXPECTS YEAR 





Nineteen Men Qualify for Quarter 
Million Club, Including Ball 
Player Fournier 





Among the candidates for big writing 
honors a new contender has recently 
appeared—the St. Louis Branch of the 
Missouri State Life Insurance Company 
which in three years has advanced 
from a $6,000,000 to a $20,000,000 pro- 
duction. The St. Louis Branch of the 


Missouri State Life covers only the St. 


EDMUND BURKE 


Louis industrial district, which includes 
only St. Louis County, Missouri, and 
St. Clair County, Illinois. 

For the first six months of this year 
the one hundred and fifty men working 
in the agency with Manager Edmund 
Burke have paid for better than $10,- 
000,000 of life insurance, and the 
agency expects to finish the year with 
new paid for business of $20,000,000 
life insurance. This does not include 
more than $10,000,000 in group insur- 
ance, nor a large volume of accident 
and health business. 

Among the big producers of this 
agency ig Robert C. Newman, the com- 
pany’s largest producer. Mr. Newman 
has paid for about $1,500,000 of busi- 
ness already this year and his produc- 
tion for 1923 promises to exceed 
$3,000,000. 

This agency qualified nineteen men 
for the Quarter Million Dollar Club of 
the Missouri State Life this year, as 
follows: Robert C. Newman, James F. 
Halley, Thomas J. Farris, W. C. Nied- 
ringhaus, C. Van Studdiford, John A. 
Maginn, A. Yavitz, Jack Fournier, 
Harry D. Rovin, Edwin H. Fulton, Ed- 
mund Burke, P. J. Gibbons, Walter 
unk, W. O. Andrews, F. S. Kosiatek, 
Samuel Lederer, A. P. Grither, William 
Byrne, F. L. Morrell. The agency also 
(ualified twenty-one men for the com- 
pany’s $100,000 club. 

Mr. Burke was a clerk in the home 
office of the Missouri State Life when 
he took over the management of the 
agency three years ago. He disclaims 
any particular credit for the remark- 
able job of building the agency from a 
$6,000,000 to a $20,000,000 organization 
m this short time. 





VALENTINE RIKER DEAD 

Assistant Secretary Valentine Riker 
of The Prudential died at the Orange 
Memorial Hospital, Newark, last week 
as the result of a cerebral hemorrhage. 
He had been connected with the com- 
Many’s activities since 1879 when he 
Joined its ranks as a clerk. 











THE 
DUKE OF WELLINGTON 


was author of the phrase “Circumstances 
over which I have no control.” This phrase 
is doubly interesting when you consider that 


Napoleon said, “Il make circumstances!” 
Yet Wellington defeated Napoleon. 


He knew that a man cannot control the 
hour of death or the action of the weather. 
But he knew very well that a man can con- 
trol the number of mistakes he makes, as 
well as the future of those in his care. The 
British army was Wellington’s family. He 


provided for their-future at Waterloo. 


The average householder can control the 
future of his family just as successfully. His 
strategy in the battle of life is sound if he 
provides a reserve in the form of a good life 


insurance policy. 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 


“Home Office, Newark, New Jersey’ 
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Aetna Life to Use 
Monthly Premium Plan 


APPLIES TO ALL POLICIES 





Planned to Meet Needs of Salaried 
People; Affects Both Participating 
and Non-Participating 





The Aetna Life will after September 
1 write policies with premiums payable 
monthly on all plans of insurance in 
both the non-participating and partici- 
pating departments. The primary pur- 
poses of the new plan is to make easier 
the payment of premiums by that large 
class of salaried workers of who re- 
ceive their income monthly and are ac- 
customed to pay their bills monthly. 

In its announcement the Aetna Life 
says: “To meet the growing and leg- 
itimate demands of those who desire to 
pay their life insurance premiums 
monthly, the Aetna Life Insurance 
Company has decided to write insur- 
ance with monthly premiums from the 
first of September next. 

“In order that the plan may be made 
as attractive as possible to the public 
and in order to assure its success, the 
company is charging as low a premium 
as possible. The monthly premium will 
be one-third of the published quarterly 
rate per $1,000 of insurance. The com- 
pany could not afford to collect small 
premiums on this basis so that the plan 
may be applied only to policies with 
monthly premiums of $10 or more. 

“The logical way for many to pur- 
chase their insurance is through a 
monthly premium policy. This is par- 
ticularly true in regard to salaried peo- 
ple and others who receive their in- 
come monthly and pay their bills month- 
ly. We believe that there is an un- 
doubted demand for these policies and 
that the introduction of the plan will 
help many individuals to carry insur- 

(Continued on page 6) 


CONNECTICUT 
Issued Business in August 22% Over 
Same Month Last Year 


MUTUAL GAINS 








The Connecticut Mutual Life con- 
tinues to receive a good volume of busi- 
ness for the month of August. 

The total issued business for the 
year 1923 up to the middle of August 
indicates a gain of more than 22% over 
the corresponding period of 1922 and 
a gain of 6% over the same period in 
1920. $60,574,953 of life insurance have 
been issued, which is a gain of $10,- 
925,769 over the year 1922. 





GUARDIAN LIFE GAINS 





Results for Seven Months Show 20% 
Gain Over Same Period of 
Last Year 





The results of the club year of the 
Guardian Life which has just closed 
show that the paid-for business during 
the first seven months of the year of 
approximately $24,500,000, showing an 
increase of nearly 20% over that for 
the same period in 1922. With the in 
creased new business, there has been 
a considerable decrease in terminations 
so that the gain in business in force 
shows a net: increase during the final 
half of 1923 of $10,532,615, or more than 
117% over that for the first six months 
of 1922. The mortality experienced for 
the same period was much more favor- 
able than for the tirst six months of 
1922, being but 49.76% of the expected 
according to the Company’s tables of 
mortality, with a resulting estimated 
gain of $492,309 to policyholders. 

Last month was old policyholders 
month and the business from that 
source showed an increase of 40% over 
the same month last year. 
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There is an Equitable Policy for every Life Insurance Need 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 


120 BROADWAY *« NEW YORK. 
6ye 
‘W. A. DAY, President 
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].W. Walker Takes Up 
Fraternal Certificates 


ARE THEY PERMITTED BY LAW? 





Some States Differ Where Uniform 
Fraternal Law Does Not Apply; 
Wants Situation Cleared 


J. W. Walker, commissioner of in- 
curance of Utah, in addressing the Na- 
tional Convention of Insurance Com- 
missioners in session at Minneapolis 
this week, chose for his topic ‘The Is- 
suance of Limited Payment Certificates 
py Fraternal Benefit Societies.” He 
prought forward this subject for con- 
sideration by the commissioners be- 
cause he believes that certain in- 
justices and inequalities exist with re- 
spect to fraternals. Parts of Mr. 
Walker’s talk follow: 

In discussing the topic I desire to be 
fair to all concerned and have only 
asked that it be considered for the 
reason that an important point is in- 
volved—-iinportant enough for Supreme 
Courts to have rendered opinions 
covering same. It is also most disap- 
pointing, disconcerting and unjust for 
a fraternalist to carry a certificate of 
insurance for twenty years under the 
assurance that it would then be paid 
up only to meet with a Court decision 
that the association had exceeded its 
authority in passing a later by-law, 
providing for paid up certificates. 

It would indeed be a reflection on us 
did we not give it our consideration. 
lf our fraternals can rightfully issue 
“limited pay certificates” we should 
go understand it. If they are exceed- 
ing their authority they should be so in- 
formed and our position in the matter 
set forth. 

In states where the uniform fraternal 
law does not govern, the matter will 
be settled by those states individually, 
but in states where that uniform law 
controls they will be interested for I 
understand the ruling to have been 
made under the operation of that law. 

Case of Garretson vs. Woodmen 

My attention has been directed to 
the case of Garretson vs. Woodmen of 
the World, of record July, 1922, where- 
in the Missouri Court of Appeals ruled 
as follows: 

Garretson vs. Sovereigh Camp, W. O. W., 


(Springfield Court of Appeals, Missouri, July 
8, 1922). 

“(2) On the question of the limited pay pro- 
vision of insured’s certificate we hold that 
such provision was not void ab initio. The 
same question was before the Supreme Court of 
Nebraska in Trapp vs. W. O. W., 102, Neb. 
562, 168 N. W. 191. The certificate in the Trapp 
case was issued in 1895, as was the one at bar. 
It contained the same provision, ‘“‘Payments 
to cease in 20 years,” as in the one here. The 
lrapp case was to compel the Society to issue 
a paid up certificate. It was held that a by- 
law of defendant society, authorizing a paid up 
policy or certificate, was ultra vires and void. 
This because benefits under a certificate were 
to be paid according to the charter of the Wood- 


valid. Haner v. 
eb. 563, 168 N. W. 189, is to the same 
Westerman v. Supreme Lodge, K,. o 
a 196, Mo. 670, S. W. 470, 5 L.. R. A: (N. S.) 
M4. cited supra, involved the question of the 
‘pplication of what are now sections 6651 and 
de RS 1919, to a fraternal beneficiary certifi 
Those sections deal with old line or 
‘teal reserve policies as does the case men- 
toned, but in the opinion it is made plain 
‘at a paid up policy, as the expression is 
Used in those sections, has no application to 
4 fraternal beneficiary society... The highest 
Court of the domicile off the defendant society 
"as ruled that the limited pay provision in a 
‘ertiicate identical in terms with the one at 
‘ar is void. Such ruling contravenes no law 
4 this State, and is bottomed upon the prin- 
‘ple of substantial justice.” 


Now if the laws of a state provide as 
did the laws of these states where 
these rulings were given, then the 


cate, 


, Passing of a by-law by the association 


Covering the change does not have any 
Weight whatsoever. The Missouri 
Court in referring to the Trapp case 
Makes the point that the certificate 
Was void “because benefits under a 


Certificate were to be paid according to 


the charter of the Woodmen of the 


World by an assessment upon the mem- 

















MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 


Incorporated in 1851 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 





friends and its enthusiastic advertisers. 
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in Selling from a New 
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CREATIVE 
SALESMANSHIP 


By HERBERT W. HESS, Ph.D. 


University of Pennsylvania 
Author of 
PRODUCTIVE ADVERTISING 


Tilustrated. 





339 Pages. 
This book will open the eyes of business men, sales managers and salesmen 
to the unlimited possibilities in their particular lines when they approach 
and study their problems properly. It defines the human _ processes 
needful for modern business survival and brings together in one volume 
the principles and practices upon which successful selling must be built. 
It is a new scientific approach to all distribution problems. Filled with 
practical suggestions. 

Prof. Hess has based his work upon the bed-rock principles of successful 
business as it is carried on now and will be in the future. It has already 
The Buffalo Commercial 
writes: “If the average knight of the road would buy a copy of this book, 
spend his spare moments reading and digesting it and then go out and 
put its theories into practice, it would be difficult to say how far he might 
not go and what high goal he might not reach.” 


received the endorsement of many business men. 


PRICE $3.65, POSTPAID Send Your Orders At Once to 


THE EASTERN UNDERWRITER 


86 FULTON ST. NEW YORK 




















PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY 


Or PHILADELPHIA 


The Provident, organized in 1865, as The Provident Life and ‘Trust Com- 
pany, preserves a continuous corporate existence, but, having mutual- 
ized, will be known hereafter as the 


PROVIDENT MUTUAL 


Life Insurance Company 
of Philadelphia 


and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 
and Permanent Disability Clause. 








An Increased Dividend Scale for 1923 











bership and not a part of them as 
would be the case if the limited pay 
provision were valid.” 

I have recently reviewed the Consti- 
tution and By-laws of an organization 
just issuing limited payment forms in 
my state. I quote as follows: 

“*** and to create and maintain a fund or 
funds by means of assessments levied on and 
payable by the members of the Association for 


the payment of benefits and the expenses of the 


——— and for the accumulation of a re- 
serve fund to be used as provided i - 
laws of the Association.” . sailiaaitl 


It would appear that the ruling of 
the Missouri and Nebraska courts 
could be applicable in this case also 
for if limited pay policies are issued, 
assessments after a certain time would 
not reach the full membership, nor 
could the enactment of a later by-law 
help the situation. 

Should Use Mortality Table 

There is no question but that It 
would be a desirable condition if fra- 
ternals were to issue their contracts 
the reserves on which were based on 
the American Experience Table of 
Mortality.— but there again it is main- 
tained they tread on the domain of 
the legal reserve companies and should 
he asked to pay the same fees and 
taxes that legal reserve companies pay. 
it fraternals are permitted to issue 
limited pay certificates is it not true 
that other suits may arise and other 
courts being rightfully influenced and 
guided by the ruling of the Missouri 
and Nebraska courts, also rule that 
similar contracts of other societies 
are null and void? 

Some of these orders are changing 
over to a reserve basis a large per- 
centage of their certificates. 

The question now arises, what is the 
duty of the several departments par- 
ticularly where many of these changes 
have already taken place? Justice is 
not being done the legal reserve com- 
panies by permitting this move, and on 
the other hand if a member of the fra- 
ternal can have his certificate issued 
on a greater basis of greater security, 
and he is able to meet the required 
premium in the change, should the way 
not be provided for him to do so, and 
he thereby be able to provide an es- 
tate certain for his family? 

But another angle presents itself. 
There are many who are unable to 
make this change. What becomes of 
them? If the majority are eventually 
relieved of an assessment through 
having a paid up certificate what will 
be the effect on those who do not 
change? 


BIG BUSINESS INSURANCE CASE 

Ives & Myrick have written a case 
where their client is a man of 65 who 
has three sons who run his great busi- 
ness. Their ages are 40, 37 and 30. 
Each is head of a department. He has 
insured each son on the Ten Year En- 
dowment plan, buying life insurance 
protection and accumulating a sinking 
fund at the same time. 

Two of the sons are insured for $1,- 
000.000 each and one of the sons for 
$500,000. 


OFFERS STATISTICAL SERVICE 

The Fenway Co. Inc. a statistical 
service organization located at 20 
Vesey Street, New York, announces 
that it is prepared to do insurance 
statistical work of all kinds, including 
monthly statements of business, claims, 
losses and similar compilations. The 
company has been engaged in the in- 
dustrial field and are extending their 
service to insurance. 





GOES WITH CONTINENTAL LIFE 

G. Wilson Geddes has been appointed 
assistant actuary of the Continental 
Life of Wilmington, Delaware. Mr. 
Geddes is an associate of the Actuarial 
Society of America. He was formerly 
assistant secretary of the Mutual Life 
of Waterloo, Canada, 
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Apportioning Income 
To Buy Insurance 


METHODS 


Plan 
to 


DIFFERENT SHOWN 


of Budget 
Opens Way 
Insurance 


Step 
of 


First 
Analysis 
Needs 


Use as 


apportioning in- 
come is the natural opening toward a 
discussion of the amount of a man’s 
income that should be used to purchase 
life insurance and a clever use of this 
method is discussed by John Shambeau, 
of the Duluth agency of the Massachu- 
setts Mutual Life in the company paper, 
“The Radiator.” 

In making this study and subsequent 
recommendations, it would be expedient 
to submit a budget covering the ex- 
penditure of the client’s income. Num- 
erous insurance companies, agencies, 
banks, and trust companies have pub- 
lished these forms that are available. 
Ii may be necessary to modify these 
forms to meet some unusual condition 
pertaining to the individual in ques- 
tion, for these budget tables are based 
on averages covering more or less typ- 


The budget plan of 


ical groups. Some tabulations are av- 
ailable which deal with certain local- 
ities, occupations, professions, ete. 
Following this budget plan we can 
approximate the percentage of an in- 
come that can and should be used for 
the purpose of life insurance, says Mr. 
Shambeau. Our judgment and our de- 
sire to sell are elements that bear an 
important relation to our final recom- 
mendation. We must stress the neces- 
sity of insurance protection even if we 
are obliged to trim down on_= semi- 
necessities, or even on some of the 


real necessities but of lesser rank than 
insurance. To devise and apply a 
rough and ready formula fit for all oc- 
casions is entirely impossible and out 
of the question. We cannot tell our 
richest and poorest prospect alike that 
the same fixed percentage of their in- 
comes should go into life insurance. 
In one case it could be too little and in 
the other extreme too much; and prob- 
ubly we should be wrong in both in- 
stances. 


Shows Premium By Months 

Continuing the Mr. Sham- 
hau says: 

In writing first interview cases, where 
previous preparation was impossible, I 
have told my prospects repeatedly that 
they themselves must decide what 
amount of money they should put into 
life insurance each year; and then I 
help them decide on an amount that is 
large enough. Of course, | do this in 
various ways to suit different occa- 
sions, but it has worked out pretty 
well over several years’ time. It is 
usually a good plan to divide by twelve 
the annual premium on a fairly large 


discussion, 


policy, thus giving the monthly cost. 
This is usually a figure of comparative- 
ly small amount, one that can easily 
be visualized by the average fellow who 
thinks in denominations of his monthly 
pay check. As often as possible I re- 
frain from telling him what amount of 
insurance such a premium will pur- 
chase, trying not to create in his mind 
i negative impression. That is practi- 
cal psychology, and it has the advan- 
tage of working out in every day use. 
If | find that my prospect can double 
the monthly deposit which I suggested, 
then I write him a ten instead of a five. 
Incidentally, my rule works by division 
as well as by multiplication. 

A splendid way to create immediate 
interest and afford a favorable opening 
for an interview is to ask the prospect 
if he is putting 2114%,.% of his income 
into insurance. Following the introduc- 
tion of your subject comes the applica- 
tion of the Life Insurance Yardstick to 
the prospect’s needs. Find out what 
amount is actually necessary to pay the 
monthly bills of his wife and family 
after the prospect’s death. These bills 
will be more or less the same, month 
in and month out. They will come with 
just as severe regularity after your 
prospect’s death as they come now 


while he is living. A round, lump sum 
of insurance is not necessarily ade- 
quate to meet his family needs. It is 


the income per month from his insur- 
ance that answers the question——not its 
capital amount. A budget of some sort 
must be employed in arriving at the cor- 
rect amount of monthly income for his 
family, and it is simply putting personal 
finances on a business basis. Let us 
say that the prospect’s family will need 
$150 to pay its current monthly bills. 
He has already established a fixed in- 
come of $50 by the accumulation of 
sound securities. 

It is quite obvious, then, that you 
should recommend a policy of such an 
amount as will produce an income of 
$100 each month for the required num- 
ber of months. This is quite a simple 
calculation, and it does not provide 
funds for the education of his children 

merely a bread and butter income for 
the family. Assuming that Mr. Pros- 
pect has this policy issued at an annual 
premium of $465, and that his annual 
income is $3,000, we find that the part 
of his income that Should be put into 
insurance is 15.5%. His is an actual, 
individual case, and no general rule can 


be applied to it satisfactorily. What 
would fit some other case would not 


necessarily fit his. I feel that the use 
of an average percentage can serve only 
one purpose; namely, to stimulate our 
prospect’s interest, and then only if 
that percentage is large enough to set 
him thinking. 

The method used in capitalizing a 
man’s money value to his family is an- 
other way of reaching a conclusion as 
to what part of his income should be 
used to purchase life insurance. 
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will result in the agents securing a Assurance. 
large volume of additional insurance.” re 
$10,000 Policies Non- Participating 
Commercial Life 20 - Payment Life 20 -Year Endowment 
Ageat Without With _ With Without With With Without With With Ageet 
Issue Dis. Dis. 1 Dis.3 Dis. Dis. 1 Dis. 3 Dis Dis. 1 Dis. 3 Tasue 
16 $11.00 $11.20 $11.90 | $17.20 $17.50 $18.30 $35.50 $35.90 16 
17 11.20 11.40 12.10 17.50 17.70 18.60 35.50 36.00 17 
18 11.40 11.60 12.40 17.70 18.00 18.90 ; 35.60 36.00 1 
19 11.70 11.90 12.70 18.00 18.20 19.20 35.40 35.60 36.10 19 
20 11.90 12,10 12.90 18.36 18.50 19.50 35.40 85.60 3 
21 12.20 12.40 13.20 18.60 18.80 19.80 5.40 25.70 36.20 i 
22 12.40 12.70 13.50 18.90 19.10 20.10 35.50 35.70 36.20 
28 12.70 12.90 13.90 19.20 19.40 20.50 35.50 35.70 36.30 23 
24 13.00 13.30 14.20 19.60 19.80 20.80 35.50 35.70 36.30 24 
25 13.30 13.60 14.50 19.90 20.10 21.20 35.6 . 
26 13.70 13.90 14.90 20.30 20.50 21.60 3°60 soso se68 4 
27 14.00 14.30 15.30 20.60 20.90 21.90 35.70 36.60 27 
28 14.40 14.60 15.70 21.00 21.30 22.30 35.70 36.60 28 
29 14.80 15.10 16.10 | 21.40 21.70 22.80 | 3580 36.70 29 
30 15.20 15.50 16.60 21.80 22.10 23.20 ar 
31 15.60 15.90 17.10 | 22:30 2250 23:70 | 33:80 36.90 0 
32 16.10 16.40 17.60 22.70 23.00 24.20 36.10 3 r+ 3 
88 = 16.50 =: 16.90 =: 18.20 | 23.20 «23.50 = 24'ko | Bee ss OCU 
$ 17.00 1740 1880 | 23.70 2400 2540 | 330 ar70—Otsokk 
35 17.60 18.00 19.5 24.20 24.50 26.00 ‘ 
36 18.20 18.60 20.20 24.80 25.10 26.70 oo 38.00 4 
87 1880 19.30 21.00 | 25/40 : 27.40 | 37°00 Fog 36 
38 19.40 20.00 21.80 26.00 28.20 37.20 pny 37 
39 20.10 20.70 22.60 | 26.70 28.90 | 37'50 3e%0 +4 
40 20.90 21.50 23. 27.50 29.80 ‘ 
41 21.70 2240 24.5 28.30 30.60 | 2430 = ° 
42 22.60 23.30 25.40 29.20 31.50 | 3860 41.00 42 
43 23.50 24.20 26.50 30.10 32.50 39.00 41.50 4 
44 24.50 25.30 27.60 | 31.00 33.50 | 39'40 42:00 44 
45 25.50 26.40 28.80 32.10 32.50 34.50 40.0 42 
46 26.70 27.60 30.10 | 3310 33.60 35:60 | 40:60 43:20 is 
47 27.90 28.90 31.60 34.20 34.70 36.80 41.20 43.80 47 
48 29.30 30.30 33.10 35.40 36.00 38.00 41.90 44.60 48 
49 30.70 31.80 34.70 36.60 37.30 39.30 42.60 45.40 49 
50 32.20 33.40 36.50 37.90 38.60 40.60 3 
be , . 37.8 38. R 3.40 - 
51 33.80 35.00 38.30 39.20 40.10 £2.10 44.30 47:30 Ht 
52 35.40 36.70 40.30 410.60 41.60 43.60 45.30 48.40 52 
53 37.10 38.50 42.36 42.10 43.10 45.20 46.40 49.60 53 
54 39.00 40.50 44.50 43.70 44.80 47.00 | 47.50 51.00 54 
55 40.90 42.50 46.90 45.40 46.60 49.00 48.80 52.5 
56 43.00 44.70 49.30 44,10 48.50 51.00 50.20 Ba 20 Hd 
57 45.10 47.10 51.70 48.00 50.50 53.10 51.60 55.90 57 
58 47.30 49.70 54.30 50.90 52.80 55.40 53.20 55.0 57.90 58 
59 49.70 52.60 57.30 53.00 55.20 58.20 55.00 57.20 60.30 59 
60 52.20 55.80 55.30 57.90 56.90 59.60 60 
: Extra Premiums for Double Indemnity 
Sos at Commercial Age at 20-Payment Age at 20-Year 
lew ai Entry Life Entry Endowment 
$1.10 16-54 $1.30 16-49 1.10 
50-64 1.30 55-59 1.50 50-54 1.30 
65-59 1.50 66 1.80" 55-59 1.50 
60-69 1.80 60 1.80 


The truest form of charity is to tr) 
to prevent the need of charity, says } 
Marylan 


— 
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$100,000. 





Single copy $5.00 each 


| DAN NELSON, Inheritance Tax 


Research 
Announces the publication of 


.'\° "A SURVEY OF NEW ENGLAND ESTATES 





Compiled from the records of the Probate Court in Conn., Mass. 


Island. Showing the actual experience of a large number of estates in excess of 
Priced as follows 


and Rhode 














Two copies $4.00 each Three or more $3.00 each | 
| DAN NELSON 
1028 eeennianen Bank Bldg. Minneapolis, Minn. 
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! Six Life Problems 


Solved By Insurance 





' SHOWN BY THOS. W. BLACKBURN 





How Life Insurance Fits Into 
Situations of Life as Protection 
Medium 


All 


Thomas W. Blackburn, secretary and 
counsel of the American Life Conven- 
tion, who is doing excellent educational 
work in life insurance through his writ- 
irgs and speeches, has just brought out 
a folder on “Six Problems of Life.” 
The six problems are: 

Perfecting an estate, providing for 
dependents, preventing dependent old 
age, preparing for disablement, perpet- 
uating a business, and protecting a 
fortune. 

Every right-minded man, married or 
single, rich, poor or in fair financial cir- 
cumstances, says Mr. Blackburn, is con- 
fronted with three problems: 


1. How can I 
tain? 


build an estate cer- 


2. How can I protect those depend- 
ent upon me for financial support? 

3. How can I protect myself against 
total permanent disability and depend- 
ent old age? 

The same right-minded 
who is established in a 
be confronted with 
lems: 

1. How can 1 perpetuate 
ness already established? 

2. How can I 
my share of the 


lished business? 


individual 
business will 
three other prob- 


the busi- 


secure to my estate 
value of this estab- 


3. How can I avoid the loss to the 
business Which would be incurred when 
| have been totally disabled or called 
away by death? 

This thoughttul-right-minded person, 
having already achieved a fortune, is 
then confronted with three more ques- 
tions: 


1. How can I protect my present for- 
tune from the casualty of death occurr- 
ing in a period of depression in busi- 
ness? 

2. How can I provide for the imme- 
diate payment of any financial obliga- 
lions which are unsettled when the last 
(all comes to me without previous 
warning ? 

3. Tow will my heirs and devisees 
meet and pay administration expenses, 
income and inheritance taxes and other 
outlays incident to the sudden depart- 
ure from earth of the man who made 


und conserved the fortune during his 
active business career? 

Then comes the single question of 
nighty import to every responsible 
human being: 

How can [I relieve my mind from 


anxiety for the future of my loved ones 
and from fear for myself of physical 
end financial decrepitude and a depen- 
dent old age? 

The answer to all these inquiries can 
be given by any well informed sales- 
Man of any legal reserve life insurance 
company. 

“What will it cost?” 

There is no cost. 

You simply make a deposit once a 
year to your credit and the absolute 


assurance igs given you in a_ plain- 
spoken, unambiguous contract which 
you alone can abandon or revoke. — It 
Is a legal reserve life insurance con- 
'ract and that means an agreement 
“hich can not fail of performance if 
oP not yourself abandon or can- 
cel it, 


' LINING UP DELEGATES 

5S. S. Northington, former general 
“went for the Connecticut Mutual at 
Richmond, now general agent for the 
‘company at Los Angeles, is trying to 
ine up the Richmond delegates to the 


National Association convention for 
Los Angeles, 








* Nothing 


that end. 


ambitious service. 





== — 


humbler than ambition 
when it is about to climb.” 


Benjamin Franklin, the greatest American 
authority on ambition, made that observation; 
and with equal truth he might have added that 
nothing is more aggressive in gaining its end, 
nor more conservative in its choice of means to 





The Franklin has a splendid tradition for 
“Agoressive Conservatism.” Organized to render 
practicable the highest ideals of life insurance, 
it has maintained among its underwriters, as the 
first essential, the highest ideals of service— 


| That other wonderful idea worded, “He profits 
| most who serves best,” has been practiced by this 
company since 1884. Our men know it is true. 


The Franklin Life Insurance Company 
Springfield, Illinois 








FOR SALARIED MAN 





Providing Necessary Protection 
Wife and Child Is Fundamental 
of Program 
The problem of the salaried man age 
thirty-five, getting $5,000 a year and 
having wife and one child was discussed 
in a bulletin of the Life Insurance Co. 
of Virginia, in which the following pro- 
gram was suggested: 
$2,000 whole life to pay small 
floating debts and to cover cost 
of last sickness and_ burial, 
PPOMIEIIID 6 oii 605s. veces do ce cesta 


For 


$3,000 ten-year Endowment, 
which would provide $750 
annually for four years, cover- 
ing the cost of the boy’s col- 
lege education, premium ..... 
$75 monthly income for twenty 
years, on whole life plan, to 
support the widow, premium. 299.26 


Total premiums .......<... $613.90 
The program is not ideal either as 
to form of policies or amount of insur- 
ance, the company points out. With- 
out the age of the wife it was not pos- 
sible to determine the premium on a 
continuous monthly income policy for 
her. This form, while carrying a slight- 
ly higher premium than the income for 


twenty years, is, of course, better 
suited. Also, if the son is less than 
five or six years old, a fifteen-year en- 
dowment, with its lower annual rate 
would serve the same purpose of cre- 
ating an educational fund ag the ten- 
year endowment. 

The premium on the income policy 
includes total and permanent disability 
benefits, this clause providing a month- 
ly income of $131 throughout the life 
of the insured, in the event he becomes 


totally and permanently disabled be- 
tore attaining age 60. Premiums on 
the other two policies were figured 


without this feature. 

Few men are financially able to take 
out at one time, insurance entirely suffi- 
cient to replace their earning capacity, 
says the company and it also points 
out that the program outlined is defi- 
cient in two particulars. 

(1) No provision is made for the in- 
sured’s old age. 

(2) The monthly income to the wife 
is too small. 

However, ten years later, with the 
endowment matured, and the _ boy’s 
education out of the way, the man may 
take out a long term endowment for 
lis own benefit. Meantime, if the in- 
sured gets increases in salary, which 
he may reasonably expect, he can build 
up the amount of monthly income for 
his wife. 
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—Yesterday and Today 


Down through the ages from the dim, distant past 
into the light of our present day of knowledge and 


science has come at least one giant of man’s imagina- 


stands ready as a modern 
means to ease your mind and defend your home against 
the contingencies of Life and Death. 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 
Hartford, Connecticut 











Single Premium Vs. 
Ordinary Life Plan 


COMMENTS BY HENRY MOIR 





Conclusions as to Tax Rate in Article 
Not Proved By Agents 
Calculation 





The Eastern Underwriter has receiv- 

the following letter from Henry 
Moir, president of the United States 
Life, of New York: 

“T observe a very interesting question 
discussed on page 11 of your last issue, 
(August 17) comparing the advantages 
of single premium insurance with the 
tax exemption which results from bor- 
rowing on the policy and the regular 
ordinary life policy by annual premium. 

“[T have not worked out this problem, 
but in the illustration you give I would 
point out that the ordinary life cost 
covers only a period of nine years with 
a credit for ten years’ dividends; where- 
as the single premium figures cover in- 
terest on the loan for a full period of 
ten years. 


cory 


ed 


hen again, the calculation assumes 
that the transaction is completed after 
ten years, while we have to remember 
that the comparative equities in the two 
contracts are continually changing, with 
the result that, I think, the general con- 
clusion that a 66% tax rate is necessary 
to make the single premium contract an 
equivalent of the ordinary life policy is 
not by any means proved by the figures 
submitted.” 
Comparison of Plans 

Part of the article to which Mr. Moir 
referred is reproduced below, the com- 
pany referred to being the State Mut- 
ual Life: 

The merits of the plans can best be 
examined by considering a definite case. 
Take, for example, a single premium 
policy for $100,000, age 40, premium 
$50,910. <A loan of $44,000 might be ob- 
tained so that the insured would have 
to pay $6,910 in cash and the annual 
interest charge on the loan is $2,640, 
which would be non-taxable. 

Now suppose Ordinary Life had been 
taken for $56,000; the first premium 
would be $1,732.64. 

Here at the start $5,177 more is paid 
as a premium on the single premium 
policy than on the Ordinary Life policy, 


and interest at 6% on the same is 
$310.62. 
The comparative figures for ten 


years are therefore: 
Year Single Premium 
1 $1,414.62 


Ord. Life 
$1,456.56 


2 2,149.62 1,443.68 
3 2,136.62 1,430.24 
4 2,122.62 1,416.80 
5 2,108.62 1,402.24 
6 2,094.62 1,387.68 
7 2,080.62 1,372.56 
8 2,065.62 1,356.44 
9 2,049.62 1,341.76 
10 2,034.62 —407.68 





$20,257.20 $12,200.28 

Hence the latter amount would have 
to be taxed to the extent of 66% before 
the cost of the latter would equal the 
cost of the former. Now under the 
Federal Income Tax, no income would 
be taxed to this extent. We have, too, 
a cash value under the single premium 
policy at the end of ten years of $55.- 
522 with loan $44,000, or net $11,522, 
whereas the Ordinary Life policy has a 


value of $9,923.20, but on the other 
land the Single Premium policy has 


cost $5,177 more than the Ordinary Life 
policy to start with. 

It would seem, therefore, that the ad- 
vantage lies with the Ordinary Life 
policy, and there is no reasonable 
ground for an agent selling the Single 
Premium policy with the object speci- 
fied in mind. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate | 
Book Increase His Income and General Efficiency 














D. G. Brandon, general Moreover, good-will lost by the death 
Letter ToA agent at Nashville, of a man is seldom valued very highly 
Corporation Tenn. for the Penn Mu- by the appraisers after he is gone, and 


Executive tual Life, has prepared vet this certain loss of good-will may 
an excellent form of be disastrous to your concern. 
letter which he uses in addressing a Now, wouldn’t you like to see your 
corporation executive, which is repro- business made safe—safe from these 
duced below from the Penn Mutual uncertainties which surround it? 
“News Letter”: If you would, let me suggest you 
For your consideration, I give you a take :n a new partner, a silent partner, 
few of the many reasons why business a partner who is never ill, never fails 
insurance will be of great benefit to at the critical moment, and who will 


you, your associates, and your family guarantee comfort and strength in the 
You carry fire insurance as a matter trying days which come to all business 
of course; you are carrying no insur men sooner or later. That partner is 
ance on a far greater asset, the man- Life Insurance. 
agement. Aside from the protection in case of 
We know that even in the largest death, is it not good and prudent busi- 
and most substantial concerns, success ness for your company to adopt this 
lies almost wholly in the matter of plan of insurance, if for no reason 
management, Buildings, equipment, than the creation of a sinking fund for 


ete., are secondary. Then why insure use in time of emergency? Such a 
these and let the most important asset cash reserve will increase each year, 
z0 unprotected? What would your’ jg untaxable, and will be subject to 
death as head of this concern mean to — your control at all timcs, the same as 


the Penn Manufacturing Company? funds in bank. 
There would be a loss of advice and The premium cost is not the real 
counsel. You are the head of this con cost of protection; the real expense 


cern, familiar with its history, with its for any period being the difference be- 
processes. Your counsel and advice are tween the net premium outlay and the 


invaluable to the success of the com- — guarantee cash value, which is plainly 
pany and the loss of these would be — gtated for each year in the contract. 
tremendous. A loss of good-will. Prob Consider this matter seriousiy and 


ably the’ company’s most valuable asset  jonestly. Do any of the above reasons 
is the good-will wrapped up in your — for the application of this modern safe- 
personality in connection with the = guard in your case? 


business. When a member of a partner- ee eer 

ship dies, the surviving members have John M. Riehle, manager 
considerable difficulty in settling with More Than of an Equitable Society 
the deceased partner’s estate. Busi- Simply Life general agency in New 
ness insurance furnishes the partner: Insurance York, gets out some good 
ship with sufficient funds to purchase circular letters, his latest 


the interest of the deceased partner one, addressed to “My Clients and 
and allows the surviving partners to Friends,” follows: 
continue the business with undimin- 


ished capital. An Equitable policy is more than life 


insurance. 


A prominent banker has said: “Life It means guaranteed income and it is 
insurance is my opinion is a valuable — the best way to protect your loved ones. 
asset to any corporation whose busi- It means education. By providing 
ness disolves upon one or two men-—_ the necessary funds so that your chil- 
men who have made the business a dren can complete their proper school- 
success.” ing. 

Another banker has this to say: It means necessity insurance. By 


providing for all necessaries of life and 
allowing your family to live decently 
without worry or care which would be 
entailed upon them by other invest- 
ments, 

It means old age insurance. Peace 
the plant—hence he should be pro- of mind, self respect and character are 

wae arene shinee conducive to old age. Life insurance 

tected with life insurance. : can be used to build a pension for your- 

Do you know that Bradstreet’s and gelp, Though you may never need it, 
Dun’s Mercantile Agencies make it a what harm to have it? 
rule to continue the full credit of a It means that the man who has taken 
corporation in the event of the death cure of all these things has provided 
of one of the important members of for an Equitable Life income policy. 
the concern when business insurance Ilave you? 
is carried? If however, there is no 
business insurance, the rating is sus- F. A. BERTHOLD ABROAD 
pended until matters are re-adjusted, Krank A. Berthold, a well-known 
and it is known more accurately how agent of New York City, representing 
the death will affect the affairs of the the Aetna Life and other companies, is 
company financially. in France. 


“T regard a business which is not 
sufficiently profitable to carry fire pro- 
tection as not worth conducting and if 
a plant is worth protecting with fire 
insurance, the manager of a business 
is of almost the same importance as 











INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the mest liberal forms of ORDINARY Policies from $1,000.00 to $50,000.60, 
with premiums payable annually, semi-annually or quarterly, 


and 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 331, 1922. 
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ACACIA MUTUAL LIFE ASSOCIATION 


Formerly The Masonic Mutual Life Association of the District of 
Columbia 
(Co) ud Ue Cs Mie 0 J) rh a a ne $7,000,000.00 
INSURANCE IN FORCE NOW OVER (Paid-for Basis) .$130,000,000.00 


OUR 1922 RECORD 





Increase in Assets During Year..... SOUT see c ec cece ces 6 $2y214,850.30 | Bow's = 
Increase in Surplus During euler ler tic lores rata nnialers aia ..- 431,446.67 — |pgucer Nur 
Increase in Insurance in Force (Paid. for Basis) .. ..+..21,462,805.00 igre the tab 

EXCERPT FROM CHARTER | you me: 


conn ” 


membership in this Association shall be limited to Master Masons—— replied th 
LOWEST PREMIUM RATES - LIBERAL DIVIDENDS - MASONIC SERVICE |fing his des 


A FEW ADDITIONAL FIELD MEN NEEDED - A RARE OPPORTUNITY gare referr 


WILLIAM MONTGOMERY, PRESIDENT We, hes 


rule wher 

















Homer Building, Washington, D. C. lifgame is p 
am —n ==! good, it’s us 
Eastern Underwriter the splendid production which T amg is not s 


Fe i sure will prove to be a source ofp for a mi 
“Women in Business” inspiration to 9 many women whg Bing the 
yyeue ° are engaged in the insurance business,” 

Edition Made Hit K. J. Berlet, manager of the Guardian @ °! ° . 

—— Life in Philadelphia, wrote: io, member: 

PRAISE FROM MANY PLACES “T was tremendously impressed with @ing clan, 
vour supplement, issue of July 27, eng Jength of 
“Splendid Piece of Work,” Says E. A, titled ‘Women In Business.’ I think pation of | 
Woods; What Contemporary wee oe sees ee ee 2 ee 
Publications Seid which is not cultivated as intensively : he 

pater) Oe as it should be by life underwriters 2 have bes 
and your special supplement is_ not tek,” stated 
‘Women In Business,” the special only a service, but an immensely prac M26 the aj 





supplement to the edition of The tical help to the life insurance com: Te a 
1 : : anies.” 1e i 
Mastern Underwriter of July 27, met panies. ; F accounts 
: : : ee OF ie rs i , 
with instant approval from life insur- a I — turst, bien novelist: gomplishing 
f ‘ Congratulations. Every word of it bt 
ance people both in the home office and = wag worth reading.” prance 
? s " , ‘ 7 geal ‘ a fowledge, a 
in the field. That it achieved its pur- From Edward lL. Bernays, public re. fired it, has 
. . . . . . j . - . y, y y ric * : : 
pose of stimulating people in the busi- lations expert, New York: me. 
ness to realize the importance of “T have wanted before this to con “The desir 
present day activities of women, is  g#ratulate you on your very remarkable ip us all,” 
shown by the many letters that have Women in Business issue. “Tre ene 
come to this office, a few of which are “T have not seen up to the present lenker, “but 
summarized here: time a compilation as thorough and as gyiration I | 


interesting as. this, on this particular not abo 

subject. T should think that woman's jgyt produc 

page editors everywhere and women fy” 

re . everywhere would want to see _ this 

I want to tell you what a splendid issue.” 

piece of work you have done in getting Blake-Darby Agency of the Magsachw- "To illustr 

1g > Pp ory , Coata " 

out the supplement of The vaste rn Un setts Mutual Life, Philadelphia, sent E. referent 

derwriter on women in life insurance. this letter: e up fro 
been ti ' ne nai o edt , whol 

“ah ede gPagemsong: Magpie ee We consider this a very valuable ibe 
men in the life insurance business, pyaner to use both for our men and aed 

as well as to women who are making me ‘ 


: : : women agents in life insurance and in 
careers for themselves in the business selling deferred annuities.” ong vag 
: savas ch on its 


and artistic world and who are such The following comments have ap 
big buyers of life insurance. sonal inc 
: peared in other papers in the business: year.” 
“We have already received a supply “The Eastern Underwriter of New 4 
of this supplement and have given one York has added to its list of special Mee B00¢ 
to each of our women agents and one — publications a collection of interesting pas ane 
to each of our field supervisors.” data on ‘Women in Business,’ the pur “Nothing 
Krom Mrs, Elizabeth Sears, editor of pose of the publication being to ‘tell nished th 
“The Independent Woman,” the official the story of the amazing extent of the a steady, | 
publication of the National Federation activities of women in business and Dany luck « 
of Business and Professional Women’s — shows the need for life insurance on a ation.” 
Clubs, and president of the New York large scale. to protect their great re tee 
League of Business and Professional gponsibilities. The number is copiously Why this 
Woman, the following was received: illustrated with photographs of women sten to 
“The special edition of The Eastern  oceupying high positions in the busi original 


Kdward A. Woods, manager of the 
Kquitable Life at Pittsburgh, has sent 
this letter: 


Underwriter is a corker—everybody is ness world, together with a number of lunch. 
talking about it. You sure rang the interesting news stories and contribu otis d 
bell on it.” tions from prominent women in busi yin 3 

Charles H. Holland, president of the ness and the arts endorsing the life im ae : 
Independence Indemnity Company said surance jdea.’—-The Insurance Field. cial Poon 


this: “Part Two of The Eastern Unde [minute py 

“I have examined with very great writer for July 27, 1923, is an interest rious man 
interest your Women’s Supplement of ing and novel edition entitled ‘Women ded on i 
the 27th ult., and I would like to send jn Business.’ The articles do not con 0 know h 
you a word of congratulation upon (Continued on page 11) income | 


~ HOME LIFE INSURANCE COMPANY of AMERICA | TH 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 


This roeone-cd issues all modern forms of policy contracts from BIRTH to 6 years 
next birth 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue 
and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 
are guaranteed by State Endorsement. 

A HOME LIFE sagt — | 

PEACE OF MIND T 
MAN WHO LOVES HIS. FAMILY 








BASIL S. WALSH, President P, da CUNNINGHAM, Vice-President : Th 
JOSEPH L, DURKIN, ea JOHN J. GALLAGHER, Treasurer 4 e 
‘DR. E. BRYAN KYLE, Medical Director I 
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Hd C tion Worth Broadcasti 
| nsurance ULOnversation Yor roadcasung ILLINOIS LIFE INSURANCE CE 
) ° 
) By Clarence Hubbard, Aetna Life 
Pow's the game going?” questioned space of two years and everyone seems can better estimate our own when we 
D i er Number One, as he tarried to be most happy about it because of return to them for improvement and 
7 igguc atin of tin tein th the industrious way he works. His suc- adjustment.” 
) e the ta eee : cess was secured by only one factor— A Casualty Agent Speaks Up 
lig you mean golf, it is very much keeping at it—for he did not have any Welans: enue Oh-aamidiiaaal anh onead 
| replied the speaker addressed, neg- eift of appearance, address or person- even to a veteran life insurance agent GREATEST 
7 is dessert for the moment Fe ality. He relied entirely on the oppor- 
eo @ to insurance, it is go. ‘tunity of gaining sufficient interviews in (the procurance of a $250,000 app.) was 
|gare referring to insurance, it is go which to present his story in the best accomplished je a casualty agent, a ILLI NOIS 
|pfine. In fact I find that as a gen- manner possible and in the persistency ea fire nnnth yt a field, as a 
| yule when my business is good, my with which he followed up all cases oe “—— , wi leult feat. sn 5 
is poor. When my golf game Without being offensive. Since I have is performance was Carried out by 
ll peame is sh “tie «alee pr my busi. beard that story, I have made up my Herbert R. Lane, a new casualty insur- COMPANY 
—aueped, it's usually & 516 a ele mind to cut the corners off the periods ance agent located in Boston, Mass. Up 
| amgg is not so bright. Won’t you sit | have wasted in idle conversation and to @ year ago, ir. Lane was in the 
© ofgm for a minute?” otherwise and while I may not get as Wholesale rug business. He sold out 
Who Binding the invitation in the proffer- serious as this fellow, I do believe there this business and came with the Aetna 
ess" ‘wars for punishment, both 188 800d object lesson in what he has Life and Affiliated Companies. In one 
rain ee re Ct — . achieved that can serve to prompt me year he achieved a success in the writ- 
jy, members of the life insurance pro- to jnereased efforts and increased re- ing of all lines of insurance that is 
with @ing clan, faced each other and for turns by the very same token.” truly an inspiration. And towards the 
ong length of a cigar ground out con- “Granted,” answered the second agent end of his first year came the crowning 
hint Bo: P d retroactive qualities W!9. up to this point had spent his time feature in the landing of the $250,000 WANTS GOOD MEN 
field nee _ Pages wii ° “absorbing.” “I, too, have a story, if life insurance policy. AND 
+1, (themselves and others. you won’t start your corner-cutting by Speaking of it, Mr. Lane said: 
be have been working real hard this walking out on me?” pe . ea a: WILL PAY THEM WELL 
ters, me AVE og “a ‘hi Pp ." This policy was really one of the 
tek,” stated the agent still lunching, Shoot! . 
not ii » the ageressive, it just so hap- ; ; easiest pieces of business I ever secured. 
prac: | fon daring the past ts eee 2 A Stimulating Sales Stimulus It only required keeping one’s eyes open. 
oe Bred to have run into some interest- “I know of an agent in Springfield, I knew a certain corporation ..ad 
accounts of how some people are Mass., formerly a policy writer in the ™ade arrangements for the enlarge- 
a Bmplishing good returns in the life Home Office of his company, who in a Ment of their business, and I realized 
f ittrance business. ‘This particular — little over three years has established a that the president of that corporation HOME i ] 
igviedge as well as the way I ac- Very solid foundation in the selling of pee conceived this gery of the busi- 
C Te. a he. ane AT At: BCCIAL tenia life insurance—an entirely new game to ess on one man’s ability to a large 
ed it, has served as good inspiration : % pact 4 INSURANCE co 
cr. i, himself. While he has applied the same ort a spe the one [ insured, Xu . 
CoM: My. anetx ’ : : rules to some extent as mentioned in W4S8 the factor on which the success of NEW YORK 
cable prhe desire ie — bom 7 bec the explanation you just cited, he has the enterprise rested almost entirely. 
sent i Sees ‘~~ s ing means which is certainly unique. and put the matter before him. Before 
uker, “but that was not the point of we left the table he as 2 b WM. A. MARSHALL 
(4S gpiration I had in mind. These stories “He himself is quite an accomplished gent him with a other’ yo tha A ed id . 
‘ular ig not about local competitors but  sleight-of-hand artist and occasionally ance, making his corporation the bene- President 
1an'S jut producers located outside of the gives performances before clubs and ficjary. Almost immediately upon show- 
men fy” organizations. He never goes out with- ing him the cost necessary to carry the 
this | An Illustration out a ~ ~ a ea = bs amount I succeeded in getting uim to The 63rd Annuaj Report shows: 
: few silk handkerchiefs in his pockets take at his age, tl apa Premi fved dur th 
” ; é , the deal was sed. remiums receive uring C) 
chu: “To illustrate,’ Pan ye bord for om with which to do tricks. Round 80% “I don't oe k tl ” closed ; WAM eas cxcinactundnsnuscdnexs 309,838 
sant fst reference, t ere is a fellow who  o¢ pis prospetts are so secured. In _. n 1ere was anything ex- Payments to Policyholders and 
ime up from Carolina bringing with showing a trick on the platform of a traordinary in my salesmanship to their beneficiaries in Death 
able @.& Whole flock of handicaps as far trofiey car or in a heane, he gate tetends achieve this. I have found that in every — Endowments, Dividends, 5,400,70 
a insurance salesmanship was CON- who press him to show the same tricks business enterprise there is invariably Amount added to the Insurance 
“* ted. In two years—and this story is to others. By following this in a diplo- one man who is the life blood of its Reserve Funds .................. 2,206,762 
id i true one—he has written a volume matic manner he is able to round up a 8UCcess. To all life insurance producers Net interest Income from Invest- 
ch on its present basis represents @ j,+¢ number of prospects to whom he! Tecommend that this fact be kept in WORE arras <tsnexostivesssaracenincs 2,110,923 


4D’ prsonal income to him of about $4,000 
Leek year.” 
mt “Very good in two years,” granted the 
sting cond agent. 

nr Nothing sensational about that,” ad- 
‘te]| Wnished the first speaker. “The result 
> the £8 Steady, hard earned return, not due 
and ’@ny luck or streak of fortune but en- 
on a fely the outcome of industrious appli- 
bition.” 
usly Why this fellow wouldn’t even stop 
‘men 2 listen to a funny story,” continued 
busi: M Original speaker, now finished with 
lunch. “Every minute spent in the 
ribu. p°° Was devoted to sorting out cards, 
busi: ssifying prospects, writing letters and 

. (dying the City Directory and an old 


eventually sells life insurance. Some- 
times he even uses the tricks as object 
lessons in demonstrating the value of 
life insurance. I don’t mind mentioning 
his name—it is Paul A. Noffke of the 
Massachusetts Mutual.” 


“All of which proves,” concluded the 
first agent, “that there is more than 
one way to peel a potato. It reminds 
me of one of Chesterton’s paradoxes 
which can well be applied to the life 
insurance business. Chesterton asserts 
that the only way to see England is to 
go to France, Germany or elsewhere. 
He emphasizes that the only way to get 
back to any place is to go somewhere 
else—to view a thing from an entirely 
‘The only way to go 
to England,’ says Chesterton in his book 
Tremendous Trifles, ‘is to go away from 
it.’ Sometimes the only way to go at 
our own methods is to go away from 
them in the review of the methods and 
accomplishments of others—then we 





A 'y of Dun’s which was on file in the different point! 
— Pecial agent’s room. He never wasted 
sal minute but continually worked in a 
res @rious manner as if his whole life de- 
men Bnded on it—and I guess it did. Those 
cot’ #ho know him are most impressed with 
income he has obtained in the short 

is national in the scope of its operations. 

It is individual in the service that it renders 
| to its members and to its field representa- 
| tives. _ 
| Back of your independence it is ready to 
| stand as an economic bulwark. 

The Penn Mutual Life Insurance Co 
_||} Independence Square 
meet 





Philadelphia 











mind for if the various forms of busi- 
ness insurance are necessary, certainly 
it has been proven to me that one of 
the principal factors in insurance is 
safe-guarding the life of the one man 
in such an enterprise.” 

A Sales Instructor Has Something 

To Say 

With a group of thirty-two “gradu- 
ates” before him, a sales instructor, 
possessing a keen merchandising sense, 
gave this good imparting advice: 

“You know your rates, your policy, 
your approach, the administration plat- 
form of your company and the possi- 
bility of income you can make. You 
have been given sales talks, sales illus- 
trations, sales arguments, questions, 
cross examinations and almost every- 
thing including the advice to stick to 
your prospects. Now, as a final thought, 
I want to put over one more idea for 
you to work on—to my mind still the 
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SPEND THE WINTER 
IN FLORIDA 


We have some exceptionally good terri- 
tory now oven in this most progressive 
and prosperous State. 

If you'd like to have a few months 
away from the cold, snow and slush of 
Winter and make money, too, make your 
plans now. 


W. R. LETCHER, State Mgr 


PACIFIC MUTUAL LIFE INS. 
COMPANY 


Graham Bldg. 


J acksonville, Fla. 











($722,352 in excess of the amount 

required to maintain the reserve) 
Actual mortality experience 52.87% 

of the amount expected. 
Insurance in Force............... $232,163,052 
Admitted Assets ...............- 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 
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Build Your Own Business 
under our direct general agency contract 
Our Policies provide for: 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
Organized 1850 
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most important one—also stick to the 
game. 

“Every business has its peculiarities 
and one of the peculiarities of the life 
insurance business is the expectancy of 
those who take it up to achieve success 
in an unusually short time. We have 
known men to enter into the life insur- 
ance business and make a most hand- 
some income the very first month. We 
have known many more not to do a 
great deal for a whole year. re 

“So let me say this, and I am not 
going to dwell upon it. Remember as 
the last thought you carry away from 
here— Stick to the game. 

“If you will stick to it more than a 
year, putting into practice the things 
you have learned here and, to use plain 
language, turning all the door knobs you 
can, you will succeed. This is not false 
feel good. It is an absolute tact. | 
would rather gamble on thirty green 
men who will pledge themselves to stick 
to the business for two years than I 
would on fifty star salesmen in other 
lines who transfer their sales experi- 
ence to insurance. We have taugat you 
to stick to your man, now more im- 
portant—Stick to yourself.” 

Any time you want to sound out the 
true emotions of anyone concerning a 
subject, talk to your neighbor in the 
evening over the back-yard fence, side- 


yard hedge or property line. More cur- 


rent events and happenings are re- 
Viewed in this manner than by any 
Other save the newspaper. 


In this instance three neighbors were 
talking. The third, however, being 
mainly a listener, the following was ob 
tained: 

“I got a new slant on life insurance 
today,” were the opening words which 
caused us to prick up our ears and 
Sturt hoeing at the other end of the 
garden. “And,” he continued, “I am 
not going to give the agent a great deal 
of credit for it either.” 

“Is that so?” came the reply of two 
in unison. (This was all the encour- 
agement needed.) 

“A life insurance agent 
me yesterday,” he explained. 
not interest me personally as I carry 
all | am going to. But among the poli 
cies described in greater detail than I 
heard before was the Life Income, I 
believe they call it, which commences 
at ages 55, 60 and 65. Having a good 
slice of life insurance, I felt it beyond 
myself personally to even consider one 
of these policies; so after a while the 
agent departed. 

“But,” he added, “he is going to get 
an unexpected call from me tomorrow.” 

“What's the matter?” we asked. 

“Nothing, excepting as I thought it 
over | got an entirely new slant on life 
insurance. I want one of those life in- 
come policies not for myself but for 
my son who is seventeen years old. 
I am going to take out a $10,000 life 
income tor him, pay the premiums for 
him up until he is 21 years old and then 
let him handle it for himself.” 

“Good idea,” we aflirmed. 

“Thank you,” he retaliated. “But the 
point is this—I wonder if you fellows, 
yes, and the insurance agent, too, and 
all others get the real big idea? Tak- 
ing out life insurance for our son is, of 
course, a good plan. But to my mind 
this life income is the greatest proposi- 
tion of them all ang the kind of a prop- 
osition | am afraid a young man seldom 
enters into himself because of the heavy 
cost involved. He is more likely to 
favor straight life insurance or perhaps 
endowment where he can see something 
to be realized during his younger years. 
But you take the life income, it really 
represents an investment. When my 
boy reaches the age of 23 or thereabouts 
he will have something wiuch in its ex- 
istence will give him courage in busi- 
ness and all other ventures. He will 
have a policy to be proud of. Regard- 
less of the success of his business ven- 
tures, he has something to look forward 
to when the age of 60 arrives which is 
the age I have chosen for a life income 
policy for him. The annual premium is 
a little over $200 a year and when he 
assumes that at the age of 21 he will 
have an annual amount to save which 


called upon 
“He could 


will be necessary to meet and about in 
keeping with a salary he will probably 
earn then.” 

“A fine thing,” assented Neighbor No. 
One. 

“Better than that,” added the Speaker- 
of-the-Yard. “It is an investment and a 
protection, to be sure, but above all a 
financial stabilator. For in addition to 
all of the things I have said that $200 
a year premium to be assumed at age 
21 represents a fixed charge which he 
knows of in advance and without my 
saying anything further about it will 
help him adjust his thoughts to the 
things he will have to do at that age in 
life. And incidentally, the ‘old man’ 
has the satisfaction of knowing that he 
has not only supported his son during 
the years when he should but he has 
had the foresight to help the young man 
obtain a guarantee of support during 
years when his chances might not be 
so great and when the one responsible 
for his existence will not be present.” 

The “investment approach” as used 
by one agent in New England whose 
cards even read “Insurance Invest- 
ments” is among the sound methods 
worth recording. When admitted he 
proceeds with prospect in this 
fashion. 

“IT should like a few minutes to speak 
entirely about investment. The only 
absolutely safe investment I know of 


his 


today. In interest it cannot fail. Its 
principal is as sound as the land be- 
neath you. Its market value is always 
the same—it never varies. It is relia- 
ble collateral. It has absolutely no in- 
vestment contingencies—the dividends 
cannot be deferred. Furthermore you 
pay for it in installments and not in one 
lump sum. Are you interested?” 

To which the prospect as a rule re- 
plies, “What is it?” 

“This,” answers the agent, and with 
that word he unfolds a strip of card- 
board on which he has pasted all of 
the various life insurance policies he 


sells—Straight Life, Income Life, En- 
dowment, Progressive Life, Annuities 


and so on. 

“These contracts,” he explains (never 
using the word policies) ‘are the invest- 
ments I have in mind. They are abso- 
lutely safe. They net you in interest 
about 3% or 34%% and you cannot find 
any investment in the stock or bond 
world which nets much above 4% ‘which 
is considered real safe.” 

“That’s true enough,’ the prospect 
sometimes replies, “but this is life in- 
surance—and I have all of the life in- 
surance I need.” 

“Quite likely,” replies the agent, “but 
have you all of the investments you 
need?” 

“All I can swing,” comes the usual 
rejoinder. 





“Perhaps I can convince othg 
continues the agent. 

Leaving the display of policie 
possession of the prospect, th. 
removes pencil and paper ay 
mences to figure. 

“Supposing you have an ing 
$100 a year from your inves 
stocks, bonds or real estate? Yq 
that income in a savings bank 
and by putting it in part at ati 
do not quite net yourself 4% by 
ably a little less. By investing tj 
in securities I have just placed 
you, you receive about the same; 
of interest and without going 
bank to borrow you acquire fur 
curities from us amounting jy 
from $6,000 to $10,000 according 
contract you take out. Let me, 
—where you could invest $100; 
greater and safer return?” 


| 
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Total and Permanent Disability 





food, clothing and housing. 


THE TOTAL 


premiums to pay. 








A RAPIDLY INCREASING 


and by personal misfortunes. 








DISABILITY 


NEW 


AND A GRAVE PERIL 


It is increasing because we are all becoming specialists and are losing our earlier economic independ- 
ence. It is increasing too because of the strenuous nature of modern 
life. It is grave because our defense against it is limited. 


Under the existing social programme, our individual and family necessities are covered through 
that universal medium of exchange called MONEY. This is a relatively new programme. 

Some of our grandmothers knew how to spin. to knit and to weave; some of our grandfathers 
raised flax and wool, tanned leather, made their own foot-gear, and built their own houses. Under such 
conditions little money was used or needed. Each family then produced and manufactured a large pro- 
portion of the necessaries of life. A few do that still. Down in the mountains of Kentucky the women 
still know how to spin and weave. If under such circumstances people have Jess, they are more inde. 
pendent than those in richer communities, and they are less affected by the ups and downs of business 
They live their lives less in terms of money and more in terms of 


Our people as a whole have for a century and a half been growing away from that independent, 
self-supporting family life. The division of labor has been going steadily on until most of us do but 
ove thing. We produce values of some kind, turn them into money, and with that money buy from 
others what we need. We manage our lives in terms of money. 

Few people in those early days were ever “out of work.” Those words had no terror for them; 
but to be “out of work” vow for a few months means trouble for most of us and want for some. 
we now live, an assured income is the great necessity. Since we must pay for most of the things we 
use—hecause they are produced by others—an income from some source is the only thing that stands 
between many of us (and our dependents) and actual want. 

While we are young and strong we can manage the income. But how shall we protect our depend- 
ents AND OURSELVES in case we are totally and permanently disabled? 

AND PERMANENT 


As 


OF THE BREAD-WINNER UNDER OUR 
CIVILIZATION IS AN INCREASING AND A VERY GRAVE PERIL. ITS CONSEQUENCES ARE 
SOMETIMES MORE SERIOUS THAN THOSE THAT FOLLOW DEATH ITSELF. 

There is only one sure protection against this peril, where the bread-winner’s strength and pro- 
ductive ability represent the capital of the family. That protection is Life Insurance. If the bread- 
winner dies properly insured the policy produces an income. BUT under our present contracts, issued 
to Class A Risks only and for limited amounts, IF THE BREAD-WINNER HIMSELF BECOMES A 
BURDEN through total and permanent disability befere age 60, the policy also covers that: it yields 
an immediate income of Ten Dollars monthly for each $1,000 of insurance carried, with no further 


If the disability is, as a matter of fact, finally overcome, the policy, with no lien against it because 
of disability payments. has every value and right that it wou'd have had, at that time, if the disability 
had not occurred, if all premiums had been paid, an1 if no money had been borrowed on it. It may now 
he continued in full force by the payment of premiums as before. 

If the disability is not overcome, the fuil face of the policy will be paid at maturity. 

Disability Benefits sre as epochal in Life Insurance as Non-Forfeiture was when the New York 
Life (first of all the O'd-Line Companies) adopted it sixty-three years ago; they meet industrial and 
social necessities: THEY PROTECT THE [INSURANT. 

Beyond the henefits of loan and cash values, a strengthened credit and the moral consciousness of 
duty done, a policy of Life Insurance has not hitherto protected the insurant. The great purpose of 
the policy was to protect someone else after the insurant was dead. TOTAL AND PERMANENT DIS- 
ABILITY IS LIVING DEATH. The policy covers that and protects the insurant as well as the family. 


Ask a NEW YORK LIFE agent to show you a sample policy. 
YORK LIFE INSURANCE 


COMPANY, 


DARWIN P. KINGSLEY, 








President 
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ndorse “Women 















b themselvs to writings of women in 
insurance business but call atten- 
to the successes, past and present, 









women in all classes of business. 





e number calls forcible actention to 
» insurable interest which is being 








tated by the Amazons of business. 
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~~ a re Ce Ss 6S 









eThe number contains important 
putes to well-known opera stars 





1c, Florence Easton, Mme. Frances 
la and Mme. Margaret Matzenaner. 
merous other prominent public 
bmen are contributors. The issue 






Ymntains such a long list of successful 


giness Women as to encourage the 
lief that in a few years women execu- 
ives will be too common to be noticed.” 
The Spectator. 

‘part 2 of The Eastern Underwriter, 
w York City, for July 27 is devoted 
women in business and the need for 
e insurance to protect their great re- 
onsibilities. The subject of the 
rious articles are women bankers, 
men manufacturers, Women man- 
ers of large corporations, women 
al estate operators, women jurists, 
women builders, women advertising 
Managers, Women railroad presidents, 
wouen editors, women architects, 
Women stock raisers, wemen depart- 
jpent store owners and women life in- 
lgurance special agents, branch man- 
‘agers and solicitors. 

i ‘Like all of the special issues of 
Mie Eastern Underwriter, the idea is 
new and carefully developed. Portraits 
of many of the subjects whose lives 
are sketched in this number are in- 
fduded, affording an unusual oppor- 
itunity for studying their characters.”— 
The New York Commercial. 

| “The section of The Eastern Under 
writer in the issue for July 27 devoted 
|to Women in Business is filled with in- 
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| LICENSED IN CALIFORNIA 





John Hancock Will Establish Two 
) General Agencies There; W. B. 
O’Connor One of Them 





} 
In accordance with the annoncement 
made by President Crocker at the an- 
ual metting of the John Hancock Mu 
tual Life Insurance Company, and fol- 
lowing a visit to the coast by Vice- 
President Eaton, head of the agency 
department, the company has_ been 
jtuly licensed by the California Insur- 
ance Department to do business in that 
Btate, 
_ Two general agencies will be estab- 
ished, one at San Franeciseo for the 
Northern section, and the other at Los 
Angeles for the southern section. 
William B. O'Connor, who has made a 
Biccess as associate general agent with 
the Paul F. Clark general ageney in 
Koston, has been selected to fill the 
osition at San Francisco, and Chester 
\. Duffield, formerly associated with 
the John Hancock general ageney in 
ndiana and later field supervisor for 
the company, is selected for the posi- 
tion at Los Angeles, 

Both men are well qualified by their 
*xperience and knowledge of insurance 
‘0 do pioneer work for the company in 
the new territory. 




















: AN ODD BUSINESS 
“Insurance people are queer,” 
‘How so.?” 






are they convince you that you 
wy & Within a week to get you to 
“i for a policy; then they must con- 
~~ themselves that you’l' live for 
/ tS and years before they’ll issue 
'"—Boston Transcript. 













In Business” 


lumber of The Eastern Underwriter 


(Continued from page 8) t 


teresting facts regarding the business 
woman never before assembled to- 
gether. It is one of the most impor- 
tant contributions ever made to thes 
woman’s movement and The Eastern 
Underwriter is to be congratulated on 
its enterprise in gathering together 
this valuable amount of material and 
placing it in such a shape that all 
women may know what has been al- 
ready accomplished by some of the 
business women. 


“It should serve to encourage other 
women to enter the world of business 
to see what success has been achieved 
by the pioneers. The facts presented 
by The Eastern Underwriter may well 
serve to spur both men and women | 
agents on to making the business 
woman a special subject in the great 
business of selling life insurance. 

“One may well wish that this issue 
of The Eastern Underwriter could be 
in the hands of the federated club 
women.” —TInsurance, 

The “American Agency’ Bulletin,” 
which is the official organ of the Na- 
tional Association of Insurance Agents, 
printed this: 

“The special edition of The Eastern 
Underwriter on ‘Women in Business’ is 
certainly a credit to that publication. 
It contains a fund of information that 
will be of interest to every one inr- 
terested in full protection for women 
earners of incomes through business 
and the professions. 

“The showing of handsome women in 
the pictures reproduced is one of the 
most notable ever made by any publi- 
cation. It brings strikingly to mind 
that there are a great many women re- 
ceiving large salaries. 

John A. Stevenson, of the Equitable, 
regarded as one of the greatest edu- 
cators in the country, said to The East- 
ern Underwriter about the “Women in 
Business” number: 

“Every intelligent newspaper reader 
and observer of economic events must 
have been noticing for some time the 
steady and in some instances amazing 
progress which women are making in 
the world of business, industry. finance, 
insurance and public affairs. They are 
fitting into positions requiring executive 
ability, brains and resourcefulness and 
are becoming more and more financially 
independent, not only supporting them- 
selves but often dependents as well. 
Therefore, their insurance needs are 
growing, and The Eastern Underwriter 
performed a good service for insurance 
in bringing so conspicuously and inter- 
estingly to the attention of the life in- 
surance fraternity the engrossing stories 
of so many women of this type.” 


HARDING-COOLIDGE COMMENT 

Little did Agents Newkirk and Mc- 
Greeley dream when they took Warren 
G. Harding’s application twenty-four 
years ago, then comparatively unknown 
es “editor and proprietor of the Marion 
Star,” says the New York Life in its 
agency bulletin, that they were writing 
a future President of the United States. 
Little did our good friend and able 
writer in the Western Massachusetts 
Branch, J. O. Daniels, who only lately 
passed on, God rest him, dream when 
he was insuring Calvin Coolidge many 
years ago, then a country lawyer in 
Northampton, Mass., that he was writ- 
ing a distinguished citizen at that very 
moment in training for great responsi- 
bilities and opportunities as President 
of the United States. The New York 
Life is proud to have been in some 
slight degree helpful in stabilizing the 
distinguished careers of these two 
splendidly typical American citizens. 




































THIS YEAR 
New England Mutual Life Insurance Company 
of Boston, Massachusetts 
Completes Four-Score Years of Public Service 
This Company, the First Mutual, is 
Young in Spirit and Progressive in Action 
1843. — Eightieth Business Year — 1923 
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PHILADELPHIA LIFE INSURANCE CO. | 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 

FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 

JACKSON MALONEY A. MOSELEY HOPKINS 

Vice-President Manager of Agencies 





























MORE THAN 50% 


of the business written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operating in 40 
states. Full level net premium reserve basis. Over Quarter 
of a Billion insurance in force. Faithfully serving insurers 
since 1878. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


A few agency openings for the right men. 


























Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of New York was 
the first American legal reserve life insurance company to 
pay cash dividends. For more than seventy-five years it has 
consistently made dividend returns to policyholders, and, 
except for an occasional slight decrease in schedule, has 
maintained an upward trend in its returns. 

In 1922 the Company paid in dividends to policyholders 
$30,046,105. 

Its dividend scale for 1923 was increased from 7 to 10% 
(according to plan and age), and it has set aside for 1923 
dividends to policyholders $32,832,839, equalling about 34% 
of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New York City 
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THE BEGINNINGS OF INSURANCE 

In the Bodleian Library at Oxford 
inay be contemporary copy of 
the earliest insurance policy known to 
issued in England. ([t is a 
marine policy. dated February 15 1613. 

In London “The Post Magazine” is 
now engaged in tracing the origins of 
insurance, and it asserts that one must 


seen a 


have been 


seek in the records of Assyria more 
than 3.000 years earlier than 1613 in 
order to obtain the information 


The need of some method of enab 
ling an 
whether a ship, a granary, 
burden or anything else, to support the 
disaster of its total destruction, must 
have been felt in all communities which 
had beyond the stage of the 
tribal ownership of goods, and it is 
quite likely that mutual insurance clubs 
may have sprung up spontaneously in 


Egypt, for exam 


owner of property, 
a benrst of 


individual 


passed 


many countries In 
ple, long before the Christian era, the 
peasants formed clubs for the insur- 
enee of the donkeys with which they 
plied for hire on the banks of the Nile. 
1. is customary, reckon 
the beginning of insurance from about 
900 B. C., when the traders of Tyre and 
Sidon, Rhodes the Eastern Medi- 
terranean generally, began to 
rules regarding what is now known in 


however, to 


and 
make 


marine insurance as “general average,’ 
that is, they agreed to share among the 
whole of the adventurers in a voyage 
any loss which might arise through the 
casting overboard of part of the cargo 
in order to save the ship. This custom 
was later embodied by the Emperor 
Justinian, of Rome, in his famous legal 
code, which declared that “if, in order 
to lighten a ship, merchandise is thrown 
overboard, that which has been given 
for all shall be replaced by the contribu- 
tion of all.” 





EMPLOYES SET FAST PACE 

Home office employes of the Metro- 
politan Life wrote life insurance during 
1922 to the amount of $3,147,751. The 
average policy was for a little more 
than 2.500. Considering that this 
business is from a source that is not 
expected to be productive and has in 
fact very little time to create new busi- 


ness, the results are remarkable. The 
volume produced by these _ office 
workers is equal to and in fact greater 
than that reported by some of the 
small life insurance companies. It is 
quite clear too that the Metropolitan 
Life employes are not content to write 
small policies or to confine their solicit- 
ing to their own circle. The average 
policy of $2,500 will stand comparison 
with any other group of agents. 


The high production mark among 
the men was $138,000 and among the 
women $56,000. Think of a woman 


home office employe writing more than 
$1,000 a week for a year in addition to 
holding down a regular position, which 
is probably a too. 
The man’s average wags $2,654 for every 
week of the year. It is evident that 
the interest and enthusiasm of home 
office employes in their work can be 
given a practical turn that will benefit 
them by increasing their incomes and 
increasing their efficiency as 
evident that no full 
time life insurance man should let his 
production fall below that of the aver- 
age policy of workers in the home office. 


responsible one, 


perhaps 


well. It is also 





THE LATE W. D. WYMAN 

The death of William D. Wyman, 
president of the Berkshire Life, caused 
many heavy hearts in life insurance as 
there were few more genuinely liked 
Ever helpful, a 
gentleman in the fullest meaning of 
the phrase, a dignified and able official, 
a constant upholder of the highest 
ethics in his profession, he was a model 
president. Moreover, he was a_ hard- 
working one, with the keenest and most 
conscientious appreciation of his re- 
sponsibilities. An additional touch of 
pathos is given to his passing by reason 
of the recent death of his son, a blow 
which struck him deeply. After win- 
ning distinction in life insurance in the 
West, Mr. Wyman came to the home 
office in Pittsfield and from the first 
his fine influence not only in his own 
company but throughout the fraternity 
was extended wisely into channels 
him an important 
umong executives of the top rank. 


executives. courteous 


which made figure 


THIS IS NEW 

The Aetna Life’s St. Louis Agency 
has staged an accident insurance con- 
test to qualify the nine contestants for 
the trip to the annual convention of 
the National Association of Life Under- 
writers at Chicago. Under the plans 
arranged by J. Allen Fiske, who is in 
charge of the contest, when one of the 
workers reaches his quota all of his ex- 
cess writings will be credited to the 
next nearest man. Jn this way all will 
help one another, the man aided at- 
tending the convention as the guest of 
his helper. 





TO WRITE DISABILITY 

The Union Indemnity, of New Or. 
leans, is prepared to write group dis- 
ability insurance according to an 
anouncement made recently. Policies 
will be sold giving coverage for twenty- 
four hours per day, or only for non- 
occupational accidents and _ sickness. 
The latter coverage represents about 
80% of a total coverage contract. <A 
ron-occupation group policy will give 
protection for all other disabilities. 





The National Council on Compensa- 
tion Insurance will move its offices to 
151 Fifth Avenue on August 4, 











The Human Side of Insurance 

















F. B. PATTEN 





Francis B. Patten, associate counsel 
of the John Hancock Mutual Life, is 
one of the distinguished authors who 
have articles in the Gold Book of Life 
Insurance Selling, an annual publica- 
tion of The Eastern Underwriter, which 
will be part of the edition of August 31. 

Mr. Patten was graduated from Har- 
vard University in 1879 and then took 
a three years’ law course in the Boston 
University School of Law. After that 
he was about three years in general 
practice. In 1886 he accepted a_ posi- 
tion as title examiner with the Massa- 
chusetts Title Company. It is inter- 
esting to note that he obtained his 
position there through Arnold A. Rand, 
who afterwards went with the John 
Ifancock and eventually became its first 
vice-president. Later, Mr. Patten was 
made counsel for the Massachusetts 
Title Company, and in 1900 he became 
connected with the law department of 
the John Hancock Mutual Life Insur- 
ance Company. Seven years later he 
was made an associate counsel. 


An associate of Mr. Patten said of 
him: “Mr. Patten is a digger and a 
great man for going into details. 


Whenever the company has a matter 
that requires careful research it is quite 
likely to be handed over to him. He 
goes into the matter thoroughly and 
from every angle, and absolutely will 
not put anything down on paper until it 
has been verified beyond per-adventure. 
He is very much absorbed in his work 
and one of the duties of Associate 
Counsel Davis is to see that Associate 
Counsel Patten gets his lunch.” 
* * * 


William H. Galentine, special deputy 
superintendent of insurance of the 
Liquidation Burean of New York State, 
returned to his desk in New York City 
last week a bronzed. walking advertise- 
ment for the health restorative quali- 
ties of the rarified atmosphere of the 
Adirondacks. Some four weeks ago 
now, fagged and weary from conscien- 
tious concentration on the many ex- 
acting details of his varied duties, Mr. 
Galentine groped his way into a train 
bound for the region of Long and 
Racauet Lakes and a vacation of the 
widely-prescribed “hack to nature” 
kind. “Roughing it” seems to have 
more than agreed with him, for now 
there is a new spring in his step, a 
new gleam in his eye and—whisper!— 
a new supply of rare water which, it is 
rumored. must have come from the 
fabled Fountain of Youth that a less 
fortunate exvlorer so feverishly and 
futilelv sought in the fastnesses of the 
Floridian everglades. We wonder now 
which of the Liquid-ation Bureaus in 





















which he is interested is the mo 


teresting—the one at 110 With 
Street or—the one at home. hite S 
se @ In O 


Miss Josephine Wicker, who 
made a success with the John Ha 
in Boston, was formerly a ¢x 
teacher. She wished to make a ¢ 
and enter into some profession 
would give her wider opportunity 
enable her to produce a larger jn 
So she joined the John Hancock ¢ 
as an agent with the Panl ¢ 
agency. An interesting storv by 
Wicker will appear in the “Gold 3; 


ance production. is with the f 
fourth Street Branch of the New) 
Life, and has made good. Since Jay 
4 he has had more than $3,000, 
applications, of which more \thay 
000.000 is paid. Some of his big 
cies were in the moving picture { 
* * * 

Herbert S. Brussel, counsel for 
Eastern Underwriter, has returned { 
South America. 


in base’ 
toa tear 
liked by 
is bound 
a nun 
og about 
club had 
been | 
President John J. Coyle, of the Papapers \ 


sylvania Mutual Life Insurance (@r basket 
pany and of the American (Catihent but 


Union of Philadelphia, a fraternal ree, the 
ing life insurance ard thronghpnicle the 
local assemblies disability ingnrg the case 
has had conferred upon him by}baseball 
Pope the Grand Cross of the Hmished ; 
Sepulchre of Jeruselem. Tt ist It di 
oldest existing order of chivalry. '% off of 
8s 6 perature. 

John H. Grady, general managerperature 
the New York office of the Generalf weathe 
cident, is spending his vacationfre was n 


Maine. He does not expect to refhe morn 
until September 4. te of rair 
ee he morni 


Fred C. Gustetter, secretary of & kind fe 
Phoenix of Hartford and the Eauit#apted to 
Fire & Marine Insurance Co. of Piyit is fi 
idence, has been made vice-chairmalgy peing 
the National Fire Insurance and Pr 
tion Committee of the National Asse ' 
tion of Credit Men for District spews 
which comprises Connecticut, New #" strict 
sey and New York. Ng to atte 

* * © ather kee 

Clarence C. Fowler, superinteni{§courts : 
of the Liquidation Bureau of New Y@ have ar 
State, left Albany last Saturday fof bas rec! 
two weeks’ trip to Minneapolis on . state 
partmental business. Mr. Fowler spapers 
not expected back in New York (@ this 18 
until after Labor Day. Tance Is 

* = «& jon agair 

E. M. Linville, vice-president @ and th 
f£eneral manager of the New York ®oney Is 
demnity, is spending some time on #hat the 
Pacific Coast. It is understood he Mions car 
gone there in connection with Mt libers 
agency appointment. fe of the 

* 6 © Ounds, 1} 

Theo. M. Riehle, of New York (i@risty” 
ar assistant manager of the Equital® baseball 
Life, was in Southern California | 
week “on his way to Alaska,” accordi 
to an interesting post card he direc! 
from the famous Mission San Diego # 
Aleala to The Eastern Underwrit® 
This interesting old pile, founded '§ 
Father Junipero Serra back in 1% 
still stands as an inspiring relic 0! 
the past and is considered one 0!" 
real show places of California. 
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AUTOMOBILE CO. AT were | 

The business of the Cadillac Mutud 
Automobile Insurance Co. has beet t 
en over by the Cadillac Automobile 
surance Co. just formed at Dett0 
The new company will have a capital 
£200,000 and a surplus of $25,000 paid! 
Eugene Sondheim js president, 4 
Ivunk, vice-president, and FE. B, Dear 
secretary. 
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New York Giants for years and who was 
later striken with tuberculosis. This 
benefit game was insured for $35,000, 
with $5,000 additional insurance on the 
concessionaire (the refreshments end 
of the game.) The fans turned out in 


° Wihite Sox” Try to Cash 
| In On Cold Weather 


TION OF SUIT IN DOUBT 





sr " large numbers; in fact, $25,000 was 
CP ¢ ’ ’ ’ 
ao Story Are Mum taken in at the gate. A down-pour of 


‘Jot Prompt Payments in rain, however, made it impossible to 
play, but the crowd decided it wanted 
to contribute the $25,000 to Mathewson 
and did not ask for any rain checks, be- 
ing willing to call it a day and regard- 
ing their physical presence (whether 
the game was played or not) as a fitting 


testimonial to the baseball hero. Never- 





executives of the Eagle, Star & 
h Dominions have been con- 
ated by some of their confreres 
. having enough backbone to stand up 


the japst an attempt by the Chicago theless, the baseball club made a claim 
ie later ° pe eis. ; aj “Onri id 
| all aoe Sox Baseball Team to collect on peda pare tage Fe pov pein s 
' life ifn insurance policy when the com- $25,000 in gate receipts, $35,000 on one 
= I. attorneys and underwriters be- policy and $5,000 on the other, making 
New | 


in all $65,000. The insurance company 
could have gotten a good deal of most 
favorable publicity out of this incident, 
but did not attempt to do so as it re- 
garded it as all a part of the day’s 


that it is not liable under the 
ce Jai, Tt took considerable nerve to 
3.000.000 this claim because any develop- 
tin baseball, particularly in refer- 
toa team as widely known and as 


thar 
is big 


cture fixed by the public as the White work. Incidentally, Mathewson is now 
jis bound to result in publicity. In president of the Boston National 

el forf a number of papers carried League Team. 

urned ies about this case, saying that the The Trenton Fair Incident 
dub had started suit. (No papers About the same time there was 2 
ep been served yet.) The daily $20,000 rain policy loss on a fair at 


f the Pgpapers will throw into the waste- 
‘ance (@r basket a story about a prompt 
in Cathfent but if adjusters and assureds 
rernal ygree, they generally find space to 


Trenton. The agent of the Eagle, Star 
& British Dominions telephoned about 
the loss, came to New York and left 
with a check for $20,000. This event 





irongh puicle the event for posterity. did not get any publicity either in the 
ingnrg the case of the policy in Chicago, qajly papers although it could have 
im by}baseball club was insured against peen advertised as an example of 
' the Hished attendance by reason of prompt insurance payment all over the 
It is It did not insure against the ¢ountry. Insurance men regard these 
valry. | 4 off of attendance by reason of  jncidents as all incidental to a pioneer 


perature. The game was played, the = enverage. They are taking the hard 


nanagerperature being 36 degrees. This nocks and the pats of approval with- 
reneral § weather cut down the crowd. ont comment, in the meantime, im- 
acationjre was no real rain after 8 o’clock roving the coverage and making it 


. to refhe morning, although there was a 
w of rain between 8 and 9 o’clock 
he morning. After that no rain of 

ary of f kind fell. Nevertheless, the club 

» Kauitfmpted to collect rain insurance and 

). of Piuit is for $10,000, the face of the 

wen being $7,500. 


more popular with the public. 

In the offices of the Eagle, Star & 
British Dominions the executives are 
a little puzzled about one phase of the 
“White Sox” case. The dailies have 
run stories, saying that suit has been 


1 Pre brought, and yet, neither the Chicago 
a th Rain vs. Cold nor New York offices have been served 
rict TD iicuiean agree that if assureds With papers. Is it possible that the 


press agent of the ball club was merely 
trying “to put over a good story?” 


| New #? strictly rain policy covers are 
ig to attempt to collect because cold 
wher keeps away the crowd, and 
rinten@ Courts sustain them, the business 
New Ya have an additional hazard that no 
rday fot has reckoned with. 
)lis on statement published in daily 
Fowler®bapers in Chicago and other cities 
York (@ this is the first court test of rain 
tance ig incorrect. There was an 
mn against one company in Savan- 
and there was also a controversy 
oney Island. 
at the Eagle, Star & British Do- 
ions carries out its contracts with 
t liberality was disclosed at the 
fe of the benefit given at the Polo 





THE OLD DOMINION 

The Old Dominion Fire, which was in- 
corporated in Virginia in May, this year, 
licensed in June and beginning opera- 
tions that month, is being run by inter- 
ests identified with the Shenandoah 
Life of Roanoke, and transacts fire and 
automobile fire and theft. It has $100,- 
€00 capital, paid in. 
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FIFTY YEARS SERVICE 
Fifty years service with the New 
York Underwriters Agency was cele- 
brated this week by the office associ- 
ates of Duncan J. Stewart, for many 








Telephone 3520 


Just ring up. That is all you need do to get in touch 
with an agency that 


—represents 45 Fire and Casualty Companies. 
—renders Brokers unusual service. 


—can give Westchester County unsurpassed insurance 
facilities. | 


KNOX, LENT & STEVENS 
cama: amamadeie 








White Plains New York 





























= punds, New York, in honor of years head bookkeeper of that organiza- 

York Ci nsty” Mathewson, most famous of tion. The staff presented him with a 

Equita baseball players, right arm of the handsome gold watch. 
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k J. A. Kelsey, General Agent George Z. Day, Asst. Gen. Agent 
45 JOHN STREET, NEW YORK 











CHARLES HOYT SMITH 
OR 


MARSHALL & STERLING, INC. 


Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 8271 | 


We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering and Prevention Service gratis en 
Fire and Compensation risks. 


We write Fire and allied lines, Compensation, Liability and Automobiles. 


We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company 











CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET 


United States Fire Ins. Co., N. Y. The North River Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. United States Underwriters’ Policy, N. Y. 
’otumac Ins, Co., Washington, D.C. Union Fire Ins. Co., Buffalo, N. Y. 
New York State Fire Insurance Co., United States Lloyds, Ine., N. Y. 


Albany, N. Y. Western Assurance Co., Toronto 
British America Assurance 
Toronto 


NEW YORK CITY 


Co., 


F. M. GUND, Mgr. Western Dept. H. JUNKER, Mgr. Pacific Coast Dept. 
Freeport, Illinois San Francisco, California 
Southern Department, Atlanta, Ga. 
North Carolina Dept., Durham, No. Carolina 




















LEWIS & GENDAR 


Incorporated 
NEW YORK CITY AGENTS 


National Liberty Insurance Co. of America 
Caledonian Insurance Co. 
The Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corp., Ltd. 
United Merchants Insurance Co. 


BROOKLYN AND SUBURBAN AGENTS 
National Liberty Ins. Co. of America 
Northern Assurance Co., Ltd. Firemen’s Ins. Co. of Newark 
The Commonwealth Ins. Co. of N. Y. United Merchants Ins. " 
London & Scottish Assur. Corp., Ltd. Indemnity Ine. Co. of N. A. 
NEW YORK OFFICE BROOKLYN OFFICE 
ONE LIBERTY STREET 198 MONTAGUE STREET 


Telephones: John 0063-64-65 *Phones: Main 6370-71-72 
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The finest thing we have seen in 
any newspaper line touching upon the 
death of our late President is the one 
which appeared in the Boston Globe on 
Thursday, August 9. Here it is: 

“Warren Harding Goes Home.” 

Could any group of words express 
more simply and touching that last 
journey to Marion, Ohio? 

How often we strive in our efforts 
to say something splendid and worth 
while and how seldom we succeed, for 
sincerity and simplicity of expression 
are the most difficult things in all the 
world to attain. 

In the business of preparing adver- 
tising messages which seek to interest, 
attract and persuade readers it is rarely 
that the advertiser succeeds in accom 
plishing his task, and one of the rea 
sons is doubtless because he tries too 
hard, he has not the great gift of 
breeding interest or of reducing state- 
nents to their lowest terms. 

Few indeed are the advertising 
writers, letter writers, story tellers or 
orators who possess the divine gift of 
naturalness and restraint, what we 
might well call “The Magic of Faith.” 

Secret of Copywriting 

They seek rather to make “ten 
strikes” with their announcements; 
they strive to produce something in 
the way of printed material that will 
metaphorically speaking “put the 


readers’ eye out,” and the result is 
usually a weak, aenemic and sorrowful 
failure. 

Only a big man can produce high 
class advertising material and by a big 
man we mean a broad visioned, su- 
premely intelligent, sympathetic, bold, 
understanding and very human indi- 
vidual. 

No one can be merely “hired” to do 
it; his loyalty to the cause and the men 
behind it--its leaders must first be en- 
listed, next he must be able to feel the 
great throbbing pulse of his public and 
be so assured of the merits, I might 
almost say the justice of the cause in 
hand that his imagination is stimulated 
to the nth power of attainment. 

This must have been true of the man 
who wrote “Warren Harding Goes 
Home,” 

Occasionally one of our friends jokes 
a bit about our frequent references to 
Holy Writ, yet where else do we find 
simple, homely truths so well expressed 
as in the Bible? 

Indeed much of it might well have 
been written for the use of men whose 
business it is to prepare publicity mes- 
sages. 

And in connection with the subject 
we are now discussing a text occurs 
to us in justification of our contention 

“Who so saveth his life shall lose it.” 

May we not look upon the above as 
having at least some bearing on the 
thought that whoever strives mightily 
for stupendous effect even in the pre- 
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ALWAYS include a SPRINGFIELD policy— 


Cash Capital _ 
$2,500,000.00 


“IT PAYS!” 
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LUNING PRAISES PREUS 





Florida Commissioner Responds’ to 
Addresses of Welcome at Minne- 
apolis Convention 


J. C. Luning, state treasurer and in- 
surance commissioner of Florida, and 
first vice-president of the National Con- 


vention of Insurance Commissioners, 


delivered the response to the addresses 
of welcome at the annual meeting this 
week in Minneapolis. Speaking of 
Governor Preus, himself formerly an 
insurance man, Mr. Luning said: 


paration of so simple a thing as an 
advertising message will be very apt 
to ditch the effort; whereas a simple 
and sincere expression of good faith 
might well have met with a well mer- 
ited success. 


“To me has been assigned the 9 


ing duty of responding to t 
words of welcome expressed 
of the good people of the g 


of Minnesota and the magnificent 


of Minneapolis, on behalf of 


bers and visitors of this ¢ 
for which honor I am duly appreciai 


“It is a personal pleasure, ag 


to renew here the acquaint 
Governor 
National Convention held in 


tiful city of Asheville, North Card 
in 1914, when he was Insurance ( 
missioner of Minnesota and I was¢ 


Preus which beg: 


reproduc 
s the de 
nee and 
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ing my first full term as Treasureg a licen: 


Florida. Since then the 

Minnesota have recognized h 
by electing him their Chief 
while my own people have 
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enough to continue me in the officippany be 
which I was appointed eleven yaute, the 
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Neal Bassett, President 


. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


INSURANCE CO. 


of Newark, N. J 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Reserve . Rein- 
surance Fund 
and Reserve 
for all other 
“liabilities 


John Kay, Vice-Pres. and Treas. 


FIREMEN’S 


Capital ...$2,250,000.00 


.  9,004,301.01 
Net Surplus 4,436,386.20 


Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


, THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 2,665,678.50 


Net Surplus 1,110,233.48 





Total 


Policyholders Surplus, 
$6,686,386.20 





. + .$15,690,687.21 





Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 














Nea] Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$ 600,000.00 
Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities ... 


Net Surplus 


1,916,251.22 
945,537.10 


Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 














H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Welle T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa, 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance Mund 
and all other 
liabilities .... 1,329 033.00 


Net Surplus 1,452,589.00 
Total  As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 





law of 
iness, a 
s of sue 
sufficies 
hibited. 
rit may | 
6 comm 
hies as y 
ty of ¢ 
Dtracts 1 
contrac 
y or th 
ere are 
rfers pi 
‘asions 
pretty 
nt as - 
charte 
transact 
only, 
compan’ 
der a gi 
icense 
plication 
titled, bh 
th the 
had. A 
Hiculty j 
mere is a 
| ich gta 
iB Compa: 
d it is 
ey to f 
iB the ste 
Bess lit 








LOYAL TO FRIENDS, AND 


TO LOYAL AGENTS, LOYAL 


orpora 
ntrolled 
bte, th 
en knoy 
the la 
bsidiary 


L 

















To a 





t 24 Bust 24, 1923 


THE EASTERN UNDERWRITER 


15 





W, Hobbs Analyzes 
Insurance Coverages 


CLASSIFICATION 





tal 


‘ES LONG 
00 





x is Attempt to Clear Doubts 
hout Rights of Companies to 


LD Write Multitudinous Risks 


s.rence W. Hobbs, special repre- 

tive of the National Convention 

nsurance Commissioners serving 
Any the National Council on Compen- 
n Insurance, and until recently 
nissioner of Massachusetts, made 
gthy and exhaustive report on the 
ect of What kinds of insurance does 
law recognize under various 
ites and charters on Tuesday be- 
the commissioners annual conven- 
at Minneapolis. 





r. Hobbs’ report covers some forty- 
typewritten pages, and so cannot 
reproduced in these columns. It 
the jigs the definition of all kinds of in- 
the cofbnce and the kinds of risks that 
| on bit properly to come under each 
creat MMsification. In general there are 
ificent ee kinds of insurance; (1) concern- 
' the tangible property; (2) concerning 
conven ngible property ; and (3) concern- 
preci persons. Under these three princi- 
e, as | headings Mr. Hobbs made his valu- 
tance findings. 
an at his introduction to his analysis 
. the Mp Hobbs says: 
h Cardft is not infrequently necessary to 
‘ance (ermine what risks a company can 
I was er, whether for the purpose of grant- 
reasureg a license to transact business, or 
peopleidetermining whether or not a par- 
1is abilfflar contract can be written. The 
Mxeciwer depends in the first instance on 
been ® companys charter. In case of the 
1é offidppany being incorporated by special 
sven yatute, the statute is the charter; if 
porated under the provisions of a 
eral law, the charter is that law 
the company’s articles of organi- 
on. From its charter the company 
ives its authority to transact busi- 
s, and any contract made in excess 
puch authority is, in legal parlance, 
a vires. Charter riguts may be 
her limited, but not extended, by 
law of the state in which its does 
iness, and a contract made in ex- 
s of such limitations may, if the law 
sufficiently explicit, be definitely 
hibited. 
"it may fairly be assumed that insur- 
te commissioners and insurance com- 
ies as well desire to avoid the possi- 
Bty of contracts contrary to law or 
htracts ultra vires, and yet instances 
contracts coming within cne cate- 
yY or the other are not infrequent. 
ere are extant a number of special 
rters peculiarly limited. avd on two 
‘asions IT have seen a company and 
pretty competent insurance depart- 
Mt as well overlook the faer that 
charter gave the company power 
transact insurance in a defined ‘ocal- 
only. In other cases one finds that 
company in applying for a charter 
der a general law or in applying for 
license has omitted to inelnde in its 
Dlication all the powers to which it is 
titled, but has nevertheless proceeded 
gi the transaction of business as if 
Biad. A still more prolific source of 
Piculty is the difference in state laws. 
mere isa wide diversity in the powers 
ich states allow to certain classes 
® Mpanies, notably. fire companies, 
| it is uncommonly easy for a com- 
| hy to fail to recognize that the law 
i 





the state in which it does business 
less liberal than that in which it is 
= Tporated, and in case of a company 

Mtrolled by a company of another 
ate, the controlling company has 
fn known to overlook the limitations 
the law of the state in which the 
hsidiary was incorporated. 

Liberality Has Limits 


To a certain degree these difficul- 
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We Stand Squarely Behind The 
American Agency System 


THE HOME OF NEW YORK RECOG- 
NIZES the place that the local agent occu- 
pies in the business of insurance, the 
importance of his position as the medium of 
supplying the Companies’ protection to the 
public, and that the American Agency 
System is most practicable and serviceable. 


ACCORDINGLY THIS COMPANY 
kAVORS and practices co-operation with 
agents and their associations, national and 
territorial, having for their object the pre- 
servation of the American Agency System 
and the maintenance of its broad, proper 
principles, and operating to prevent its over- 
throw or impairment. 














THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil! Commo- 


tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION SERVICE 


























ties may be met by a liberal policy of 
interpreting laws and charter limita- 
tions, but liberality has its limits. 
There is a real need of a uniform law 
governing the charter powers of insur- 
ance companies and the admission of 
companies of other states. It is my 
object to indicate some of the diver- 
gencies in the laws of the several states 
and to indicate the trend of develop- 
ment, with the hope that this may lead 
towards the drafting of a law more 
nearly uniform. 

“Insurance companies are incorpo- 
rated in three ways, (a) by special 
charter, (b) under the provisions of a 
general law specifically applicable to 
insurance companies, (c) under the pro- 
visions of the general corporation law. 
Of these the second method is by far 
the most common. There are, how- 
ever, a number of states which still 
adhere to the policy of incorporation by 
special charter, and in many states 
there are special charters still in force. 
Some of these charters are very broad 
in scone. but it is more frequently the 
ease to find a special charter distinctly 
limited. Some of these limitations 
may be attributed to legislative distrust 
of broad corporate powers; more usu- 
ally they appear due to a desire on the 
part of the incorporators to set forth 
explicitly and definitely the classes of 
business they desire presently to trans- 
act, specifving, therefore, not only the 
lines of coverage, but even defining the 
territory of operation and the policy 
limitations. 

“This same tendency was carried 
over into the general laws applicable 
to the incorporation of insurance com- 
panies. These laws were evolved 
gradually and cautiously. The first 
laws were applicable to single types 
of companies. In the course of time 
the several types added to their powers 
other lines of coverage and new types 
came into being. Then the several 
laws began to be combined. The first 
combined statutes listed the several 
types of companies in separate clauses 
or sections of a single statute and pro- 
vided for the incorporation of a com- 
pany to transact the classes of business 
set forth in a single clause. As late 
as 1902 Massachusetts had a law of 
this kind specifying thirteen distinct 
types of companies and making no pro- 
vision for combination of types. 

How Extension Grew 

“Now it may be observed that up to 
a certain point specialization in a 
single line of insurance is a prudent 
course for a company. Once, however, 
it has established itself and learned to 
transact one line of business well, it 
may profitably extend its field, thereby 
serving the needs of the community, 
providing for a normal and healthy 
growth and at the same time minimiz- 
ing the effect of an unfavorable experi- 
ence in a single line of insurance. The 
need of such extension was early felt. 
The several clauses were broadened 
and combinations of clauses were per- 
mitted with the result that the charac- 
teristic law of to-day contains a va- 
riety of clauses adapted to the needs 
of single types of companies, and a 
provision for three general classes of 
companies, the fire-marine, the casualty 
and the life company, authorized to 
transact the classes of business set 
forth in certain groups of these clauses. 

“We have to do with two questions 
~(1) what kinds of insurance does the 
law recognize, (2) how many of these 
kinds may be written by a single com- 
pany. 

“In classifying insurance two factors 
are of primary consequence—(1) what 
is the subject of insurance, (2) what 
are the hazards insured against. 

“There are two natural divisions of 
insurance by subject, namely, ingur- 
ances on persons and insurances on 
property. By the term “insurances” 
is meant all contracts which may be 
written by insurance companies, a term 

(Continued on page 23) 
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Should Pay Agents 
On Contingent Basis 


OPINION OF WISCONSIN COMM. 
W. Stanley Smith Thinks Fire Waste 
is Due in Large Measure to Un- 
profitable Agents 





W. Stanley Smith, the new insurance 
commissioner of Wisconsin who re- 
cently came into office following the 
retirement of Platt Whitman, discussed 
this week at the National Convention 
ot Insurance Commissioners meeting in 
Minneapolis an address made by W. N. 
Van Camp, South Dakota insurance 
commissioner, on “Progress in Fire 





Prevention.” 

“I have been very much interested 
in Mr. Van Camp’s discussion of the 
progress or rather lack of progress 
made in fire prevention and feel that 
he takes too gloomy a view of the situ- 


ation,” said Mr. Smith. “After all, 


the fire prevention movement is new 


and we all know that nation wide 


changes and reforms come slowly. In 
a material way there has been much 
progress in fire prevenuion. New and 
sufer stundards have been worked out, 
but their application is slow. Laws 
und building codes (both state and 
city), Ordinances and regulations have 
been adopted. providing tor safer Con- 
struction, equipment and installation, 
but it will take time to show tangible 
and demonstrable results of these 
enactments. We may be assured, how- 
ever, that these ellorts are not lost. 
We have been building for the future. 

“Qur water works systems and fire 
Gepartment equipments have _ been 
greatly umproved the last ten or fifteen 
years and gradually more lire depart- 
ments have tuken up fire prevention 
inspection work and the live chiet of 
today realizes that his best service to 
his community is to prevent fires, not 
merely to ‘throw water.’ 

“It is a well known fact that the 
greater portion of the fire waste is due 
to ignorance, indifference, carelessness 
and money madness of our people. 
These habits are so firmly rooted in the 
present generation that our main hope 
lies in the next generation. Here we 
have progress to report. Yearly, an 
increasing number of states provide for 
fire prevention instruction in the public 
schools while in a steadily increasing 
number of localities such instruction 
is given without compulsion of law. As 
the citizens of the future are taught the 
meaning of these deplorable fire wastes 
and aided in forming habits of care, 
caution and thrift, no doubt fires due 
to the human element will decrease. 


Income on Contingent Basis 

“Mr. Van Camp blames the fire in- 
surance companies and their agents for 
fire losses caused by over insurance. 
Also for the poor risks that occasion- 
ally creep into the business. I con- 
sider that these defects are greatly due 
to the present day methods of com- 
pensating the local agents for the busi- 
ness that they write... There is no 
other business where an employee may 
go on year after year losing money for 
his employer and being a liability in 
every sense of the word, and still draw 
wages. And yet that is exactly what 
the fire insurance companies are doing 
in their race to obtain business and 
pile up premiums. An occasional com- 
pany may dispense with agents of this 
class only to have some other company 
employ the same agents just to take a 
chance and get some new premiums. 
This condition will always exist as long 
as an agent is paid for the risks that 
he writes irrespective of what he earns 
for the companies that he is repre- 
senting. 

“This condition could be corrected by 
paying the local agent his commissions 


on the contingent basis, that is, paying 
him a percentage of the actual earnings 
of his agency. The moral hazard 
caused by over insurance could thus 
be eliminated and in addition there 
would be an incentive for the local 
agent to actively participate in fire pre- 
vention work so that physical hazards 
would be improved and ‘good house- 
keeping’ made better as well as the 
elimination of the moral hazard caused 
by over insurance. 

“Every person should be brought to 
realize that he and not the insurance 
company is paying the fire insurance 
losses of the country. That on every 
article he purchases a portion of the 
purchase price is the result of an over- 
head item for fire insurance. The fire 
insurance company is simply’ the 
medium by which premiums are col- 
fected and distributed in the payment 
of losses and that every individual 
should take a personal interest in a 
reduction of such fire losses so that 
he might benefit by the reduction in 
the cost of articles purchased by him 
and also of the reduced cost of his own 
insurance. If this proposition was 
thoroughly understood by everybody 
there would be no public sympathy for 
the man who commits arson. 

“In sounding this note of optimism, 


however, IT do not want to be under- 


stood to advocate that fire prevention 
efforts be discontinued. Rather would 
! urge ever increasing, more intensive, 
continued and unabated efforts in our 
fight against the ‘demon fire’.” 


COOPER’S NEW POST 








Former Insurance Commissioner of 
California With Olds & Stoller 
Inter-Exchange 





K. C. Cooper, former insurance com- 
missioner of California, is now general 
manager of the Olds & Stoller Inter- 
Exchange, San Francisco. Mr. Cooper 
was commissioner twice; and for seven 
years was president of the Great Re- 
public Life. Later, he was attorney 
for the California insurance depart- 
ment. 

The Olds & Stoller Inter-Exchange 
was formed in 1918. It received net 
premium deposits in 1922 of more than 
half a million. It operates only in 
California. 





NEW OHIO SPECIAL 

On September 1 the American of 
Newark will augment its strong super- 
visory force in Ohio by the addition of 
L. EK. Kietzman as special agent and 
rating expert. Mr. Kietzman is a na- 
tive of Ohio and studied engineering at 
the Ohio State University. 

Following his graduation in 1919, he 
was employed by the Buckeye Steel 
Castings Company of Columbus. Leav- 
ing there in April, 1921, he joined the 
Ohio Inspection Bureau, where he has 
continued to serve until the present 
time. 

Mr. Kietzman will be associated with 
State Agent Shannon and Special Agent 
Falls in The American’s Ohio territory, 
and will maintain offices at 321-322 
Gasco Building, Columbus. 





REVIVE NEW PAPER RUMOR 

The “National Insurance Journal,” 
the organ of the reciprocals, again re- 
peats the statement in its current issue 
that a new insurance journal is to be 
started in behalf of stock and casualty 
insurance companies under the sponsor- 
ship of the Casualty Information Clear- 
ing House. In its previous story the 
“National Insurance Journal” said that 
Edson §S. Lott was one of the prime 
movers in the contemplated paper but 
this was denied by an officer of the 
United States Casualty Company in a 
talk with The Eastern Underwriter. 





G. W. Hoover, of Springfield, Mo., 
formerly supervisor of the Standard 
Life of St. Louis has gone back into 
the production end of the business and 
turned in a volume of $31,500 for July. 
Hoover has promised no less than $300,- 
(00 for the year, 





ARTHUR J. MIDDLETON 


124 E. GENESEE ST. 
SYRACUSE, N. Y. 
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HE Annex idea is unfair to the 

agent. By setting up unneces- 

Sary competition within limited 
zones, it reduces his legitimate prof- 
its. Thereby in the end it weakens 
the agency system, striking at the 
first essential of true public service— 
substantial, trained, expert agents. 


“No Annexes” is the expressed policy 
of the Central Fire Insurance Com- 
pany of Baltimore. We believe that 
this means success and service for 
both company and agents. 


WV RAL, 
FIRE INSURANCE 


BALTIMORE 


Joun P. Lauper, Pres. Cnas. H. Koppgtman, V. Pres. Cuas. H. Ro.oson, Jr., Secy 




















SURPLUS TO POLICY HOLDERS $1,640,758.05 


Report by Insurance Department of Maryland, for 1922, 


“‘The Company adjusts and settles its losses 
jbrompltly and with justness and Sairness.”’ 











HERBERT M. BENJAMIN 


SPECIAL AGENT 
PENNSYLVANIA 


205 WALNUT PLACE 
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Cites Way to Control 
Unlicensed Policies 


VIEWS OF HARRY L. CONN, OHIO 








Commissioner Believes Each State 
Should Pass Law Preventing Its 


Co’s Operating Unlawfully 





Harry lL. Conn, Superintendent of 


Insurance of Ohio, one of the newer 
members of the National Convention of 
Insurance Commissioners, spoke Tues- 
day at the annual convention at Minne- 
apolis on the subject of controlling and 
prohibiting the making of insurance 
contracts by unlicensed companies. 
Mr. Conn is against retaliatory laws 
as means for controlling this evil, but 
suggests that each state provide means 
for preventing its own companies oper- 
ating in territory to which they are 
not admitted, 

Mr. Conn’s scheme for dealing with 
what is now viewed as an immense 
and serious problem follows in part: 

“The problem of unauthorized insur- 
ance is a formidable one; nevertheless, 
I hope to propose a method, valid 
under the Constitution, for its solution. 

“Perhaps most of us labor under a 
misapprehension as regards this kind 
of underwriting for it seems to. be the 
popular belief that insurance may be 
written anywhere and anyway on the 
theory that the Fourteenth Amendment 
permits people to enesee in the making 
of such contracts without restraint. It 
invariably is claimed that this right 
is sustained by the courts and certain 
well known cas*s are confidently cited 
in support of the claim. [ undertake 
that these decisions constitute 
ro authority in that behalf; properly 
understood. they fail utterly to support 
it. I shall attempt, therefore, as the 
first step in the solution of our problem, 
a brief analysis of the controlling 
authorities 


to say 


The Allgeyer Case 

“The leading case, perhaps, is that 
of Allgeyer, 165 U. S. The facts dis- 
closed that an open policy was written 
in New York by a New York Company, 
the insured being a resident of Louis- 
iana, the insurance company at the 
time not being a licensee in the latter 
State. Allgeyer, from his home state, 
wrote to the company in New York, 
advising that he had made a shipment 
of cotton to a foreign port in accord- 
ance with the terms of a marine policy 
therctofore outside the jurisdiction of 
Louisiana agreed to be written, on re- 
ceipt of which communication the car- 
rier immediately covered. It was 
claimed that Allgeyer, in sending this 
letter, violated the statute of the State 
which provided a punishment for any 
person who should fill up, sign or issue 
in Louisiana any certificate of insur- 
ance under an open marine policy, or 
who in any manner whatever did anv 
act therein to effect, for himself or 
for another, insurance on_ property, 
then in the state, in any marine insur- 
ance company which had not complied 
in all respects with the laws of the 
state. 

“The Supreme Court of Louisiana, 
on indictment returned based on these 
facts, after trial at nisi prius and a 
judgment of guilt entered on the ver- 
dict, affirmed the judgment, saying, 
among other things, this: 

“The defendants while in the State 
undoubtedly insured their property lo- 
cated in the state in a foreign insurance 
company under an open policy; the 
instant the letter or communication 
was mailed or telegraphed the prop- 
erty was insured. The act of insurance 
was done within the state and the of- 
fense denounced by the statute was 
complete. There is in the statute an 
apparent interference with the liberty 
of defendants in restricting their right 





“Side Line” Profits 
that Command Respect 


N measuring opportunities, even the most 
influential and successful Agents some- 
times differentiate between the major and 
minor forms of coverage. While they natu- 
rally have a wholesome respect for the yield 
from both, they are apt to be swayed by the 
larger returns from big policies. But in the 
side line there is a permanent and con- 
stantly increasing business. When groomed 
and developed, the side line is perhaps more 
nearly bought than sold. 


In developing side lines, profit has time and 
again proclaimed them “staple merchan- 
dise”. Side lines build the futures 
still grow the oaks. 





acorns 


Look today into the immediate needs of 
your client. An investigation is almost cer- 
tain to open-up several opportunities for 
offering a complete protection by adding one 
or more of the covers here listed. 











Fire Postal 
Automobile Profits 
Tornado Transportation 
Sprinkler Leakage Commissions 
Explosion Strike, Riot and 


Use and Occupancy Civil Commotion 
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OF AMERICA 


Executive Offices: 1 Pershing Square 
42nd Street at Park Avenue, New York, N. Y. 
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CHICAGO 


Southern Department 


NEW ORLEANS 


Pacific Coast Department 


SAN FRANCISCO 
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to place insurance on property of their 
own whenever and in what company 
they desired; but in exercising this lib- 
erty they would interfere with the 
policy of the State that forbids insur- 
ance companies which have not com- 
plied with the laws of the state from 
doing business within its limits. Indi- 
vidual liberty of action must give way 
to the greater right of the collective 
people in the assertion of a well-defined 
policy designed and intended for the 
general welfare.’ 

“Error was prosecuted to the Su- 
preme Court of the United States and 
in this tribunal it was contended that 
the validity of such a statute had been 
decided in principle in favor of the 
state, 

“So, in the solution of our problem, 
the idea .hat there is anv legal protec- 
tion for a carrier and its agent who 
write insurance in a state in which it 
is not licensed may be dismissed as 
clearly erroneous. There is no asylum 
for such except that which grows out 
of non-detection; darkness is their only 
refuge. 

Solution of the Problem 

“The ‘procedure will necessitate a 
substantially uniform statute in the 
several states; this is not an insuper- 
able objection, since uniform laws are 
becoming more and more necessary in 
these days when state lines are prac- 
tically cbliterated. One of the impor- 
tant topics for discussion next week 
by the lawyers of the nation in the 
sister city relates to uniform. state 
laws. Especially in matters of insur- 
ance should there be no state lines for 
what is unsound and unscientific in 
one state cannot be otherwise in an- 
other. Our climatie and cultural varia- 
tions are not of such diversity as to 
make it so. 

“Not only do I believe that each state 
may prevent the companies of its crea- 
tion operating in territory to which 
they are not admitted but my belief 
further is that if a serious campaign 
were undertaken every state would 
pass such a law. None will oppose it 
except the abnormal; the freebooter 
company, some of the foreign and do- 
mestic brokers, the misguided agent 
and the rebater would constitute the 
nucleus of the secret lobby of opposi- 
tion. / 

“T would propose, then, that the code 
of each state make it unlawful for a 
domestic fire or kindred insurance com- 
pany to write a policy upon any prop- 
erty situate in a state or territory in 
which such company is not admitted, 
or, if it be a life or accident company, 
it may not write a policy upon a resi- 
dent of a state in which it is not 
licensed, nor may a company writing 
miscellaneous business cover on a resi- 
dent of a state in which it is not 
licensed. Questions having to do with 
alien insurance, with the procuring of 
insurance by citizens when traveling 
out of their own state, with floater 
policies, with marine insurance, with 
coverage not furnished by the licensed 
companies in the state and. similar 
matters, of course will be given atten- 
tion when the legislation is under con- 
sideration. 

Means to Enforce Laws 

“To render such a law effective, some 
such penalties as tnese are suggested: 

“1. The revocation of the company’s 
charter in its home state; 

“2. The antomatic revocation of its 
charter in all other states in which it 
had been licensed must necessarily 
follow; 

“3. The suitable punishment by fine 
or imprisonment of every person who 
has anything to do with the negotiat- 
ing, writing or delivering of the policy 
contract, including an automatie revo- 
cation of the license of such person 
and his permanent ineligibility as an 
agent or employe of any insurance 


company: 

“4, Payment of the bureau premium 
with such multiple thereof as is deemed 
appropriate, one-half thereof to go to 
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the state wherein the assured’s prop- 
erty is or where he resides, the re- 
mainder to the home state; 


“ar 


‘5. Fines and penalties so adjudged, 
if not paid forthwith, to be a lien on 
the offender’s property, second only to 
federal and state taxes and superior to 
mortgages or other liens. This would 
result in prospective mortgages exer- 
cising such care as will aid in ferret- 
ing out violations and would entail no 
great labor on the mortgagee, since as 
matters now are he usually demands 
full information. This is the rule as 
to priorities of judgments in Work- 
men’s Compensation cases; 

“6. The denial to either or any party 
to a contract of insurance made in vio- 
lation of such statutes a right of appeal 
to the state courts on any justifiable 
matter growing out of the transaction. 
It has been held that where all persons 
are treated alike in that respect, resi- 
dents as well as non-residents, natural 
persons as well as artificial ones, a 
statute of denial of appeal to the court” 
is valid; 

“7. A provision that no adminis- 
trator or beneficiary may realize upon 
or collect any of the proceeds of any 
life or other policy, and declaring it a 
crime either to pay over or accept the 
proceeds of such a policy; 

“8. A provision for qui tam actions. 
Such actions are not favored but they 
have been found galutary in gambling 
cases. Statutes relating to crime ob- 
viously are not self-executing and the 
state of society admittedly is not such 
as to expect an offender to bring into 
active play the law affecting his own 
liberty. 

“9. Finally, Congress should’ be 
memorialized to deny the use of the 
mails to all those engaged in writing 
such business, whether principals or 
accessories. 

“Such a code would accomplish 
more than retaliatory laws, which are 
wrong in principle and disastrous in 
practice. Retaliation, instead of penal- 
izing the foreign company, usually 
penalizes the policy holders of the 
State invoking the law. To oust for- 
eign companies from a State because, 
forsooth, a company of the ousting 
State is denied admission to the other 
jurisdiction, loses sight of the fact that 
a writ of mandamus is the logical and 
at the same time more potent remedy.” 


TOURIST FLOATER 
FORM AGREEMENT 


(Continued from page 1) 


there has been plenty of demoraliza- 
tion; so much so that the conference 
was upon the verge of collapse at vari- 
ous times. There have been complaints 
of companies having too many agents, 
paying too high commissions or offering 
rates way too low. 


Decided It Was Time to Call a Halt 

There are always some level-headed 
underwriters who cannot see any sense 
in ripping the profits out of any clas- 
sification of insurance; and there are 
such underwriters or managers in the 
tourist floater end. The hit or miss 
style of underwriting and operation has 
distressed them. These underwriters 
cannot see why the tourist floater busi- 
hess should continue to go through the 
Same processes of cut throat competi- 
tion that were evidenced in the forma- 
tive period of automobile and some 
other types’ of insurance. Moreover, 
they recognize that there are some 
strong companies which will fight to re- 
tain their business and will not permit 
companies to take the premiums away 
from them by traveling the short cut 
method of reaching goal. 

Accordingly, six or seven weeks ago 
a conference was called of every type 
of company writing this coverage, twen- 
ty-six out of the thirty writing compa- 
nies being present. A committee was 
appointed to draft new rules regulating 





— 





rates, commissions, agencies, etc. On 
the committee were conference and non- 
conference people. 

Every company representative at the 
meeting made a promise to have his 
company abide by the new rules and 
= situation is, therefore, most hope- 
ul. 

An additional reason why harmony is 
necessary is that the moral hazard ele- 
ment in these risks has been empha- 
sized lately and companies need more 
protection in this quarter than they had. 


The Excepted Commissions and New 
Commissions 

The excepted cities are Boston, Chi- 
cago, St. Louis, New York, Philadelphia, 
Baltimore, Cleveland, Cincinnati and 
San Francisco. In these excepted cities 
the new commission scale provides for 
a total compensation of either 20 or 
25%. 

With salaried officers and sole general 
agents there is no commission limita- 
tion. 

Outside of the excepted cities, the 
country commission to agents is 15%, 
brokerage 10%. 

In place of the former general agency 
rule this one was adopted: 

“A company having a bona-fide fire, 
marine or casualty general agency oper- 
ating over a territory of a state of any 
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considerable section of the state, and 
having agents report their business 
through them, may give an allowance 
of 10% over agency commission not to 
exceed a total of 25%,—commission and 
allowance combined. Any appointment 
of this character in any of the excepted 
cities shall be considered one of the 
number of agents permissible under the 
agency limitation rule.” 

In excepted cities the number of 
agents that may be appointed by any 
one company is limited to the number 
allowed to such company by existing 
rules governing fire business in such 
cities, and in addition thereto one ma- 
rine representative. 

Each company shall forthwith notify 
the secretary of the conference of all 











agents of whatever status receiving 
over 15% commission and allowance 
combined, and shall also notify the 
secretary of the conference of any sub- 
sequent appointments of this character. 
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What fire insurance does not cover 


(No. 3) Riot and Civil Commotion 


It is difficult to judge mob spirit. Human beings occasionally go on 
the rampage. Damage to property often results. Blackened ruins tell the 





Riot and Civil Commotion Insurance is written under a special policy 
which protects both property loss and business interruption from physical 
damage due to such lawlessness. The policy also covers against loss from 
looting, contingent upon riots and civil commotion, as well as the mali- 
cious, inherent and outside explosion hazards. 


Property owners should never wait until a strike is in effect to buy 
this protection, for rates are then trebled. Stress this point and protect 


your clients before the crisis comes. 


There’s a big field for Riot and Civil Commotion Insurance in your 
community. 


Ask the American Eagle “Special” 


AMERICAN EAGLE FIRE INSURANCE COMPANY 
80 Maiden Lane, New York, N. Y. 


HENRY EVANS, 
Chairman of the Board. 


JAMES A. SWINNERTON, 
President. 
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Nation Should Have 
Fixed Rating Policy 


STODDARD STATES HIS VIEWS 
Justice Could Be Done Both to Public 
and Companies; Commissioners 
Not Seeking More Powers 
Colonel Francis R. Stoddard, Jr 
Insurance 


Superintendent of New York 
State, struck the note for which every 
fire insurance man in the country has 
been 


listening, when he 


warned the 


and 
fire companies, in 
Wednesday at 


clearly 
bluntly 


his address on Minne- 


apolis before the National Convention 
of Insurance Commissioners, assem- 
bled in annual session at the Hotel 
Curtis, that they must either co-operate 


with the commissioners in forming a 
national rating organization or be 


ject to 


sub- 


drastic rate-regulation legisla- 


tion by various states, and even cities. 

Superintendent Stoddard told his 
audience that the fire companies ought 
to organize a central rating body, with 
the assistance of the commissioners. 
With the statistics o: that organization 
available, changes in rates, either up- 
waid or Cownward, would have some 
justification to them, and would not be 
made, as they often are now, to satisfy 
the particular whims of some individual 
commissioner, or to give the companies 
extra profit. 

“At the fifty third session of the Na- 
tional Convention of Insurance Commis- 
sioners held at Swampscott, Mass., on 
September 5, 1922, Ll read a paper on the 


subject, ‘The State Supervision and 
Regulation of Insurance Rates,” said 


Col. Stoddard 
to give a 


“In that paper | sought 
short history of state super- 
vision and regulation of insurance 
rates, especially those events which led 
to the enactment of the New York law. 
The New York Insurance Law prohibits 
unfair discrimination in rates for all 
lines cf insuranee except marine and 
provides for the supervision and regu- 
lation not only of fire rates, but also 
of casualty and surety rates as to ade- 
quacy and reasonableness. The law 
containing the powers last above men- 
tioned has been in effect for more than 
a year, and in this paper | shall en- 
deavor to set forth the progress that 
has been made by the New York Insur- 
ance Department in applying the law 
and in trying to arrive at a solution 
of the great problem of rate supervision 
and regulation. 

“In considering the question, it is 
necessary to subdivide insurance super 
vision and regulation of rates into 
various subheads, according to the kind 
of insurance. 

Fire Insurance 

“The methods employed by the fire 
insurance companies in computing fire 
insurance rates are diverse and cum- 
bersome. Not only do_ the + various 
rating organizations differ materially 
in their methods but they differ also 
in their rules respecting rates and com 
missions, often times affecting the same 
class of business in the same state. 

“The diversity of treatment of simi 
lar risks by rating organizations is well 
illustrated by the fact that in New 
York City the Exchange Mercantile 
Schedule, a modification of the Moore 
Universal Schedule, is used for rating 
mercantile risks, while in Chicago the 
Dean Schedule—an entirely different 
schedule and operating in an entirely 
different manner—is used in rating the 
same class of risks. Likewise, until 
recently, three different modifications 
of the Moore Universal Schedule were 
used in Buffalo, Rochester and Albany 
respectively for the rating of the same 
class of risks, all three or these cities 
being in the State of New York, two 
of them under the jurisdiction of the 


same rating organization. Risks pro- 
tected with high-grade sprinklers are 
rated on a sprinkler schedule in New 
York City and in the adjacent counties 
but in the balance of the state (and I 
believe this is true of sprinkiered risks 
generally outside the state) such risks 
are not rated on any schedule but ac- 
cording to the judgment of the rater, 
such, judgment being guided or influ- 
enced by competition or individual 
whim. 

“The insurance commissioners have 
urged the companies to svstematize 
their rating procedure by forming a 
national rating organization either un- 
der the sunervision of the National 
Board of Fire Underwriters or some 
other qualified body, in order’ that 
rates, rules and commissions may be 
made uniform, unless rating organiza- 
tions discontinued, duplication of effort 
eliminated, and a saving to policy- 
holders effected. Farsighted company 
officials appreciate that sooner or later 
changes must be made, and that it is 
better for the companies to make the 
changes themselves rather than to 
wait for hostile legislators or investi- 
gating committees to make changes for 
them. 

Public Right To Low Expenses 

‘It is very difficult for the public to 
understand why approximately half of 
every dollar paid for fire insurance 
should be disbursed for expenses. Fire 
insurance practically sells itself. There 
is little necessity for canvassing busi- 
ness men for fire insurance. The 
principal competition is between the 
insurance companies to obtain the 
favor of the middlemen who control 
the business of the insured. The pub- 
lic has the right to demand that the in- 
surance companies shall do evervthine 
possible to eliminate useless expense 
and reduce the cost of insurance as 
much as_ possible. 

“In this connection it should be 
remembered that it is to the interest 
of the public that companies obeving 
the law and following good business 
practices be protected. Tf, under state 
supervision ,and regulation of rates. 
companies are to be prevented from 
making in the aggregate inordinate 
profits, the companies in the aggregate 
should equally be protected against 
sustaining loss. The policyholder is 
injured if the company is forced to 
charge inadequate rates. The inevi- 
table result of inadequate rates is that 
the insured will not be able eventually 
to collect for losses sustained. In anv 
system of rate making, whether fire or 
any other line, care must be taken that 
the solvency of the companies is sofe- 
guarded and that the stockholders 
have an opportunity to obtain a fair 
return upon money invested in new in- 
surance enterprises, and the public 
would suffer thereby. 

“Section 141-a of the Insurance Taw 
provides that each comnanv affected 
thereby shall file annually with the 
rating organization of which it is a 
member of from whom it receives its 
rates, or with any other agency ap- 
proved by the superintendent of insur- 
ance, a_ Classification schedule includ- 
ing premium writings and losses in- 
curred on risks in New York State. 
The Actuarial Burean of the National 
Board of Fire Underwriters has for 
several years been engaged in collating 
statistics along these lines. It is not 
claimed that the plan adopted by the 
Actuarial Bureau is perfect and it may 


require alteration. TI have, however, 
given tentative approval to the 
methods employed by the Actuarial 


Bureau and have designated it as the 
agency for collating and _ tabulating 
these statistics. When these data be- 
come available on a statistically cor- 
rect basis the department will be 
placed in possession of reliable indica- 
tion of the reasonableness and ade- 
quacy of fire insurance rates. 
Rating Situation Disjointed 


“At the present time we have a dis- 
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jointed rating situation throughout the 
entire country. A _ flat reduction in 
fire rates may be ordered by a com- 
missioner without any attempt on the 
part of anyone to make such reduction 
consistent with rating practices of 
other states. Under present conditions 
it is possible for a commissioner to de- 
mand that the companies materially 
reduce their rates and for the com- 
panies, aS a compromise, to reduce 
their rates in a lesser proportion. This 
may result in discrimination as_ be- 
tween states. 

“The present situation is an = en- 
couragement to commissioners to de- 
mand from the companies lower rates 
on a basis of give and take and not on 
any basis of scientific rate making. 
The present situation tends to throw 
the whole subject of rating into poli- 
tics and to make the commissioner who 
can force the companies to give low 
rates, right or wrong, an outstanding 
figure in his community. Rating should 
be divorced from politics and I know 
that the commissioner would be glad 
to see this result about. I believe the 


present situation has arisen because 
of the indifference of the companies 


themselves. 
Advocates National Rating 

“In order to better conditions in the 
fire insurance business and to accom- 
plish more effective state supervision 
and regulation of rates for the benefit 
of policyholders, I suggest the follow- 
ing: A committee from the companies 
and a committee from the National 
Convention of Insurance Commission- 
ers should meet and settle on a fixed 
rating policy for the entire United 
States. A nation | rating organization 
should be formed which should be 
prepared to take over the rating of 
the entire United States, utilizing such 
of the present agencies as may be 
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deemed best.. In my opinion, the ar. 
rangement adopted by the National 
Council on Workmen’s Compensation 
should be followed, namely, a repre- 
sentative of the National Convention 
of Insurance Commissioners’ should 
work with the national rating organi- 
zation and should be the liaison officer 
between the rating organization and 
the individual commissioners as well 
as the National Convention of Insur- 
ance Commissioners. With such a na- 
tional rating organization, rating will 
then become an adjustment of rates 
based upon experience as it properly 
should be. Under this system ths 
representative of the National Con- 
vention of Insurance Commissioners, 
acting with a knowledge of the rating 
situation throughout the entire coun- 
try, would take steps to see that jus- 
tice is done in the state where trouble 
threatens. I can see nothing but good 
to policyholders and companies alike, 
if the companies co-operate  whole- 
heartedly with the National Conven- 
tion of Insurance Commissioners in 
working out their problems in the 
manner indicated. 

“In discussing the matter of rate 
making on a national scale it must not 
be overlooked that from the compan- 
ies’ standpoint the difficulty will be to 
get enough companies into such an or- 
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ganization to render it reasonably cer- 
tain that the rates fixed will be ob- 
served by the great majority of insur- 
ance carriers. No situation should be 
permitted which might cause competi- 
tion to be an influencing factor in the 
rate. Rates should be made on a 
purely scientific basis. The litigation 
at present pending in the State of New 
York concerning the New York law is 
significant in showing that any law 
must be plainly worded so as to cover 
anv disputed points. 

“In the event that nothing is done by 
the companies to remedy this situa- 
tion, | fear that more drastic legisla- 
tien will be introduced in the various 
states. The companies’ themselves 
now have an opportunity to accomplish 
a great constructive work with the as- 
gistance of the National Convention of 
Insyrance Commissioners. If the com- 
ponies refuse the proffered aid of this 
convention. they will continue to be 
harassed by legislative proposals for 
state rate making. or state insurance, 
or poss'tbly even for municipal insur- 
anee. as has been advocated by the 
present mayor of New York City. I 
am confident that the farseeing men 
of the insurance business are going to 
solve this problem with the assistance 
of this eonvention and not let the 
matter drift bevond control. 

Conclusion 

“There are other lines of insurance 
subiect to the New York rating law 
which T will not specifically refer to at 
this time. The remarks which I 
have made will apply in great measure 
to these lines. Concerning the general 
rotine situation at the present time, 
there ig a tendency all over the United 
States to nut more power in the hands 
of rovernment, net only in insurance 
hvet in other lines of business. This 
tendeney to centralize business in the 
government, which can better be done 
bv individuals will lead toward social- 
igm and should be opposed by those 
who believe in the American system 
of government as instituted by the 
favnders of this country. Efficient 
state supervision and regulation of in- 
syrance rates should do away with 
state rate making and other forms of 
obrexions state control. 


“State supervision and _ regulation 
shonld cause the doing away with 


everv abvse which might give rise to 
demand for state rate making and for 
state management of the insurance 
business. Supervision is the antithesis 
of the state in business. It means that 
the companies transact their own busi- 
ness. Under a system of state rate 
making the state makes the rates. but 
under a svstem of state supervision 
and regulation the companies make the 


rates. The maintenance of national fire 
and casualty rating organizations 
should. therefore, tend toward permit- 


ting the companies to continue to make 
their own rates under proper supervi 
sion and prevent the possibility of 
state rate making or other radical ac- 
tion. 

“In advocating a national fire rating 
organization, the Commissioners’ Con- 
vention is not seeking more power but 
it is merely advocating a system which 
will permit efficient supervision, which 
will tend to lessen radical action by in- 
dividual states, and which will insure 
the companies themselves doing the 
rate making. If the companies work out 
this problem with the assistance of the 
Commissioners, nothing but good will 
come alike to companies and to policy- 
holders. 

GEORGIA TAX BILL FAILS 

The general tax act that passed the 
Georgia Assembly failed to pass the 
senate because it did not come up be- 
fore adjournment. This bill provided 
that all classes of insurance companies 
Should be taxed 3% on gross premiums 
instead of 144% as at present. The bill 
was rushed through the house at the 
last moment. It will not come up 
again until the legislature meets in ex- 
tra session in November. 
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May Reduce St. Louis 
Charge on Sprinklers 


TO RECOMMEND $5 ANNUALLY 
Water Commissioner Convinced That 
High Rate Was Unjust Opposition 
to Fire Prevention 


Water Commissioner Edward E. Wall 
of St. Louis has announced that he will 
recommend to the Board of Aldermen 
when they reconvene on September 14 
that they amend the city ordinance fix- 
ing a service charge of $30 to $80 a year 
for sprinkler and water stand-pipe con- 
nections. Wall will recommend a flat 
rate of $5 annually for each such con: 
nection. 

Wall reached this decision at a con- 
ference with representatives of the St. 
Louis Fire Prevention Bureau and the 
St. Louis Chamber of Commerce. Sam- 
uel D. Capen, head of the Fire Preven- 
tion Bureau, presented to Commissioner 
Wall the results of a survey which 
showed that no city made so large a 
charge as St. Louis while the greater 
majority of cities with municipally 
owned water plants made no charge at 
all. Exceptions were Boston with a flat 
charge of $10 a year and Buffalo with 
$12. 


Capen argued that the tax placed an 
unjust burden on the St. Louis indus 
trial and business world for attempting 
to prevent fires, and that when the 
water was used for fire fighting less was 
required than if the fire department was 
asked to extinguish the blaze. 

Commissioner Wall readily admitted 
the logic of the arguments presented by 
Capen and others, and agreed to ask for 
the reduction in the present charges. 
He pointed out that the ordinance which 
became effective on May 16 was passed 
in order to raise additional revenue for 
the department to meet expenses in- 
curred in connection with the $12,000,- 
000 bond issue passed on February 9, 
last. The water department plans to 
build a new water works on the Mis 
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ENDORSES FORGERY BOND 

The National Surety is using the fol- 
lowing letter from President Calvin 
Coolidge of recommendation of the 
forgery bond to stimulate sales: “The 
protection you are offering by insuring 
against loss by forgery or alteration of 
negotiable investments is one worthy 
of more than passing attention. An or- 
ganization such as yours with its far 
reaching power can not but help to 
have a great deterent influence upon 
anyone contemplating an unlawful act 
of this character.” 





ADJUSTMENT TECHNICALITIES 

An odd comment is made by Indiana 
insurance department examiners in its 
report on the Fidelity Mutual Fire, of 
Indianapolis. The report says in part: 

“From an examination of the paid 
claim files, it appears that the company 
does not take advantage of technical- 
ities in the adjustment of claims. How- 
ever, there is one claim of $1,000 which 
is resisted py the company on _ the 
grounds that the assured violated the 
‘clear space’ clause in the policy. In 
reviewing the papers, in connection 
with same, we are convinced that the 
company’s position in the matter is just, 
although we have included the amount 
in the liabilities.” 

This company is under the same man- 
agement as the Indiana Lumbermen’s 
Insurance Company of the same state. 


TWO INCORPORATE 

Two insurance concerns incorporated 
in Albany recently are Estabrook & 
Hoover, Inc., Manhattan, one of the in 
corporators being George G. Estabrook, 
904 Lincoln Place, Brooklyn; the other, 
Ettenson Schlessel Company, Inc., Man 
hattan. 


souri River. It was estimated that the 
total paid under the $30 to $80 schedule 
would be from $85,000 to $100,000 an- 
nually. 

There are 631 plants with sprinkler 
eauipment in St. Louis. These cost from 
$5,000 to $50,000 to install. 
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Lane Back From Trip 
To European Nations 


SPENT MOST TIME IN ENGLAND 


Impressed By Lack of Materialism 
And High Respect for Traditions 
in England 


O. BE. Lane, president of the Niagara 
Fire, returned from Europe last week 
on the “Laconia” after a visit of about 
three months, most of which time was 
spent in England. He was in Germany 
for two weeks and in France for two 
and a half weeks. He took several 
motor trips while abroad, one to the 
south of England with Marine Manager 
Ferguson, of the American Foreign In- 
surance Association, a personal friend. 
He also was a guest at the home of 
General Manager Hamilton, of the 
Yorkshire, of which company he was 
at one time connected. 

When asked by The Eastern Under- 
writer for his impressions of Europe 
as he had seen it, Mr. Lane said he 
did not care to discuss political or eco- 
romie conditions as he did not regard 
himself as enough of a student on in- 
ternational affairs to speak with any 
authority whatever. “Naturally,” he 
said, “Il formed some impressions but | 
do not regard these as_ important 
enough to be worthy of newspaper re- 
production. In fact, there is a general 
feeling among the Americans abroad 
that too much advice is being handed 
out by Americans making short tours 
in Europe and these interviews with re 
turning travelers printed in American 
newspapers of all kinds have only com- 
plicated instead of clarifying the situa- 
tion in American eyes.” 

As a matter of fact, Mr. Lane said 
that the big impression he carried away 
from Europe, particularly England, was 
ot fundamentals which gave visitors a 
spiritual inspiration. The respect for 
tradition in England, the reverence for 
its great men of the past, taking th: 
form of paintings in the galleries and 
statues in public, make an immediate 
nppeal to the visitor. 

“The beauty and. stability of the 
huildings, linking the present with the 
past, are reflected in the character and 
aspirations of the people,” said Mr. 
Lane. “The hurry and bustle seen in 
the newer civilizations are absent; but 
constant progress is being made just 
the same. Everything seems resting 
upon a solid rock foundation. And 
everywhere there are illustrations that 
the big, important things of life are not 
giving way to materialism.” 
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Gasolene Tragedies 
Caused By Static 


FILLING GAS 


Pleasure Car Owners Warned By Na 
tional Board to Prevent Sparks 
Jumping From Hose 


WHILE TANKS 


So many deaths and serious injuries 
have occurred recently from static elec 
tricity generated during the filling of 
automobile tanks with gasoline that 
W. E. Mallelieu, general manager of 
the National Board of Fire Underwrit- 
ers, has issued the following statement: 

“While flowing through hose such as 
is customarily used by filling stations 
and supply trucks gasoline generates 
static electricity from the friction inci- 
dent to its passage. The electrical 
charge in the hose attempts to escape 
and in doing so will jump a fair-sized 
gap to the nearest metal surface, thus 
creating a spark. 

“Recently, a number of people have 
lost their lives and others have heen 
badly burned while seated in automo- 
biles whose gasoline supply was being 
replenished, because, in each case, such 
static sparks have ignited the gasoline 
vapor escaping at the mouth of the 
tank; in several instances explosions 
have followed. 

“Tragedies of this kind may be easily 
avoided, however, by making, sure that 
the nozzle of thé hose is in continuous 
contact with the unpainted metal mouth 
of the tank. Vhen this practice is fol 
lowed, the static charges are harmless- 
lv equalized. With tank trucks, the ad 
ditional precaution of a grounding 
chain should always be = employed. 
Considering that most of the nation 
seems to be ‘a-motoring,’ it is important 
that these simple precautions should be 
generally observed.” 


TO APPEAL MANDAMUS ORDER 


A Formal Procedure to Protect Right 
of Appeal; Another Hearing on 
Order Next Tuesday 
Goldman & Unger, attorneys for the 
Importers and Exporters and_ thirty 
other companies in the mandamus pro- 
ceedings against the New York Fire 
Insurance Rating Organization, will ap 
peal from the mandamus order as 
issued by the Supreme Court. Notice 
has already been served upon Rumsey 
& Morgan and also upon the New York 
State Attorney-General as counsel for 

Superintendent Stoddard. 

In the notice Goldman & Unger state 
that they will appeal to the Appellate 
Division from the mandamus_ order 
entered in so far as that order provides 
that the petitioner and the other in 
surance companies named in the order 
may be required, as a condition to be- 
ing accepted as subscribers to the 
Rating Organization, to agree to main- 
tain the rules and regulations govern- 
ing commissions and brokerages and 
number of agencies which have here- 
tofcre been established in their several 
territories by the New York city, the 
suburban and the Buffalo divisions of 
the Rating Organization and which 
have been adopted respectively as the 
rules and regulations of the Rating 
Organization and to submit for cert'fi 
cation all daily reports and endorse- 
ments in territories where stamping 
offices are or may be maintained, and 
“in so far as the mandamus order fails 
te provide that the said companies be 
accepted as subscribers upon their 
signing an agreement, fixing the form 
of association and the relationship of 
the applicant as a member or sub- 
scriber to such organization.” 

There will be a hearing Tuesday 
upon a motion for a resettlement of 
the mandamus order, 
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Planning For Fall Golf Tournament 


Hark Ye--Hark Ye. 
members of the New York Fire and 


All you who are 


Marine Insurance Golf Association and 
have not paid your annual dues of $5.00 
for membership for the year 1925, 
Hark Ye! Kdward Gallagher, your pa- 
tient treasurer, is calling loudly for 
financial assistance. His shouts are for 
checks for dues for 1928. In a burst of 
confidence “Eddie” says there are many 
members of the association who have 
paid in other years and whose name 
still is enrolled for some reason or an 
other have neglected to send along the 
much-needed dues for this year which 
keep the Association afloat. 

The New York Fire and Marine In 
surance Golf Association is a perma 
nent organization with a regulation 
dues of $5.00 per annum per member, 
provided in its constitution and by-laws. 
Invoices or notices of these dues are 
sent out each year, and reminders are 
dropped along the route to members. 
If you are one of these delinquents. it 
will cause the cry of Treasurer Calla 
gher to subside if you will make use ot 


vu 


yeur check book and send along the 
membership dues for 1928. 


Fall Tournament Coming 

The committee of arrangements in 
connection with tournaments of the 
New York Fire and Marine Insurance 
Golf Association will soon make an- 
nouncement of details for the much 
sought and widely heralded Fall Tour- 
naument to be held under the auspices 
of the Association. Kor many years it 
has been thought that there should be 
two tournaments a year and work to 
that end has occupied the attention of 
ihe committee in charge. There will 
be a Fall Tournament this year. That 
has been decided. Members will be 
notified of the time and place in the 
near future, 

Committee men who have charge of 
this work have much to do in fixing the 
details and they should be spared the 
wdditional work of dunning for dues. 
here should be a check shower on the 
association treasurer from delinquents 
Without delay. “Wddie” will appreciate 
such action, 
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Two Baltimore Agents 
Pass Away Suddenly 


D. J. JUVENAL AND G. FRED SWEM 





Former Formed Juvenal & Atkinson; 
Latter Head of Home’s Baltimore 
Service Bureau 


The deaths are reported of two Bal- 
timore agents. They are D. J. Juvenal, 
who died of heart disease in an Atlantic 
City hotel a few days ago, and G. Fred 
Swem, who also died suddenly. A few 
weeks ago Mr. Swem resigned from the 
Merchants & Manufacturers Insurance 
Agency to become head of the Balti- 
more service bureau of the Home In- 
surance Company. 

Bred of French Hugenot stock, Mr. 
Juvenal came to Baltimore from Phila- 
delphia when a boy. He was soon at- 
tracted to the insurance field. His 
first important connection was with the 
firm of Geegan Brothers & Allmand, for 
whom he became office manager in 
1868. The firm had offices at South 
and what was then Second Street on 
the site of the present home of the 
Merchants -Mechanics First National 
Bank. 

In 1875 when this firm was dissolved 
be became office manager for Allmand 
& Gallagher and in 1909 upon the death 
of Mr. Allmand he formed the firm of 
Juvenal & Atkinson with Matthew §. 
Atkinson. The firm represents the 
.ondon Assurance, the Independence of 
Philadelphia, the Indemnity Company 
of North America, the United States 
Fire and the Metropolitan Casualty 
Company. 





LOCAL LOSS RATIO BETTER 





Lesses Have Dropped New York Board 
Reports; Premium Income Gained 
in First Six Months 





Encouraging figures were submitted 
at the meeting last week of the New 
York Board of Fire Underwriters show- 
ing that for the first six months of this 
year fire premiums had increased and 
losses had decreased. 

The treasurer submitted the returns 
of the various companies as to their 
fire premiums for the first half of 1923 
on risks in Manhattan and the Bronx. 
These totaled $18,214,803, as compared 
with $16,537,836 for the first half of 
1922, an increase of $1,676,967, or over 
10 per cent. 

The committee on losses and adjust- 
ments submitted the report of its secre- 
tary showing the fire losses of a char- 
acter to come before the committee for 
adiustment. These losses aggregated 
$10.320,723, ineurred during the first 
seven months of 1923, as compared with 
a total of $15,095,101 committee losses 
incurred in the first seven months of 
1622. The number of committee losses, 
however, decreased hardly at all, being 
2.653 for this year, as against 2,749 last 
year, thus indicating a greater propor- 
tion of small losses. 

While the incurred losses show a sub- 
stantial decrease, they are still unusu- 
ally heavy. The committee losses are 
generally shown to constitute not over 
{wo-thirds of the total fire losses, and 
on this basis the total incurred losses 
for the first seven months of 1923 
reached approximately $15,481,000. 

The Royal Insurance Company has 
been licensed in Canada for tornado 
insurance. 





The Globe Indemnity has been li- 
censed for sprinkler leakage insurance 
in Canada. 





R. P. Barbour, of the North British- 
Mercantile, has returned from his vaca’ 
tion. 
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W. A. Mackay Now Gen. 
Manager of Northern 


ALSO OF LONDON 





& SCOTTISH 





British Newspaper’s Comment on Big 
Transaction; Insurance Career of 
Mr. Mackay 





Underwriters subscribing to British 
insurance papers awaited with consid- 
erable interest the arrival of the jour- 
nals from London containing accounts 
of the change of control of the London 
& Scottish, which was taken over by 
the Northern. “The Policy-Holder,” of 
London, was the first English paper to 
come in with details of this important 
transaction and its story follows: 

In our last issue we referred to the 
position of the London & Scottish and 
concluded our article with these words: 
“Today we find the London & Scottish 
with ample resources in every depart- 
ment, a marine account which cannot 
be giving the anxiety it gave two years 
ago, a fire account which is producing a 
steady profit, and an accident account 
which is also improving. The dividend 
only absorbs little more than half the 
interest on investments, so the whole 
of the trading profits are used for con- 
solidating and improving the position 
and prospects. At the present time it 
certainly looks as though the shares of 
this concern are worth holding.” The 
shares of the London & Scottish then 
stood at £4 10s. 0d., but today they 
stand at £7 each, for that is the price 
at which the Northern Assurance Com- 
pany is prepared to buy the same. 


Official Announcement 


An official announcement has been 
issued which reads as follows: 

“The Northern Assurance Company 
Limited has entered into a provisional 
agreement with the London & Scottish 
Assurance Corporation to purchase all 
the shares of the latter company at a 
price of £7 per share to be satisfied by 
the issue by the “Northern” of 50,000 
ordinary shares and the payment of 
£40,000 or thereabouts in cash with the 
necessary adjustments for odd _ share- 
holdings. The intention of both com- 
panies is to continue their business con- 
nections and personnel as heretofore. 
The contract will be binding on both 
parties should 75% of the shares of the 
“London & Scottish” be offered to the 
“Northern” and thereupon Mr. W. 
J®neas Mackay, the present general 
manager of the “London Scottish” will 
be appointed general manager of the 
“Northern” while retaining his mana- 
gership of the “London & Scottish.” 

This is the announcement of first-class 
importance in the insurance world, for 
it settles two questions which have been 
to the fore, namely, “Who will be the 
new manager of the Northern?” and 
“What will be the final destination of 
the London & Scottish?” Everyone re- 
grets, and no one more sincerely than 
Mr. Atneas Mackay, that the former 
should have arisen so suddenly, but re- 
grets do not alter realities, and we can 
sincerely congratulate both the North- 
ern and Mr. Mackay upon the announce- 
ment now made. 


Fifteen Years Chief Officer of London 
& Scottish 


Mr. Mackay has been chief officer of 
the London & Scottish for about fifteen 
years. During that time he has im- 
mensely improved the position of the 
concern. The London & Scottish, of 
course, is the old London and Lancash- 
ire Life, dating back to 1862, and until 
recently—about twelve years ago—it 
confined itself to the transaction of life 
business, and we may say that it was 
not regarded as one of the best exam- 
ples of the British life offices, but since 
then fire and accident and marine com- 
mitments have been added to the pro- 


gramme. The income from these 
branches was as follows: 
ED: me 


Fishback Says Agents 
Should Be Gentlemen 


HIS TALK TO COMMISSIONERS 


Doesn’t Think Agents Should Adjust 
Losses; Takes a Rap at “Inde- 
pendent Adjusters” 





H. O. Fishback, insurance commis- 
sioner of Washington, made his first 
appearance as president of the National 
Convention of Insurance Commissioners 
at Minneapolis this week. One sugges- 
tion that he made was that more time 
be allowed members for discussion of 
questions. He said that his experience 
has been that most helpful thoughts and 
suggestions have been brought out by 
informal discussions. “Often times we 
are in too great a hurry to get through 
our work,” he said. 

He commented on the fact that he 
had been insurance commissioner for 
eleven years. “After serving all that 


RAO heck acn ee ee 767,188 
ACCIGORE . oc. 5e85s 231,158 
£1,199,290 


The share capital of the London & 
Scottish consists of 120,000 shares of 
£5 each, with £1 paid up. At £7 per 
share a payment of £840,000 is involved, 
and this will be satisfied by the issue 
of 50,000 Northern shares and the pay- 
ment of £40,000 in cash. This means 
the Nortnern will require an additional 
sum of £42,500 per annum for its divi- 
dend, but the interest earnings of the 
London and Scottish amounted to £50,- 
063 last year, so the deal from a North- 














Great American. 
Insurance Company 


Now Dork 


time,” he said, “I realize how little I 
know and how I need all the help I can 
get from other commissioners.” 

The commissioner called attention to 
the absence of the topic “Agency Qual- 
ifications” from the program. He 
thought one reason for this was the fact 
that Thomas B. Donaldson, former com- 
missioner of Pennsylvania, was no long- 
er a member of the convention. He 
called him “a man whom we all learned 
to love and respect, whose wit was al- 
ways a source of joy.” 

He stopped to pay a tribute to the 
insurance agents of America. “The 
agent first of all should be a man of 
honesty and integrity,” he said, “who 
should have at least ordinary intelli- 
gence and should be a gentleman in 
every respect and of unquestioned moral 
character. Let us eradicate tne crooked 
fellows.” 

Next, he discussed the question of in- 
dependent adjusters. He said some of 
them were not fair and had no desire 
to be fair. He did not think local agents 
should be permitted to adjust losses. 


ern cmacemetionts ahaaiaibes should be 
quite a good one. The life department 
produced for the shareholders £3,085 in 
1907, £28,117 in 1912, £17,106 in 1917, 
and £18,979 in 1922. The funds of the 
London & Scottish, apart from the life 
account, amount to £1,382,928, and if 
we assume that the unexpired liability 
can be covered by the sum of £479,716, 
the balance of £903,213 remains. In 
other words at £4 10s. 0d. the shares of 
the London & Scottish did not antici- 
pate any goodwill-value at all. That 
was one of the main reasons we had 
for stating a week ago that the shares 
were well worth holding. 
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LOSSES PAID POLICYHOLCERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty Street 
New York City 


Western Department 


Pacific Department 


WALTER H. sce Gen’I Mgr. GEORGE H. TYSON, Gen’ 
er os n en’l Agent 


H, Manager 
76 West Monroe St., Chicago, III. 


_ Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


10 Sansome Street 
San Francisco, California 


Marine Department 


WM. H.McGEE & CO., Gen’! Agts. 
15 William Street, New York City 


Reciprocals Have Cash 
Assets of $45,417,853 


THEIR EXPENSE RATE 31 P. C. 


Automobile Exchanges Show Up Least 
Well in Capitulation of Reciprocal 
Showing 











The Alfred M. Best Co. has compiled 
some new figures relative to the re- 
sources and transaction of reciprocal 
exchanges which are of decided interest. 
They show that the total cash assets 


of the reciprocals is $45,417,853; that 
their net cash surplus is about $25, 000,- 
000; that their expense ratio is about 


The largest group is the automobile 
insurance exchanges, which write auto 
insurance only. The average loss ratio 
in this group is $40.5%; expense ratio, 
39.4%. Mr. Best says in this connec- 
tion: 

“On their own showing the continued 
existence of many of the institutions in 
this group is not justified. In consider- 
ing their loss and expense ratios, how- 
ever, it is necessary to take into ac- 
count the wide variations in their plans 
of operation and particularly in the 
rates charged. Some of them make 
their own rates, which are much below 
manual, and do not attempt to return 
savings in cash or to accumulate any 
considerable cash surplus. Even mak- 
ing due allowance for these conditions, 
however, the showing of these ex- 
changes is very bad, the amount dis- 
bursed for expenses being in some cases 
several times as great as the amount 
disbursed for losses.” 

The reciprocal exchange which have 
confined their writings to sprinklered 
risks have experienced over a long 
period of years an extremely low loss 
ratio. 

The experience of institutions spe- 
cializing on lumber risks has been very 
satisfactory over a period of years. 

The experience has been good also 
with institutions confining their writings 
to concerns in a single class or a series 
of classes. 

Institutions writing a general line of 
mercantile risks have had satisfactory 
experience. 


NEW RUNNING MATE 
The Presidential Fire & Marine, of 
Chicago, which is to write fire and al- 
lied lines, will be licensed in states 
where the Chicago Fire & Marine is 
licensed, and will be a running mate of 
that company. 





THE COTTON MARINE 

The Cotton Marine Insurance Co., of 
Philadelphia, which was incorporated 
ir August, 1922, under the management 
of Mather & Co., had assets on June 30 
of $321,252; and its underwriting ex- 
penses paid for the first six months of 
this year were $1,450. 





MANAGER FOX HERE 
Pacific Coast Manager Fox, of the 
Fred S. James Company, is a visitor in 
New York. 





W. A. Blodgett, of Fred S. James Com- 
pany, has returned from the west. 


HOBBS ANALYZES INSURANCE 
COVERS 
(Continued from page 15) 

of somewhat broader significance than 
the ordinary statutory or legal defini- 
tions of insurance. Insurances on prop- 
erty may again be subdivided into two 
classes—-(1) Insurances on_ tangible 
property, that is, property having ma- 
terial form and substance, (2) Insur- 
ances on intangible property; that is, 
property consisting of legal rights en- 
forceable in the courts but having no 
physical existence and therefore af- 
fected only jndirectly by physical 
agencies.” 
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Will A. F. I. A. 
Re-Enter Turkey? 


DECIDE 





SOON TO QUESTION 


Mediterranean Manager Guerrini Now 
in U. S. Presenting the Problem 
to American Executives 


An interesting series of private con- 


ferences on the situation in the Near 
East insurancewise now is under way 
in New York City. They began simul- 


taneously with the arrival in this coun- 
try last week of Ugo E. Guerrini, man 
ager for the American Foreign Insur- 
ance Association in the countries bor- 
dering on the Mediterranean, and prob- 
ably will continue until and be cli- 
maxed by a general meeting of the six- 
teen companies which are members of 
the association. The main point at is- 
sue is whether or not the A. F. I. A. 
will re-enter Turkey for the transaction 
of business. Mr. Guerrini, personally, 
is strongly in favor of returning to this 
field as are a number of the executives 
principally interested in the develop- 
ment of business in the Mediterranean 
territory. Conversion to this course on 
the nart of those who still are holding 
back in doubt as to the wisdom of such 
a procedure igs the principal object of 
Mr. Guerrini’s visit to America, it is 
understood. 

Fresh from Constantinople and a per- 
ronal studv of conditions there under 
the new governmental cortrol and with 
9 hackerounding knowledge of the ex- 
perience of insurance companies gen- 
erally in that country in years gone by, 
Vr Gverrini igs enthusiastic about the 
latest possibilities of Turkey. That 
country is a good and profitable field 
for insurance operators, he maintains. 
The Turks as a rule, he says. while 
ignorant. are honest, with many fine 
avolittes in many cases. Whether they 
w'll permit the intoxication of personal 
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administration, which now is theirs for 
the first time really to go to their 


heads, or whether they will intelligent- 


ly meet and deal with the many prob- 
lems of public policy which must 
henceforth be decided by themselves, 
is yet to be seen. Meanwhile, the world 
sits by and holds its breath. 


Unfortunate Legislative Proposal Now 
Being Modified 
Mr. Guerrini mentioned that since 


in this country, he has re- 
ceived word that the new government 
now is planning to modify a law, as 
yet in the formulative stage, which for 
a time seemed to be somewhat of a 
barrier to re-entrance on the part of 
American companies. A law so framed 
as to enforce the transaction of busi- 
ness in that country in the Turkish 
language was proposed and seemed for 
a time to be on a fair way to passage. 
Fortunately, in the meanwhile, influ- 
ence has been brought to bear so that 
now. it appears, that while it may not 
be done away with entirely, it will be 


his arrival 


considerably modified. Anyone’ with 
even an average amount of imagina- 


tion can mentally picture the interna- 
tional confusion which would follow in 
the wake of such a law. 

From an insurance and money-mak 
ing standpoint, Turkey has always 
been a productive and profitable field, 
according to Mr. Guerrini. Constanti- 
nople, its principal city, is the only 


gateway to Russia, the Black Sea and 
Trans-Caucasian trade—in fact, the 
whole of the Near East. With a popu- 
Jation of more than 1,500,000 and an 
excellent harbor, Constantinople under 
the right sort of control could easily be 
built into the greatest city in the 
world, he says. The fact that the com- 
panies, not only of this country but 
others as well, all have made money 
there in the past, is one very strong 
argument in favor of re-entrance, he 
says, since money talks and loudly in 
any mart of commerce. Another and 
equally strong argument, he feels, is 
the fact that a great number of the 
British companies, some of which have 
had from 40 to 60 years experience 
there. already have gone back to the 
field and are even now re-opening their 
offices and hanging out their signs for 
the ready transaction of business. 


NEW CANADIAN MANAGER 

Kenneth Thom will be Canadian man- 
ager of the Prudential Insurance Com- 
pany of England. He has had a wide 
experience in fire insurance. For about 
fourteen years he was with the Union 
of London at Montreal and also had 
experience in Toronto. Since 1921 he 
has been with the Employers’* Liability 
as assistant fire manager at Montreal. 
Insurance men are very much_ inter- 
ested to watch developments with the 
Prudential which is the largest insur- 
ance company in England. 


GOV. SMITH’S REQUEST 





National Board Having Engineers Make 
Survey of Public Hospitals in 
This State 





One more bit of evidence illustrating 
the public service nature of the work 


of the National Board of Fire Under- 
writers is shown in an engineering sur- 
vey that is now being made of public 
hospitals in this state by the National 
Board of Fire Underwriters at the re- 
quest of Governor Smith of New York 
State. Some time ago the governor 
wrote to the National Board asking if it 
would be possible to make such a sur- 
vey, to which the fire insurance or- 
ganization gave its assent. 

There are about fifty hospitals in the 
state and enough of these will be sur- 
veyed to furnish information about each 
type about which the Governor desires 
to know. The engineers have already 
completed their work with the Ward’s 
Island hospital and are now in Brook- 
lyn. 


MANAGER FROM INDIA HERE 

K. L. Kelley, manager for the Amer- 
ican Foreign Insurance Association in 
India, arrived in New York City last 
week for a stay of several months in 
this country. En route, he took occa- 
sion to spend some time on the con- 
tinent, making an extensive and instruc- 
tive tour of the principal cities there in 
the way of a combined business and 
pleasure trip and vacation. Mr. Kelley, 
it will be remembered, was dispatched 
hy the A. F. T. A. last fall to sueceed to 
the vacancy in India created by the 
sudden illness and return to this coun- 
try of former manager Gilbert Weldon. 
He is making his headquarters at the 
offices of the association. 


STOCK PAID FOR 
The National Security Fire of Omaha 
has completed payment for the new is- 
sue of 2,500 shares of stock at par value 
of $100, says Best’s Insurance News. 
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of Good Casualty Insurance 
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and Accident 
Company, Limited 


OF LONDON, ENGLAND 








HEAD OFFICE 


UNITED STATES BRANCH 
134 South La Salle Street 


CHICAGO 
F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the Londou Guarantee & Accident. It 
is a name well earned in more than fifty years of close 


co-operation with its agents. 


Over sixty years 
of public service 





INCORPORATED 1860 


UNITED 
‘IREMEN’S INSURANCE 


Home Office—100 William Street, New York, N. Y. 
F. W. LAWSON, Chairman of the Board 





PERCIVAL BERESFORD, President 
GEO. R. PACKARD, Vice-Pres. 
HERBERT W. ELLIS, Vice-Pres. 

M. B. YATES, Secretary 

HENRY A. KNABE, Asst. Secy. 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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No Return Premium 
Under Total Loss 





yAss. DEPARTMENT SO) RULES 
Policy Considerations Are Entirely 


Discharged When Full Loss is 
Paid; Not a Cancellation 


(Counsel for the Massachusetts De- 
partment of Banking and Insurance 





lance granted 





has just made a ruling that when a fire 
jnsurance company has paid a total loss 
ynder a policy, prior to the expiration 
of the cover, the assured is not entitled 
to any return premium. H. J. Taylor 
prepared the ruling which was sent to 
an assured that intended to press 
caims for return premiums against 
several companies. The ruling follows: 

“The department has considered your 
daim against various fire insurance 
companies for a return premium. 

“It appears that the companies paid 
,total loss under your policies and that 
you contend that you should receive in 
addition to the face of the policies a 
return premium calculated from the 
date of the fire to the dates of expiry 
of the policies. 

“The general rule is that the insur- 
is the consideration for 
the premium paid and that when the 
risk has once attached the insurer is 
entitled to retain the entire amount and 
is not required to refund any part 


| thereof unless by some special provi- 


| A FORTIORI, it 


sion in the policy or by statute. Thus 
itis held that when a policy is avoided 
by an act of the insured in violation of 
its terms the company is not required 
to refund the premium paid even 
though a loss has occurred for which 


the company is not liable because of 
sich avoidance. 
‘Rider vs. Federal Ins. So., 213 


Mass. 389. 
cleariy follows that 
the company may retain the entire pre- 
mium when it has paid the full face 
value of the policy. 
Total Loss Discharges Contract 
‘It is well established that the pay- 
ment of a partial loss under a fire 
policy reduces its face amount pro 
tanto and that the payment of a total 
loss discharges the contract. 
Curry vs. Commonwealth Ins. Co., 
10 Pick, 535. 
Trull vs. Roxbury Mutual Fire Ins. 
Co., 3 Cush. 263. 
Crombie vs. Portsmouth 
Fire Ins. Co., 6 Fost 389. 
Mechanies Ins. Co., vs. Hodge, 149 
Ill. 298. 
These decisions did not arise under 
our present standard fire policy but 
we perceive no reason to doubt the 
applicability of their principles thereto, 


Mutual 







loss. It requires that a return premium 
be paid only upon cancellation. 

“The termination of a fire policy by 
payment of its face is not in the strict 
sense a Cancellation. It is a discharge 
of the insurer's liability by full per- 
formance. The cancellation Clause in 
the policy has no application. 

“There is no statute requiring an in- 
surer to vefund a portion of the pre- 
mium under such circumstances. 
General Laws, Chapter 175, Section 
96, does not comprehend such a case. It 
applies only to a refund of premiums 
paid for fire insurance in excess of the 
actual value of buildings totally de- 
stroyed. 

“In view of these considerations it is 
our conclusion that your claim cannot 
be sustained.” 


FIREMEN IN UNION 
Claim Purpose Is to Put Them Under 
Civil Service Rules; Back 
Pay Suit 

Members of the Alton, UL, Fire 
Department have organized a union 
and have asked Mayor Elble to give 
it formal recognition. It is claimed 
that the main purp’se of the union 
is to bring about civil service rules 
for the department. The  denart- 
ment works on a two-platoon system, 
the men vorking every other day. The 
firemen are given time off and vacation 
periods as well. 

St. Louis, Mo., is now feeling the full 
ferce of its firemen’s union, suit having 
been filed by a former member of the 
department to collect 72 hours over- 


time pay for hours in excess of the 
eight-hour day voted by the city two 
years azo. After the passage of the 


members. of 
their claims 
incrense in 
Ksti- 


eight-hour ordinance the 
the department waived 
under it and accepted an 
wages granted by the Board of 
mate and Apportionment. 
However, at a meeting of the union 
in May the former agreement was 
repudiated and the city informed that 
after June 1 the firemen would expect 
to work the eight-hour day. This new 
demand was ignored by the officials. 
The sut for back pay was brought 
by Otto Hoffman, a former fireman, 
through Edward W. Foristel, attorney 
for the union. It is a test case and 
if successful every member of the de- 
partment will demand over-time. 


BIG WRITERS | 
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Doubt if Virginia 
F. & M. Changes Hands 


THE HOME [IS INDIFFERENT 
Richmond Company’s Officers Thiak 
Their Ten-Year Voting Pool 


Proposition Effective 





It is not now doubtful if there will be 
a change in stock control of the Vir- 
ginia Fire & Marine. Vice-President 
Buswell, of the Home, was quoted this 
week expressing and 
from Richmond news sources comes a 
statement that gratifying requests had 
been received from stockholders rela- 
tive to the appeal to them to pool their 
holdings in a ten-year voting trust. 
While some stockholders have hesitated 
about signing away their voting power 
for such a long period it is said that 
the tone of most of the letters is sueh 
as tO assure the management that con- 
trol will be retained in present hands. 

As against these statements, however, 
officials of the First National Bank of 
Richmond say they are satisfied with 
the progress being made to acquire at 
least 12,000 shares of the total of 20,000 
shares outstanding by September 1. 
They have offered to pay $108 a share 
for an amount between 12,000 and 13,000 
shares; $109 a share for an amount be- 
tween 13,000 and 14,000 shares; and 
$110 a share for 14,000 shares or more. 
The price offered is upward of $20 a 
share more than the quoted market 
value of the stock. As an offset to this 
the Virginia F. & M. officials contend 
that they could liquidate at fully $120 
a share. They also point with pride to 
the fine earning capacity of the com- 
pany which enabled it in a few years to 
increase its capital from $250,000 to 
$500,000 by a stock dividend. 

“Journal of Commerce” Story 

“The Journal of Commerce,” of New 
York, said on Monday: 

This whole matter of the proposed 
sale of control of the Virginia Fire & 
Marine has had some peculiar and in- 
teresting phases. The Home of New 
York did not take the initiative, but 
was approached by brokers with a prop- 
osition. Several brokers were inter- 
ested in selling the Richmond company 
to some large institution if possible. It 
became common talk in fire insurance 
circles in New York. A number of com- 
panies were approached with proposi- 
tions to buy the company. Yet not a 
word of this got into print. Mr. Bus- 
well said on Saturday that representa- 
tives of several of the papers had been 
inquiring regularly about the progress 
of the negotiations, but not one of them 
had interfered with the deal by prema- 
ture publicity. He felt that in this re- 
gard the Home had been well treated. 


as indifference; 





“WANTED” 


Experienced fire insurance ad- 
juster—age 30 to 40. One accus- 
tomed to handling large losses and 
who also has a good knowledge of 
insurance law. Liberal salary to 
right man. State education, refer- 
ences, qualifications, experience. 


“Adjuster” 
c/o The Eastern Underwriter Co. 
86 Fulton Street 
New York City 











Marine, a fine institution respected by 
everybody, which would have been in- 
jured by publicity if the change in con- 
trol did not take place. It was only 
when the officers of that company noti- 
fied the stockholders that the directors 
had declined the Home's offer, thus 
making it generally known that nego- 
tiations had been pending, that any pub- 
licity was given. 

Another interesting feature was that 
several of the companies approached to 
buy the Virginia Fire & Marine declined 
to consider the offers because the Home 
of New York had made an offer in good 
faith and they did not desire to com- 
plicate the situation, although they con- 
sidered the purchase a desirable one. 

In well informed circles in New York 
the opinion is expressed that the of- 
ficers of the Virginia Fire & Marine 
will secure a sufficient amount of stock 
to be trusted to insure continuance of 
control by Virginia people for the next 
ten years. If this is accomplished any 
uncertainty in the minds of agents as 
to the future will shortly pass away. 


TO SURVEY RAINFALL 
The Rain Insurance Association, at 
its meeting last week, in New York, 
considered plans for extending the in- 
vestigation of rainfall by hours in dif- 
ferent parts of the country. So far the 
Association has continued it; intensive 


activities principally in the Southern 
States and now finds that it requires 
data covering other districts. As the 


average rate of rainfall per hour at any 
particular time of the day varies in dif- 
ferent parts of the country it will even- 
tually be necessary to survey every 
district. 
SALAMANCA DEPARTMENT 
There has been a reorganization of 
the fire department in the c’ty of Sala- 
manea, N. Y., which recently had a fire 
loss which ran above three-quarters of 
a million. A board of fire commission- 
ers has been created and a volunteer 
fire department of 120 men is being or- 
ganized to supplement the small paid 
department. The city has been divided 
into 12 zones, with ten volunteer fire- 











a ‘ icv c ¢ Jord | In the same connection it might be men to a district. The purchase of ad- 
saguanaae tee — prc geno | Subscription $3 a Year said that the newspaper men had a_ ditional and new fire apparatus is being 
return premium after paying a total cece nena eee proper regard for the Virginia Fire & considered. 
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Danish Insurance 
During Last Year 


LITTLE IMPROVEMENT NOTED 
But Like Experience Here, First Few 
Months of 1923 Give Promise of a 
Good Year at. Last 


The Danish Merchants Guild has now 
published their 1922 volume regarding 
Danish commerce in 1922. About Dan- 
ish insurance in 1922 the report says:—— 

Unfortunately, our anticipation that 
1922 would not be better than 1921 has 
come true. The year began with a 
period of windy weather and several 
total especially in the North 
Atlantic. In the domestic waters, we 
had a winter with ice, which was more 
severe than had been experienced for a 
series of years. An unfortunate event 
was that the weather at a certain time 
brightened up and that then about ten 
steamers left the port of Copenhagen 
end soon came into difficulties. A 
catastrophe was, however, avoided, 
and finally the ships came free. 

The year of 1922 has been marked by 
dull business and a consequent decrease 
in the premium income. <A consider- 
able number of ships have also been 
laid up, but the number of laid up ships 
was considerably reduced towards the 
end of the year. 1922 showed a con- 
tinued movement as regards liquida- 
tions and bankruptcies, but in spite of 
this the confidence in the remaining 
companies is unweakened both in 
Denmark and abroad. 

The Danish Marine Offices Committee 
has been very active in 1922 and done 
great work in getting introduced tariffs 
in marine insurance, to create sounder 
cond tions and avoid suicidal comnpeti- 
tion. Obligatory tariffs have thus been 
adonted for corn and feeding-stuff 
from America, for coal and 
coke, and timber from the Baltic, be- 
sides a number of special tariffs in 
individual cases. Considerable work 
will stll have to be done in this respect, 
but we trust that Danish marine in- 
surers will be able to carry this through. 

One of the great difliculties Danish 
marine underwriters have to contend 
with is the exchange fluctuations, espe- 
cially in their relation with the re-in- 
surers. Little by little one has, how- 
ever, devised means of splitting up the 
business in the various original cur- 
rencies. The marine insurers are, how- 
ever, still suffering big losses because 
the premiums are paid in Danish 
kroner, while the repairs are often paid 
in the heavy dollars and sterling. 

The law on policy clauses and on 
sunervision of insurance companies 
other than life has not yet been carried 
through. A draft, has, however. been 
prepared enabling one to judge how it 
will work in practice. If the law on 
State supervision is to be on the lines 
set out in the draft, there is no reason 
to fear that the legitimate Danish ma- 
rine insurance business will be ham- 
pered in its activities in any respect. 

The prospects of the year 1923 are 
somewhat brighter, to judge by the re- 
sults of the past four months. 

The year has been spared from heavy 
losses and one has a general impression 
of increasing turnover with the conse- 
quently increasing premium incomes. 


losses, 


cargoes 





PUSH HAGUE RULES 

From the tenor of correspondence 
reaching this country through Bristish 
channels it appears certain that the 
“Carriage of Goods by Sea-Act” now 
before the English Parliament. will be 
passed. The bill is being pushed vigor- 
ously and if enacted will contain all 
the princinal features of The Hague 
Rules which fix the responsibilities of 
ship-owners with respect to damaged 
cargoes. 


Auto Service Bureau 
To Help Underwriters 


REPAIR CHARGES TO BE LOW 





Board of Directors Consists of Men 
Allied With Insurance Interests; 
Norton L. Dods at Head 





Phone: 


With the announced intention § of 


The “Home” of Automobile Insurance 


Chester M. Cloud 


Metropolitan Agent 
Automobile Dept. 
The Home Insurance Co., New York 


59-61 Maiden Lane 
John 
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being of service to insurance companies 








writing automobile insurance there has 


been organized in this city the Auto- Deviation Clause In Bill of 


mobile Underwriters Service Bureau . 
Lading In German Law 


at 427 West 42nd Street. Some of its 
purposes and objects are: 


To furnish centralized facilities for = 

















all insurance companies for the repair The plaintiff insured a shipment of 
and service of all insured cars and tenon Aeguecuciaictioe te nae 
trucks damaged by fire of accident. 481 bales of flax per steamer Irmgard 

To serve the companies interests by for a voyage from Memel to Dunkirk 
keeping costs at a minimum and ex- 
pediting matters generally. 

To purchase the necessary supplies 
and parts at a substantial saving 
especially those for orphan cars. 

To salvage cars damaged by fire or 


via Hamburg, where the bales were 
transhipped to the steamer Margaux 
belonging to another line. The marine 
policy made reference to the old Gen- 
eral Rules of Marine Insurance of 1867 


accident and also those recovered (Hamburg Rules). On her arrival at 
which have been in the hands of — pyunkirk. the Margaux discharged 59 
theives form more than sixty days. , 


(That is after payment has been made bales, but was prevented from unload- 
by the carrier.) ing the rest, as a dockers’ strike broke 

To institute an inspection service to out. The steamer, therefore, re-shipped 
determine the physical condition of a the 59 bales, and on the shipowners’ or- 
car before accepted by the company for ders, left Dunkirk for Havre, where the 
insurance, cargo was discharged into the shipown- 

To furnish an adjustment service for ers’ warehouses. Here the goods in- 
those companies not equipped to per- sured were partly destroyed, partly 
form this duty themselves. damaged by fire. ; 

The policy of this organization is The plaintiff claimed damages from 
controlled and directed by a Board of — his underwriters. The company refus- 
Governors consisting of seven mem- 4 to pay, contending that the policy 4d 
bers, one representing each of the fol- "Ot cover the loss in question. The 
lowing classes of companies: stock lower court dismissed the action, where- 
casualty, stock fire, mutual casualty, a the Hanseatic Superior fribunal, wee 
mutual fire, reciprocals and inter-in- May 30, 1922, held the insurer liable for 
sees: ane ‘cieiiiaaaies. the loss. The Imperial Court of Jus- 

The seventh member is the chair- _— however, reversed this judgment 
man of the board and is also secretary 0” the following Srounds: As the car- 
and general manager of the Service  ®0 “@s insured for a voyage from Me- 
Resonu. She ta Moston i. Beds, form- ol to Dunkirk via Hamburg, the voy- 
erly advisory automotive engineer for Pro insured, as between the y seed el and 
the National Bureau of Casualty and <¥ insured, was no doubt terminated 
Suvety Underwriters, - ai Dunkirk ; and although, according to 

iidins nt thie ities seek bata aup- the bill of lading, another port of des- 
ervise the operation of the service, to tination could be chosen, this stipula- 
provide that the rulings and = regula- sia peo eae ae ee kage ge tia 
tions formulated by the Board of Goy- paren a se gis aga 
ernors are put into effect and carried throw rh bill of lading { ihe malic 1 4 
out and to determine that the charges / ug : _ ae Domes.» the 
are equitable based upon costs and Provisions of the bill of lading were 
sobs. not — a constituent part of the pol- 

Facilities of this organization are as ae — vais ge pig eer aud the 
follows: An eight story building com- But pene pica "Mas ea ain 
erga aircon ae eae Ma there are other reasons for which the 
of the city, capable of serving 150 cars 
at any one time; a plant fully equipped an organization 


thoroughly trained in 
for automobile repairing and service; 


repairing, refinishing and rebuilding. 


GENERAL AGENTS WANTED 











Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Organized 1824 Incorporated 1886 
THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF TOKIO, JAPAN 


(Marine Department) 
Incorporated 1879 


APPLETON & COX, Inc., Attorney 
1-3 So. William St. NEW YORK 


AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 


UNITED STATES LLOYDS, Inc., 
of NEW YORK 
Organized 1872 


Incorporated 1918 


























plaintiff's claim has to be dismissy 
Even when admitting that the voya 
had to be altered by reason of pressing 
circumstances (Paragraph 60, Hamby 
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Kiules), the insurance company canng, gated wd 
be held liable, because the alteration) rate ma 
the voyage had been approved by ty. their ma 


plaintiff. Such approval is given tj 
the acceptance of the above-mentiond 
bill of lading in which reference wy 
made to a local bill of lading accordiy 
to which in case of a strike at the por 
of discharge the captain was entitled 
continue the voyage in order to d 
charge at another convenient _ pori 
Against this the defendant argues thy 
the insurer is liable even in the caw 
of the bill of lading containing ay, 
clause exempting the shipowner fror 
his legal liability as to his obligation 
under the contract of carriage. — By’ 
this can only apply, if the risks coy 
ered by the policy are not extended (¢ 
Par. 60, al. 2, H. R.). In this case the 
are no doubt extended beyond the risk 
for which the policy was taken out. 
GOLF POLICIES POPULAR 

Richmond golfers are — displayin: 
more than usual interest in golf liahij 
itv insurance as a result of a caddy 
being accidentally killed on the link 
of the Hermitage Club in that eity re 
cently by a driven ball, agents writing 
thet line renort, the need for such pro 
tection having been brought home t 
them by the accident. J. Davis Ewell 
renresenting the Maryland Casualty 
revorts that he has written more than} 
" seore of golf policies since the fatal 
mishan. The policies are sold for 
. vear or. for $12.50 for three years 
Most of those being written are one 
year policies, but it is believed that th 
longer term policies will be in greater 
demand when the insurance becomes 
popularized. 





W. S. M. SILVER DIES 

William S. M. Silver, manager of the 
note glass department of the New York 
office of the Maryland Casualty, died 
last Monday at the age of sixty-five. 
Mr. Silver was born and educated in 
New York City and was engaged for a 
rumber of years in the publishing bust 
ness. THe was formerly connected with 
the German-American, Aetna and_ the 
Royal insurance companies and _ later 
went with the Maryland Casualty. 

“THE LIVE OAK” 

A new company publication has aj 
peared in the street called “The Live 
Oak” which is printed by the Union 
Indemnity of New Orleans. It is pub 
lished monthly by the company in the 
interests of casualty and surety lines. 
In it is the financial statement as of 
March 31, 1923; articles by several men 
showing their approval and willingness 
to co-operate in making the paper 4 
success; table showing the leaders it 
production; a news section and many 
other attractive features. 

RIOT INSURANCE FOR MOVIES 

Owners of motion pictnre houses in 
Greater New York have secured riot and 
civil commotion insurance under a $1; 
600,000 policy obtained by the Theatre 
Owners Chamber of Commerce. The 
policy covers 540 theatres and was tak: 
en out chiefly in anticipation of a strike 
called for September 1 by the motion 
picture operators. 
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ompanies Entering 
New Field Slowly 


(VERING AUTO PLATE GLASS 


.. F. Moore Explains Rates; Valuable 
As Business Builder; Written At 
Loss Heretofore 













Most of the casualty companies have 
not as yet brought themselves to write 
automobile plate glass insurance with- 
out some exceptions being made to the 
extent they desire to offer this form of 
eee, (OVETAZE- 
rhe —_— Casualty is one of the 
ismisgy first to feel that some ot this kind of 
@ Voyay insurance should be written and that 

preggiy there is a demand for it and therefore 
Hamby, is writing this line, at the rates promul- 
Y cany gated by W. . Moore, the piate glass 
ration rate maker, On all cars irrespective of 
1 by th their makes, ; 
riven} The coverage granted limits the liab- 
entiony ility of the company to the value of the 
nce yw glass at the time of breakage and a rea- 
ccord| sonable sum for making the replace- 

the pg} ments of the glass. The company will 
ititled;| not be liable under its contract for loss 
- to di or damage to head or rear spotlights 
nt por) or mirrors nor to any glass other than 
ueg thy Windshields and glass set in frames in 
the eq, the body of the car. According to the 
ing ay manual, glass wings and covered glass 
er fro are classed as windshields. 

ligation The Metropolitan Casualty is also 

. By. contemplating writing automobile plate 
sks co, glass msurance but to as small an ex- 
ded (¢ tent as possible and with reservations. 
ise the Ina letter to the agents this company 
he risk stated that while they were not eager 


out. to write this new line they wish to have 
their agents fully equipped in the event 
AR this class of business ig offered to 


‘playin, them. ‘The letter then suggests that 
if lighi, the agents decline coverage on glass 
. caddy in taxicabs and public vehicles. 
e link According to W. EF. Moore, the rate 
city rm maker, the rates are based upon the 
writin experience of various companies that 
ich pro have written this form of coverage in 
ome t) the past and to the implication that the 
Ewell rales are too high and too low as ex- 
isualty kressed in different insurance offices. 
re than, Mr. Moore had this to say: 
1e fatal “The present rates as formulated are 
for § based on actual experience notwith- 
years; ‘standing any of the statements to the 
re one Contrary that they are high or low. 
hat the ‘he present rates are higher than the 
rreatey CoOMpanies had before any standard 
acomes rules were put out and that if further 
trying out of the rates proves that those 
based on past experience at hand are 
{00 low or too high there will, of course, 


of the be a change made either way that is 
v York deemed necessary.” 

r, died When Mr. Moore was asked whether 
ty-five. the companies would draw up separate 
ted in contracts instead of attaching a rider to 
| for a their present policies he said that it 
» busi- would be possible for the companies to 
1 with) o either but that there would be no 
id the broadening of the form of coverage. 
later It is understood that there is one 


r 


company already preparing a separate 
policy that one or two others are con- 
iemplating doing the same. 


1S ap The use of this form of insurance will 
- Live encourage the sale of the much desired 
Union deductible average policy and increase 
+ pub the volume of plate glass business. Mr. 
mn thi Moore believes that the companies will 
lines, settle their plate glass losses through 
ad their automobile departments. 

| men It has been suggested and some non- 
ness Writers of plate glass insurance have 
ior 2 €xpressed interest in the suggestion 
rs if that it would be simple to amend the 
anit deductible average endorsement to pro- 


Vide for the insurance of glass in auto- 
Mobiles. This, however, according to 


ES Mr. Moore would seem to be contrary to 
i iw because plate glass insurance as 
+ and such can not be combined with a policy 
1 $1, of another kind of casualty insurance 
patre in New York State. 

The To just what extent and just what 
tak Volume the companies intend writing 
trike this form of coverage is at present un- 
tion certain as there is a feeling among 


Some underwriters that there will not 





be much of a demand on the part of 
the public until the insurance becomes 
better known and some of the compa- 
nies feel that the rates are not high 
enough to warrant their paying much 
attention to this new line other than to 
use it ag an aid in selling other lines. 

In regard to the rates one broker 
said the following: 

“Permit us to express our opinion 
that the rates for insuring plate glass 
for automobiles are foolish.” 





NO GENERAL AVERAGE 
IF DANGER PASSES 








The captain of the Roumanian steam- 
er “Sireful” applied to the court in 
France to order the settlement of gen- 
eral average consequent on incidents 
which occurred on the voyage from 
Braila to Marseille between the months 
ot November 1921 and April, 1922. The 
defendants, consignees of the cargo, ob- 
jected to the admittance of these con- 
clusions. The protest of the captain 
reports the following facts: 

The steamer had finished loading at 
Braila and was about to leave that port 
for Galatz when on December 12, in 
consequence of the sudden decline in 
temperature, the Danube froze up 
whereby the departure of the vessel 
was delayed. On January 3 dredgers 
came to Braila to assist the steamer. 
The captain discharged part of the car- 
e6 to lighten the ship and navigated 
through the channel made by the dredg- 
ers. But after some time he found the 
channel blocked, so that further ad- 
vance was impossible. He then deter- 
mined to return to Braila to avoid be- 
ing enclosed by ice and put into a 
dangerous position at the moment of 
thawing weather. The steamer got 
free on March 18 and proceeded to Mar- 
seille where he arrived on the 17th of 
April. 

It is by no means proved by the fore- 
going facts that the ship and her cargo 
were exposed to danger at any time. 
No doubt, the captain acted wisely by 
lying up in Braila for the winter rather 
than run the risks of lying several 
weeks in the middle of the stream; but 
he voluntarily ran the risk which he 
was quite right to abandon afterwards, 
by sailing in the midst of the cold sea- 
son, and with the object of escaping 
trom forced wintering, through a chan- 
nel liable at any moment to be blocked 
by the ice. The above decision was 
therefore really the result, easy to fore- 
see, of an act which the captain did 
not commit for the common safety of 
ship and cargo; there was therefore no 
xeneral average due from the fact of 
the lying up. 

The only expenses which, with the 
exception of the costs of lying up, would 
be allowable in general average are ex- 
cluded by a clause in the bill of lading 
relating to navigation on the Danube 
and which runs: “If it were found nec- 
essary to lighten the ship in order to 
reach the open sea, this operation 
should be carried out at the ship’s ex- 
pense and at the risk of the cargo. . .” 
Accordingly the court non-suited the 
captain and gave judgment for the de- 
fendants. (Tribunal de Commerce, 
Marseille, February 27, 1923.)—The 
Marine Underwriter. 





Open for Connection 


Experienced young man wishes to 
make connection with Automobile 
—Casualty, or Fire—or General 
Agent, as Special Agent, Branch 
Office Manager or Supervisor. 
Eastern part of the United States 
preferred, but no objections to 
the West. | 


Address A. C. F., 

c/o The Eastern Underwriter, 
86 Fulton Street, 
New York City 



































THE LAW 


Relating To 


Automobile Insurance 


as stated and applied in the decisions con- 
cerning AUTOMOBILE FIRE — THEFT — 
COLLISION—TRANSPORTATION and 
INDEMNITY 


insurance policies from the first reported 
case in 1908, with analyses of the cases 


By JOHN SIMPSON 


The subjects treated cover every pvoin: 
which has arisen in the higher courts re 
garding automobile insurance and include: 
Power to Write Automobile Insurance, 
Constitution of the Contract, Construction 
of Policies, Representations and Warran- 
ties, Valued Policies, Depreciation, Refor- 
mation and Cancellation, Proofs of Loss, 
Powers and Authority of Agents, Brokers 
and Adjusters, Arbitration, Appraisal and 
Award, Extent of Loss and Option to Repair 
Subrogation, Dealers’ Policies, Reporting 
Fire Losses, What Constitutes Theft, Re- 
porting Theft Losses, Return of Recovered 
Automobiles, What Constitutes Collision, 
Losses in Transportation, Violations of Law 
by Insured, Settlements with Injured Per-. 
sons, Interference with Negotiations and 
Suits, Notice of Accidents, Reference to 
Insurance in Negligent Actions, Actions and 
Defenses, Public Service Vehicle Bonds, 
etc., etc. 





Price $5.00 





For Sale By 


The Eastern Underwriter 
86 Fulton Street New York 
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CASUALTY AND SURETY NEWS 








Mix-Up in Burglary 
Open Stock Business 


QUOTING 





NOW SEVERAL RATES 
While Some Companies Get Full Man- 
ual Rate Others Are Offering 
40% Off 





An incongruous situation has devel- 
connection open stock 
burglary business in New 
At the present time brokers are 
three different rates on this 
class, and writing business on this basis 
in the belief that the rate they give is 
uccording to tariff schedule. Some are 
doing business on the basis 25% off 
turiff, others 40% off, but many brokers 
are still actually placing risks in this 
class at the old manual rate in force 
before the rate cutting started last May. 
Tne reason for this mixed situation is 
that brokers who are not closely in 
touch with current developments on 
William street have been conforming to 
the requirement of the company with 
whom they chiefly do business in this 
line without shopping for rates. The 
forty odd companies writing this busi- 
ness are now quoting a variety of rates 
on open stock risks. 


oped in with 
mercantile 
York. 


quoting 


Those companies which were not 
able to make any: money on this busi- 
ness at 100% of manual are naturally 
not accepting any business at rates 40% 
off. This eliminates quite a number of 
companies which are out of the market. 
Of the remaining companies, the ma- 
jcrity are on the 40% off basis. Sev- 
eral of the burglary underwriters are 
of the opinion that the original Inde- 
pendent Rating Bureau rate in force 
before May might well be subject to 
some revision downward, but no one is 
standing behind the present bureau 
rate of 40% off as a permanent going 
rate. 

Some Going After Business 

Certain of the burglary writing com- 
panies which have had a long experi- 
ence with open stock accounts are 
willing to go after new business at this 
rate as a matter of business strategy 
now while the more conservative bur- 
glary underwriters are practically out 
of the market. But on this basis the 
closest underwriting scrutiny is being 
used and only the better risks are get- 
ting by. A few of the offices are so 
confident of being able to underwrite 
this class on this basis that they are 
quietly going out after it. 

When the first cut from the manual 
rutes was made the Travelers took the 
position that no reduction was justified. 
The company has apparently never 
receded from this stand and resigned 
from the Towner bureau, making no 
effort to follow the other companies in 
tuking business at the reduced rates. 
The Aetna, on the other hand, is writ- 
ing this business freely at the present 
rate of 40% off manual. The National 
Surety, which hag always had a large 
volume of open stock business, is also 
writing at the bureau rate and there 
are probably half a dozen others, in- 
cluding the New York Indemnity and 
the Union Indemnity. In the group on 
the 25% off basis there are probably 
less than ten companies, with the bulk 
ot the remainder doing very little busi- 
ness even at the 40% rate. 

Among the companies which have 
filed with the Insurance Department on 
the 25% off rate are: United States 
F. & G., United States Casualty, Globe 
Indemnity, Hartford and New Jersey 
Fidelity & P. G. 

Situation Can’t Continue 
As it is well understood that the 


present situation cannot continue all 
the burglary underwriters on the street 
expect that after certain of the com- 
panies have had their little holiday at 


shaking up business, they will all get 


back again on a _ revised rate basis 
somewhat nearer the known actual ex- 
perience on open stock risks. The first 
steps toward the return to normalcy 
have already been initiated. This is 
the dull season anyway and no great 
amount of business will be lost or 
gained by the differences in rates 
emong the companies, but the situation 
would be quite different if the 40% off 
manual rate were continued through 
into the fall months when merchants 
are stocking up and movements of 
goods begin to take on large propor- 
tions. The conservative element in the 
burglary business is taking steps to 
rrevent a worse situation later on by 
finding the common ground now for a 
sune rate basis. 


The developments that culminated in 
the present situation started when the 
United States F. & G. issued its an- 
nouncement on May 21 making cuts in 
protected burglary risks on open stocks. 
This was called a “merit rating system” 
in which credit was given for alarm 
systems with a differential for risks 
above the grade floor. The regular 
manual rate with Holmes alarm equip- 
ment at that time was 50% off the un- 
protected rate. The United States F. 
& G. graded twelve different kinds of 
ularm equipment, the highest carrying 
a 70% discount for complete alarm 
system above the grade floor. With 
the same system on grade floor the dis- 
count was 60%. From that point the 
twelve classifications were carried 
down to a discount of as low as 10% 
under the unprotected — rate. The 
United States F. & G. called the old 
rating system “antiquated” and_= said 
that “until the present time burglary 
alarm systems have never been prop- 
erly or scientifically classified or stand- 
erdized, and great variation in physical 
equipment and character of protection 
has never been suitably recognized by 
the companies.” 


This move of the United States F. & 
CG. was met by the Independent Rating 
Bureau with a cut of 25% on all open 
stock risks which the former company 
promptly met. Then the bureau an- 
nounced a 40% cut which the United 
States F. & G. did not follow. Some 
of the bureau companies also refused 
to follow this cut, notably the Trav- 
elers, which came out with a letter 
from William Bro Smith, counsel of 
the company, addressed to Superin- 
tendent Stoddard. Mr. BroSmith op- 
posed the action of the Independent 
Rating Bureau and the Travelers re- 
signed. 


Subscribing members to the Inde- 
pendent Rating Bureau are, by the regu- 
lations of the bureau, not to quote “less 
than” the promulgated rate. When the 
bureau filed the 40% off rate for its 
members those companies which did 
not intend to follow were required by 
a ruling of the Insurance Department 
to file separate rates. 
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Investigate Benefit 
Societies in Conn. 


OPERATE AMONG FOREIGNERS 
Officer cf National Order of America 
Convicted of Operating Without 
a License 


A number of assessment sick benefit 
organizations operating in Connecticut 
among foreigners are being investi- 
gated by the State Insurance Depart- 
ment and an. officer of one of them, 
John M. Maggitti, vice-president of the 
National Order of 


found 


America, has been 


guilty of operating without a 


license. Back of the investigation are 
believed to be more serious charges in- 
volving a number of 
tions. 

The National Order of America is 
said to be incorporated in New Jersey 
and to have had an office in Elizabeth, 
N. J., which is now reported as discon- 
tinued. The order was refused a license 
to do business in the state and those 
back of it then organized “Belle Italia” 
for the Italians, “President Wilson” for 
the Poles and another for the Spanish 
people. 

Testimony at the trial developed the 
entire scheme of action of the order. 
When approached by a_ solicitor the 
foreigner was shown a_ beautifully 
colored membership blank with a shin- 
ing gilt seal attached. The entire 
blank is printed in English and most 
of the members of the order cannot 
read the language. The average mem- 
bership fee paid was $17. 

Policy Conditions 

The policy promises $7 a week for 
sickness, $7 a week for accident, $150 
for death benefit, and $500 for old age 
Cisability. After ten years of member- 
ship, if no money has been drawn out, 
the member was to receive a cash dis- 
tribution not to exceed 5 per cent. of 
his yearly dues. If a member remains 
in good standing for twenty years he 
received a paid-up policy. 

Every clause emphasizes the “good 
standing” proviso, which 


these organiza- 


consisted in 
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paying annual dues, on a graduated age 
scale. These dues were turned over to 
the society, and collected from it by 
Maggitti. Every benefit was to be 
carried out “as specified in the general 
luws of the Order.” | 

Some of the “members” a 
only certificates of membership in the 


Nat‘onal Order of America. Others | 
received also, credentials in “Belle 
Nalia”’. The former certificates are 


signed by D. M. Fitzgerald, secretary, | 
whose office is in Providence, with the 
rubber stamp signature of John Bald. 
win, Supreme president. 

Many of the “members” in Water. 
bury have benefited payments long 
overdue, and caused complaint to be 
made. It developed yesterday that one 
man whose arm was. paralyzed had 
heen accepted as a risk, by payment 
of entrance fee. Maggitti promised to 
meet all members who have 


full payment, although he had not 
enough money on hand to pay his fine 
of $100. 


Only One Office Found 
The order was warned by the state 
department on August 2, to stop the 
sale of certificates in Connecticut and 
on August 8, when Magegitti was. ar- 
reste] in New Haven, certificates dated 
August 6 were found. On August 14 
the state department received an aff- 
davit signed by Maggitti and D. M. 
Kitzgerald, secretary, that they would 
issue no more certificates in Connecti- 
cut until authorized to do so by the 
state insurance department. 
This affidavit does not bind them to 
collect no more “membership 


dues” 
from those already members. 





NATIONAL APPOINTMENTS 


Edward Brown and W. C. Clemens 
Made Assistant Vice-Presidents 
With Credit Department 


The National Sure:y has appointed 
Kdward Brown and W. C. Clemens as 
assistant vice-presidents with — the 


credit insurance department. Mr. 
Brown has had 25 years experience in 
credit insurance with the American 


Credit Indemnity as second vice-presi- 
dent which position he 
signed Mr. Clemens 
with the American Credit Indemnity 
for fourteen years, representing that 
company in its adjustment and claim 
departments in the east with head- 
quarters in New York. He came to 
the National Surety with the egstablish- 
ment of the credit insurance depart- 
ment as assistant secretary. 


has recently re- 
was associated 





WITH N. Y. INDEMNITY 


The New York Indemnity has ap 
pointed Ellsworth G. Ferreira as re 
gional agent in Newark, N. J., and 


Bastert, Miller & Castle as general 
agents at Quincy, II. 
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ational Rating Will 
Help Casualty Lines 


“Stoddard Tells Commissioners of Dif- 


ficulty of Administering Justice 
Under Present Systems 

After stating what he believed to be 

correct steps to take to clear rate-mak- 

jng differences in the fire insurance 

feld Superintendent Francis R. Stod- 





dard, Jr., of the New York Insurance 
Department, told his fellow commis- 


sioners on Wednesday at their annual 
convention in Minneapolis the situation 
in the casualty field as he finds it and 
suggested methods for improvement. 


“At the meeting of the Insurance 
Commissioners Convention in New 
York City in December, 1922,” said 


Mr. Stoddard, “fa great step forward in 
casualty insurance rate making was 
taken, when this convention approved 
of the rules and regulations affecting 
casnalty acquisition cost, already agreed 
to by nearly all of the casualty insur- 


ance companies. The casualty insur- 
ance companies showed a commend- 
able desire to eliminate abuses from 


their own business. and to lessen ex- 
penses, Which eventually must redound 


to the interest of the poliev holder. 
With production cost standardized, the 
task or arriving at the proper rate 
should be simplified. 

“at the present time, however, it is 


impossible for an insurance department 
to analyze properly the rates which 
have been filed in conformity with the 
requirements of the New York law, for 
the reason that there is no standard 
method for allocating head office and 
certain other expenses to different lines 
of insurance. For instance, if it is 
to limit the total production 


cost of any single line, the tendency 
night be to improperly allocate the 
general expenses to other lines. There 
must be, in the opinion of the New 


York Insurance Department, a system- 
atized seeregation of the expenses to 
lines, so that companies, rating associa- 
tions and insurance departments may 
have a standard by which they may 
know the cost of doing business in any 
particular line. To accomplish this re- 
sult, the New York Insurance Depart- 
ment has prepared a tentative blank for 
casualty companies. It is believed that 
the information contained in such a 
blank would materially assist the de- 
partment in determining whether rates 
are reasonable and adequate. 
Advance Approva! of Rates 

‘The New York Insurance Depart- 
ment has had some experience with 
advance approval of rates. Early in 
1922 a law was passed requiring ad 
vance approval as to adequacy of rates 
fo be charged by mutual automobile 
insurance companies. This law was 
enacted to prevent mutual companies, 
in their zeal to get business, from issu- 
ing policies at inadequate rates. Stock 
companies were not required by law to 


have their rates so approved, and, as 
aresult, the following situation devel- 
oped: Where the Insurance Depart- 
ment approved a rate for a mutual 
company which some stock company 
believed would furnish more than a 
fair margin of profit, such stock com- 


pany not being bound bv any advance 
approval, would offer a lower rate and 
thereby take the business away from 
the mutnal eompanies. Where the 
Insurance Department approved a rate 
Which the stock companies believed to 


be inadequate, the stock companies 
would refrain from competing at such 
rates, leaving the business for the mu- 
tuals, thus exposing the mutual com- 
panies to the probability of loss. 

‘It became apparent to the Depart- 


Ment that advance approval of rates 
must apply to all classes of carriers or 
to none. The Department therefore 
secured the repeal of the law requiring 


advance approval of rates to be charged 
by mutual automobile companies. 
“Advance approval of rates has a 
most important influence on the gen- 
eral subject of rating. If a department 
approves of a rate in advance, as to 
adequacy, the tendeney is for the com 
panies to charge the approved rate. If 
the department approves of a rate in 
advance, as to reasonableness.and ade- 
quacy, the department is, to all intents 
and purposes. doing the rating. In 
order to analyze properly the figures 
submitted by the companies the amount 
of work done is almost as great as if 


it were done in the first instance by 
the department. It is a short step 


from this condition to actual state rate 
making, to which T am opposed. A 
danger of advance approval of rates is 
that a state department may, in re- 
sponse to popular demand, fix rates 
without opportunity for proper investi- 


gation. I believe that, in the first in- 
stance, the companies through the 
rating association should make the 
rates, and that the filing of these rates 


by the rating association should be con- 
sidered as indicative of the companies’ 
belief that such rates are hoth ade- 
quate and reasonable. In the event 
that the rates require investigation, 
the department can then decide the 
matter judicially. 

“When the National 
Workmen’s Compensation 
assumes the making of rates for all 
casualty lines. much will be aececom- 
plished to standardize the casualty 
business. Great progress in this diree- 
tion was made when a former commis- 
sioner was appointed to represent this 
convention in the National Couneil. It 
has been said that his duties are those 
of a liaison officer between the council 
and this convention, and also between 
the council and the individnal commis- 
sioners. He is in a position to view 
the problems presented from the stand- 
point of the supervising officials of the 
various states, and from the standpoint 
of this convention. He can study the 
problems of the individual states and 
can confer with the individual commis- 
sioners in order to improve their local 
conditions and to standardize super. 
vision gencrally in the casualty field. 
In the event that any company suffers 
because of the diverse regulations of 
the different states, the representative, 
of this convention can take up the 
matter with a view of bringing about 
uniformity of laws and of treatment. 
It will be of the greatest interest to us 
all to hear from him the results of his 


Council on 
Insurance 


labors. after he shall have been with 
the National Council a sufficient time 
to analyze and offer solutions for the 
various problems of the casualty busi- 


ness. 
Workmen’s Compensation Rates 
“Substantial progress was made in 
workmen's compensation rating by the 
formation of the National Council. At 


the present time many of the = states 
possess local rating organizations and 
between these and the National Coun- 
cil the rating of workmen’s compensa- 
tion insurance rates is, on the whole, 
efficiently done. There are some incon- 
sistencies, however, and these shonld 
he successfully handled by the Na- 
tional Council. 

A considerable advance toward cut- 


ting down excessive 
of workmen's 


acquisition expense 
compensation was made 


when Superintendent Emmet of the 
New York Insurance Department. in 
1913. issued his famons ruling limiting 
acquisition expense to 174% per cent. 
The companies have on the whote tried 
to live up to its provisions. There 
have been, however, certain alleged 
violations, and an uncertainty exists 
as to whether all companies are really 


ruling Last 
figures of 


living up to the 
had the 


spring | 
all companies doing 


business in the State of New York 
analyzed, and J concluded that a num- 
ber of them were not doing business 


according to the ruling. 





W. E. Small, President E. P. Amerine, Secretary 
Surplus and Reserves as to Policy Holders $2,089,936.09 


Georgia 
Casualty Company 


Macon, Ga. 
AN AMERICAN 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 


COMPANY 














Globe Pays Claim 
On $70,126 Holdup 


SETTLED WITHIN 48 





HOURS 


Loss Arose Out of Recent Train Rob- 
bery in Pennsylvania Coal 





Fields 
The Globe Indemnity paid within 
forty-eight hours the sum of $70,126 
under a payroll holdup policy in con- Cash Capital $1,500,000.00 


nection with the recent payroll loss sus- 
tained by the West End Coal Co., while 
its paymaster and three armed guards 
were transporting about $70,000 in cash 
in three containers from Wilkesbarre, 
Pa., to a mine about eight miles outside 
that point. 

The paymaster 





FIDELITY and SURETY 
BONDS 





Accident, Health, Burglary, Automobile, 
Liability, Plate Glass and 


and guards were sitt- Workmen’s Compensation Insurance 





ing near the partition separating the 2 omens 

smoking compartment from the rest of cnn wo “ pris 
; es ieee rier has ee nion St., aiden ne 
a one-car electric train on the Laurel Slew @xtenns New York 
Line running between Scranton, Pa., 





and Wilkes-Barre. A minute before the - 














var left Wilkes-Barre five men, presum- vf 
ably Italians, beaded the car, two go- N. bf Indemnity 
Shows Rapid Growth 


ing into the smoking compartment and 
the others remaining in the non-smok- 
ing compartment. After running past 
a small town further on one of the rob- FOR 18 


MONTHS IN BUSINESS 


bers rose and at the point of a .45 

ordered all in the car to raise their Premium Income Large; Writes 
hands. The motorman was ordered to Canale Line 0 , 

stop. A man named Murphy, auditor asualty Lines; Finances as of 
for the Maloney Oil Co., was reading a June 30 

paper and did not comply with the —_—_—— 

order soon enough and was_ shot One of the more recently formed in- 
through the heart. Some more shoot- — gyrance companies that has had a re- 
ing followed with the result that two 


markable growth for its short term in 
existence is the New York 
This company has had at its disposal 
the experience of the National Surety 


women and two men were wounded. 
Then the highwaymen after a thor- 
cugh search for weapons and money on 
the passengers grabbed the three con- 
tainers and started to get off the car 


but before doing so, believing appar- Which has assisted it to its present 
ently the motorman would attempt to position among the large and success- 
- ch BB nearby town for help, sent 4 fy) insurance organizations. Starting 
millet into his stomach with the result only with a bright outlook and $250,- 


he is not expected to live. 

An automobile was waiting a= short 
distance away and in this the highway- 
men made their escape. The car was a 


000 in capital in January of last 
the company’s rapid growth has 
in the right direction. 


Buick which had been stolen in Scran The company was incorporated 

ton a few days before. The automobile New York on December 15, 1921, and 
was found later about six miles away Commenced writing burglary, plate 
with the container tops in it. No finger glass and = check forgery business 
prints were found and due to a heavy January 1, 1922, through the Kenny 


rain the search for the escaped sleuths 
with blood hounds was without avail. 


Agency. It 
capital of 


started 
$250,000; 


business with 
total 


All 


Indemnity. 


year, 
been 


admitted 





MPLOYES For INSURANC 
Qual eos Serre, ONS 


Conducted For Insurance People 
By Insurance People 


POSITION SECURING BUREAU 


AN AGENCY OF DISTINCTION 


CENTRAL INSURANCE EMPLOYMENT BUREAU 
GLUSTONE, ‘ORnieti toner Someone 206 BROADWAY 


NEW YORK 
K.M.WEHINGER, ‘CORTLANDT ' 7850. 


FORMERLY EMPLOYMENT Eo oe eanes. 
AETRA AP PUIATED INGUBRAN com 

















THE EASTERN UNDERWRITER 








$250.000 of $250,000 and a surplus over 
all liabilities of $250,530. 

In August, 1922, the capitalization 
was increased from $250,000 to $500,000. 
Prior to this, considerable discussion 
was held by the directors as_ to 
whether the company was to write 
fidelity and, surety lines or casualty, but 
in August of last year it was decided 
that the company should be a casualty 
company 

Last February the capitalization was 
increased to its present figure of $1,- 
000,000. In March, the company com 
menced writing all casualty lines, in- 
cluding compensation, all liability lines, 
accident and health and steam boiler. 

The financial statement as of June 
30, of this year, that has just been 
issued shows total assets amounting to 
$2,910.217 The premium reserve to- 
»tals $610,014 and the surplus totals 
$820,908 

It is not alone due 
of the parent company which controls 
the stock of the New York Indemnity 
nor to the fact that it had been operat- 
ing for a year before taking lines that 
the company has attained its present 
position, but it is also due to the able 
management of its founding officers. 


to the resources 


They are William B. Joyce, chairman, 
BE. A. St.John, president; Joel Rath- 
bone, vice-chairman, and John A, 
Kenny, vice-president, all of the Na- 
tional Surety. 

In December, 1922, E. M. Linville, 
well and = favorably known in the 
casualty business, was elected vice- 


president and general manager, and un- 
der his unusually able management the 
company has been expanding ravidly 


till now it is licensed in over thirty 
states, has applications pending in 
others. and probably will be operating 
throughout the entire country by the 
end of the: year. Besides having a 
large number of agents the company 
has branch offices and service depart- 
ments in all the cities of any size in 


the country. 


Numbered among the agents through 
the country are: The Kenny Agency, 
New York, E. H. Driggs and J. E. Dono- 
van & Company, Brooklyn; Russell & 
Fairfield, Boston; Thomas B. Smith, 
Philadelphia; Meyers & Wendling, St. 
Louis; Joyce & Company, Chicago, Mc- 
Comas Kroh & Insley, Baltimore; and 
Rule & Company, San Francisco. 

Recently Elected Directors 

Among those elected to the board of 
directors are Frederick W. Allen, of 
Lee, Higginson & Company; Charles 
Hayden, of Hayden, Stone & Company; 


P. A. Rockefeller of New York, and 
Dallett H. Wilson, attorney-at-law, 
sjethlehem, Pa. 

The other directors who are also 


officers are William B. Joyce, chairman; 
William J. Griffin, general counsel; 
John A. Kenny, president of the Kenny 
Agency, New York; E. M. Linville, vice- 
president and general manager; H. lL. 
Lofgren, treasurer; Joel Rathborne, 
vice-chairman, and E. A. St. John, 
president. 


The other directors are Howard 
Abrahams, vice-president of the Na- 
tional Surety; Sumner Ballard, presi- 


dent of the International Insurance 
Company; S. Reading Bertron, of Ber- 
tron Griscom & Company, New York; 
Franklin Q. Brown, of Redmond & Com 
pany, New York; Colonel Frank B. 
Keech, of B. F. Keech & Company, New 
York; John C. McCall, vice-president of 
the New York Life; Samuel McRoberts, 
president of the Metropolitan Trust 
Company, and Samuel Sloan, vice-presi- 
éent of the Farmers’ Loan & Trust 
Company. The other officers are Her- 
bert J. Hewitt, secretary, and A. H. 
l.obinson, assistant treasurer. 


A. W. POWER WITH MARYLAND 

Arthur W. Power has been placed in 
charge of the plate glass department in 
the New York office of the Marvland 
Casualty to succeed William S. M. Sil- 
ber. retired. Mr. Power was formerly 
with the Globe Indemnity. 


$30,000 FOR $30 





Sun Indemnity Has Policies Giving 
Triple Indemnity For Travel 


Accidents 





The accident policies of the Sun In- 
demnity contain some attractive fea- 
tures, principal among them being the 
triple indemnity clause, covering travel 
accidents. . 

Under the terms of the accident pol- 
icy, $30 will buy: 

$30,000 for loss of life, sight or limb, 
through travel accidents, sustained 
while on a subway or elevated train, 
street car, train, boat or passenger ele- 
vator. 

$10,000 for loss of life, sight or limb, 
through any other kind of accident, in- 
cluding accident while walking through 


the streets, automobiles, swimming, 
boating, golf, tennis, polo or any other 
sports. 


$3,900 annual indemnity, or $75 week- 
ly for any loss of time, one day or to 
end of life, through travel accidents. 

$1,300 annual indemnity, or $25 week- 
ly, for any loss of time, one day or to 
cond of life, through any other kind of 
accident and double these amounts can 
be obtained for $60. 





LIABILITY OF A CITY 

The question as to whether or not 
the city of Norfolk, a_ self-insurer, is 
lisble under the compensation law of 
that state for the death of a workman 
who was employed by a contractor in 
construction work on the city’s water 
supply and fell from a scaffold and was 
killed is to be reviewed by the Virginia 
Supreme Court of Appeals. 

In the opinion of the Virginia Indus- 
trial Commission it was held that the 
city was the principal contractor and 
that the man who had the contract was 
only a sub-contractor and therefore the 
city was liable for the workman’s death. 
The city appealed to the Circuit Court 
of Nansemond County and won a re- 
versal. 


AN ENTANGLING WEB 
John L. Mee, vice-president and , 
erintendent of agencies of the Nati 
Surety, is so full of short and inter 
ing yarns of how crooks are hounjj 
cown by his company that his writiy 
could fill several volumes. One of } 
most interesting true stories of criy 
und how the crook was found pp 
the home of William B. Joyce, chairm, 
of the company, was told in a spec} 
he delivered before a gathering at ¢ 
ner at the National Association of |) 
surance Agents session at Buffalo, — 
“Back in the tempestous financ! 
days of 1918 and 1919, in the dow 
town district of New York, parti 
ulurly below fourteenth street, 9 
company was sustaining enormous Io 
es due to the depredations of a wel) 
directed band of thieves. The Nation! 
Surety happened to be covering man 
of the victimized institutions and wa 
therefore very hard hit. It was atte 
one of these robberies, where mo 
than $250,000 was involved, that our jy! 
vestigation department aided by outsi: 
agents traced one of the crooks to }k 
troit, Chicago, Kansas City, and straig) 
across the continent to Los Angelm 
and when they finally were able 1 
catch up with this man, they found thy 
he had actually applied for work q. 
the estate of our chairman, Mr. Joye! 
who has a home in Beverly Hills, ov 
side of Los Angeles. Of course, it | 
needless to say that neither Chairma! 
Joyce nor the much pursued crook wa 
aware of the entangling web of circuy 
stances in which they were involved 








PENN. FEDERATION EXPANDS 
On account of 
the work of the 
of Pennsylvania, 


} 
the development 
Insurance Federatig! 
particularly that 0 
the Advisory Board. of Philadelphi 
County, the Federation has increase 
its headquarters in Philadelphia }y 
leasing 50% more space in the Forres 
Building, 119 South Fourth Street. 
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| First Among Forty 


The Industrial Commission of Wisconsin, through 
its secretary, Mr. A. J. Altmeyer, says: 


“We have just completed a tabulation of the workmen’s com- 
pensation cases closed during the second half of 1922, showing the 
elapse of time between the date disability began and the date of first 
payment. This tabulation shows that your company ranks first 
among the forty companies doing business in this state. We wish 
sincerely to congratulate you upon this excellent showing and im- 


provement in your record.” 


The Company seeks to give like service everywhere. 


Maryland Casualty Company 


Maryland Assurance Corporation 
Life Insurance 
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Accident Sprinkler 
Leakage 
Health 
Water 
Disability Damage 
Group Fire 
Liability Marine 
Workmen’s Personal 
Compensation Effects 


Parcel! Post 
Transportation 


Truck Cargo 


Fine Arts 
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Floater 


Radium 


Life 


“Follow up and ARTNA-IZE” ) 





This slogan has spelled success for thousands 
of Aitna agents. For, with the Atna Multi- 
ple Line Agent it’s “once a prospect, always 
a prospect”. Not confined to one or two 
lines, he has a client on an active follow-up 
card until he has sold him every /ime which 


applies to his home or business lite. 


Look at the cards at the leftt—the con- 
tact established through the writing of a 
compensation policy on this client's em- 
ployees, has led to the placing of several 
other lines for which this employer was a 
prospect. 

As an Aitna Multiple Line Agent your list 
of clients is a follow-up tile which provides 


the best kind of ‘*tleads’’. 


There are still some excellent agency opportu- 
nities in the A‘tna organization. For informa- 


tion write to W. L. Mooney, Vice-President. 


/Etna Life Insurance Company 


(Accident and Liability Department) 


/Etna Casualty and Surety Company 


Automobile Insurance Company 


of Hartford, Conn. 


THE STRONGEST MULTIPLE LINE INSURANCE ORGANIZATION IN THE WORLD 
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“Arson Is as Contagious as Smallpox!” 


Insurance Men Must Cooperate to Stamp Out This Great Evil 


(Here is the way our recent chart appears to a newspaper artist) 
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HE widespread discussion of Moral Hazard ‘The crime of arson is as contagious, perhaps, as is 
created by the Glens Falls “Amazing Chart” of smallpox and consequently, the hasty payment of 
last November has been revived and intensified by its losses sometimes leads to very unsatisfactory condi- 


; Saal rt ; : tions. A prominent insurance man recently stated 
still more amazing “Sequel,” published in July. that at least $2,000,000 of the $8,000,000 fire loss in 


This has been commented on by many newspapers his city was due to arson, over-adjustments and hasty 
and magazines. In its Bulletin for August, 1923, the payment. 


ional Ci 6 9 , . 
National City Bank says Arson Squads” are now being established by the 


“This showing is startling, for it reveals the shame- Police Departments of several cities. But the 
ful fact that incendiarism is an enormous factor in the cannot operate effectively unl id 7 he 1 / 
fire losses of this country. It presents a disgraceful ; y vaste y _ 

insurance agents and credit men who are in the best 


record of fraud and waste in American business life.”’ see : 
position to recognize fraudulent intent. 
One man who probably has been responsible for 


the conviction of more fire-bugs than anyone else in All public- spirited insurance and credit men can 
the United States, after commending the Glens Falls help to grapple with this National problem by 
Insurance Company for bringing this subject so promptly reporting to their local authorities every 
prominently to the attention of the public, adds: Suspicious case. 





Why not form an Insurance and Credit “Arson Squad” in Every Locality? 
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